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COME TO 
SOUTHERN CALIFORNIA 


The land of prosperity and health. Unrivalled as 
an agricultural, industrial, home community, where 
industry is alive and living is a pleasure. 


Real Money for live wires with 


MOUNTAIN STATES 
LIFE INSURANCE COMPANY 


Hollywood, California 
William L. Vernon, President 


R. N. Stevenson 
V. P. & Agency Mgr. 
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Add to Your Profits from 
Fire and Casualty by Taking 
on a Splendid Life Line 


6 i Largest Mixed Insurance Agency in 
the World recently Established a Life 
There is a Pronounced Trend in 
that direction. Agencies are adding Life to 
Fire, Casualty, Surety, etc. You, too, may 
Enlarge your Profits Without Increasing Fixed 
Costs. 


Department. 


The most Satisfactory Life Contract Avail- 
able is that of the Columbus Mutual—the 
Company which 20 Years ago Eliminated Mid- 
dlemen and Diverted the Huge Expense of 
their Maintenance into Savings for Policyhold- 
ers and Agents. Its System makes possible 
Low Cost Insurance, Generous Commissions, 
and VESTED Renewals. There are No Re- 
strictions in Territory. Each Contract is a 
Direct Home Office Contract—no Intermed- 
iaries between. The Agency that Produces 
gets ALL the Commissions. 


Send today for this Distinctive and Highly 
Successful Company’s Proposition. 


THE COLUMBUS MUTUAL LIFE 
. INSURANCE COMPANY 


C. W. Brandon, President Columbus, Ohio 








SOMETHING NEW 


Beneficial and Profitable 


ONE DOLLAR A MONTH POLICY 


A Big Seller and a money 
maker for live agents. 


All Standard Policies are written, with or without 
Total and Permanent Disability, Premium Waiver 
and Double Indemnity. 


THE COMPANY’S PREFERRED ORDINARY LIFE 
AND MONTHLY INCOME POLICIES ARE 
BIG SELLERS 


Good Openings for General Agencies in Ohio, In- 

diana, California, Illinois, lowa, Kansas, Michigan, 

Minnesota, Missouri, Oklahoma and Texas. 
“Serve and Succeed With the Springfield” 


SPRINGFIELD LIFE INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 
A. L. Hereford, President C. Hubert Anderson, Supt. of Agencies 
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e A direct contract with the Company 


Unlimited territory 
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Participating and Non-Participating Policies 


A real opportunity to grow with the 
Company 
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An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 
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Prospect finding service 
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Newspaper Advertising 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 


ry 
© 


More than three 
hundred seventy- 


saan institution 
six millions of 

i Today, write for our booklet, “Selling 
Life Insurance Perfect Protection’’ which gives other 








in force. salient features in the Reliance Program. 














“Sell Perfect Protection 


“Tie 
RELIANCE LIFE 








RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 


Tue Sprecrator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tuer Spectator, Volume CXXI, Number XI, September 13, 1928; $4.00 per annum. 
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LIFE UNDERWRITERS IN 
SESSION 


National Association Opens Annual 
Convention at Detroit 


EXECUTIVE COMMITTEE MEETS 


An Active Campaign for Increased Mem< 
bership in Coming Year Is Assured 
By Ernest V. SULLIVAN 
Detroit, Micu., Sept. 11—The first conven- 
tion of the National Association of Life Under- 
writers since the death of Edward A. Woods, 
late general agent at Pittsburgh of the Equitable 
Life Assurance Society of the United States, 
seems by comparison an extremely quiet af- 
fair. His dynamic personality is noticeably 
absent. Today’s meeting of the executive com- 
mittee ran in comparatively smooth channels, 
and resulted in several important recommenda- 
tions as to change in the by-laws and suggestions 
for rebuilding the association’s membership roll. 
So far there seems to have been remarkably 
little discussion as to the next president of the 
association, although there is admittedly a very 
strong sentiment in favor of Paul F. Clark, 
general agent at Boston for the John Hancock 
Mutual Life Insurance Company of that city. 
This correspondent has heard no other name 
mentioned so far, but up to the date of writing 

sentiment is by no means crystalized. 

The 1929 meeting of the association will in 
all probability be held in Washington, D. C., 
which city extended a strong invitation to the 
executive committee, and will be recommended 
by it to the board of trustees, which body has 
the final say on the matter. 

The committee is much concerned about the 
membership situation, and the subject was dis- 
cussed by President Julian S. Myrick, Manag- 
ing Director Roger Hull, and Secretary James 
Elton Bragg, in their reports as presented to- 
day. An active campaign during the coming 
year seems assured, although it is not yet evi- 
dent just what lines the drive will take. 

As is usual, and probably expected this year at 
least, the association shows a deficit in its op- 
erations during the past year. Treasurer Chas. 
A. Foehl reported this to amount to over five 
thousand dollars. The association is, however, 
in a favorable position to start the next year, 
and hopes are high that a surplus will be shown 
at its completion. Strenuous efforts will be 
made to accomplish this, and among the meas- 
ures taken will be a voluntary cut in the salary 
of Mr. Hull, the managing director. 

President Julian S. Myrick, in giving an ac- 
count of his stewardship during the past year, 
touched on the bank agency question in Cali- 
fornia, saying that it had been well handled, 
and that no company could possibly be criticized 

(Concluded on page 13) 


CONFERENCE PROGRAM 


Details Announced by Chairman 
George E. Crosby 


JUDGE 0. B. RYON A SPEAKER 


List Also Includes Roger B. Hull, W. L. 
Barnhart Merle Thorpe, James E. 
Kavanagh and Others 
The program of the Insurance Advertising 
Conference has been announced by Superin- 
tendent of Publicity George E. Crosby of the 
7Etna Fire group who is general chairman of 
the program committee for the Washington 


conference. In anticipation of the formal pro- 


gram which begins Monday morning, October 
1, those members and guests of the conference 
who arrive Sunday will be given an oppor- 
tunity to attend an organ recital between 4 and 


I 


5 p. m., Sunday afternoon and a special get- 


together dinner and social evening on the 
roof of the Washington Hotel. 

The general session will convene Monday 
morning at 830-in the George Washington 
Room on the lobby floor. President Clifford 
Elvins of the conference will preside. He will 
be followed by Program Chairman George E. 
Crosby who will present the keynote of the 
conference which is Telling and Selling (a) 
The Agent, (b) The Public. The first speaker 
will be W. L. Barnhart, director of develop- 
ment publicity of the National Surety Com- 
pany, on “The Most Interesting Subject in the 
World.” 

Judge O. B. Ryon of Streator, Illinois, con- 
sulting counsel of the laws committee of the 
National Board of Fire Underwriters and one 
of the advisors in the forthcoming public re- 
lations campaign of the National Board, which 
campaign will be inaugurated on October 1, 
will speak on the general subject of the pub- 
lic relations campaign of the board. He will 
be followed by Roger B. Hull, managing di- 
rector and general counsel of the National 
Association of Life Underwriters, whose sub- 
ject will be “The New Industrial Citizenship.” 

The Monday noon luncheon will be pre- 
sided over by Treasurer Luther B. Little of 
the Conference, who is publicity manager of 
the Metropolitan Life Insurance Company. The 
speaker on this occasion will be Merle Thorpe, 
editor of the Nation’s Business who will speak 
on “What the United States Chamber of Com- 
merce Has Done, Is Now Doing and Has Yet 
to Do for Insurance.” Monday afternoon there 
will be the sessions of the casualty, fire and 
life groups. The committee for the casualty 
group includes Harry A. Warner, advertising 
manager of the Maryland Casualty Company, 
chairman; C. H. Rickerd, advertising manager, 
Standard Accident Insurance Company of De- 
troit; Ralph -W. Smiley, director of public- 


(Concluded on page 15) 
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CLAIM MEN MEET 


Two Hundred Attend Annual Session 
of International Body 


LIVE TOPICS DISCUSSED 


Samuel D. Macpeak Decried Some Current 
Adjustment Practices 
By W. EucGene Roescu 

Otp Pornt Comrort, Va., September 11.— 
With eighty-five insurance companies repre- 
sented by over two hundred delegates and 
guests, the nineteenth annual meeting of 
the International Claim Association opened 
at the Chamberlin-Vanderbilt Hotel here on 
Monday, for three days of business sessions 
and entertainment features. Colonel Joseph 
Button, insurance commissioner of Virginia, de- 
livered the address of welcome, in which he 
dealt with the historic interest of Virginia. 
After a fitting response by Harlan Don Carlos, 
of the Travelers, the meeting settled down to 
business under the gavel of Louis L. Graham, 
president of the association. In his official 
remarks, President Graham stressed the neces- 
sity of organization as a mieans of co- 
operation between companies in the matter of 
policy forms and adjustments, and because of 
the important force it can be made in the 
moulding of favorable public opinion. 

The outstanding addresses of the first two 
days of the convention were that on “Life In- 
demnity Claims,’ by William Morrow, super- 
intendent of the accident department of the 
Aftna Life, which is reviewed elsewhere in this 
issue, and that on “Present-Day Loss Adjust- 
ments,” by Samuel D. Macpeak, third deputy in- 
surance superintendent of New York. Mr. 
Macpeak pointed out that the supervision of 
the Empire State Insurance Department, for- 
merly confined to the welfare of policyholders, 
now also embraces the protection of stockhold- 
ers, because of the rapidity with which new ia- 
surance companies are coming into the field. 
He decried adjustment practices, which, be- 
cause several companies involved cannot imme- 
diately agree on their separate liabilities, cause 
delay in payments to policyholders. He also 
denounced the practice prevalent in some quar- 
ters, of dropping a claim when the assured re- 
jects the adjuster’s first offer and thus leaving 
the next move up to an inexperienced policy- 
holder, who may lose as a result. Disclosures 
in the ambulance chasing investigation which is 
no wgoing on in New York reveal that not all 
adjusters and claim men are above suspicion, 
said Mr. Macpeak, and also show that ad- 
justers after a long time in the business become 
automatic in their methods of disposing of 
cases, and do not give the individual case the 
attention it often merits. He added that not a 
few of the difficulties experienced by insurance 

(Concluded on page 18) 
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) ieniene has been much discussion recently 
among those familiar with stock market 
operations as to the sources of ca!l money avail- 
able at the various exchanges. There has been 
much talk of corporations other than bankers 
supplying such funds. A. E. Magnell, financial 
editor of the Hartford Courant, recently can- 
vassed the Hartford insurance companies, and 
reports the following results: 

“Only one Hartford insurance company has 
funds out in the call money market at this time, 
according to the results of inquiries among the 
investment executives. The amount loaned on 
call is not large and is out only temporarily. 
The canvass of companies resulted in ascertain- 
ing that the call money market was not re- 
garded as profitable to them, and the consensus 
of the officers was preponderantly against place- 
ment of funds in that market. 

“Prevailing attractive interest rates in the cail 
money market appeal to the investment execu- 
tives of some of the insurance companies of the 
country, judging from observation of such loans 
in published statements recently appearing. 
This prompted inquiry among Hartford insur- 
ance officials to ascertain their policy in this 
particular. 

““Are you loaning any funds in the call 
money market?’ the investment officer of one of 
the leading companies of Hartford, and the 
United States, in fact, was asked. 

“*No, sir; and I hope we will never make any 
such loans,’ he replied with emphasis. ‘We are 
putting our money into first class bonds, thereby 
doing something to lift the blame that is now 
being heaped on the stock exchange because of 
the condition of loans. Brokerage loans are not 
high because of stock transaction, but because 
of conditions in the bond market. A recent ex- 
perience will illustrate. The issue of Frisco 
liens amounting to $100,000,000 was offered. At 
the end of the day about $95,000,000 remained, 
and they then sold off 10 to 12 points. These 
had to be taken to banks, undoubtedly, and put 
up for loans until such a time as they could be 
placed with investors. Look back for the past 
few months and notice the number of bond is- 
sues only partially sold. Then go beyond that 
period and you will observe how the market 
had absorbed issues of large figures in short 
periods—some having been completely taken be- 
fore the formal offering. Unsold bond issues 
contribute a large part of the brokers’ loan 
situation. Call money loaning is a province of 
banks or individuals.’ 


“The investment executive of another com- 
pany, speaking in reference to affiliated com- 
panies, stated that the company now has some 
funds out in the call money market, but it is 
only a temporary matter. It has been a con- 
tinuance of a past policy. At times some trust 
accounts are available pending delivery of com- 
mitments and the money is thus employed. 


V’E never met Governor Fuller of Massa- 

chusetts, but he has my pity. Truly did he 
“rush in where angels fear to tread” and once 
in the china shop, the crockery smashed against 
his horns. As a result, Insurance Commis- 
sion Wesley E. Monk of the Bay State, resign- 
ing last week, has done the sensible thing and 
gone fishing. The old rates for automobile 
liability insurance stand, the insurance compa- 
nies get it in the neck-and the governor sits 
on a precarious throne, balancing between com- 
mon sense.and public clamor and leaning badly 


toward the latter. 
*x* * * 


HAT interested me was the neat “equine 

salute” to the governor which was given 
in the last paragraph of Mr. Monk’s letter of 
resignation. Subtly, the retiring commissioner 
says: “As I view the whole matter now, this 
unusual situation of an under-executive having 
to contest with his superiors in authority is the 
result of an attempt to solve a mathematical 
problem by the introduction of a factor of po- 
litical expediencey. This is neither right nor 
proper.” 

* * x 


HE plain facts of the difficulty are that 

the loss experience under the compulsory 
law conclusively proved that upward rate re- 
visions were badly needed in many territories; 
the people, quite in accord with mob psychology, 
howled a protest; the governor heard the howl 
and “political expediency” did the rest. If the 
governor and the attorney general were honest 
in their belief that the proposed rate increases 
were without accurate statistical foundation, 
why did they try to “pass the buck” to Com- 
missioner Monk by alleging that he was re- 
miss in not tackling the question of fraudulent 
claims? Mr. Monk’s resignation letter very 
properly says: “I did not then and I do not 
now conceive it to be any part of an insurance 
commissioner’s job to prosecute dishonest 
claimants, lawyers or doctors.” He is abso- 
lutely right. Prosecution is not a duty of an 
insurance commissioner, it is a responsibility of 
the State’s attorneys. 


* * x 


HE Massachusetts attorney general declared 

that he did not wish to be put in the posi- 
tion of appearing for insurance interests on be- 
half of the rate revision. Why not? Would 
that move have stigmatized him as much as the 
course he followed in siding with “political 
expediency?” It speaks well for Commissioner 
Monk that he stuck by his guns and chose to 
resign rather than go back on what he believed 
to be the facts and his letter taught the political 
crowd a lesson in courtesy when it said that he 
was resigning because “No subordinate official 
of this commonwealth has the right to defy 
the governor. He must defer-to his superior 
authority, although he may not concur with him 
in his judgment.” 


N. 135 William street, New York, the home 

of THe SPECTATOR, is not a great distance 
from the Battery. Now and then on a hot day 
during the summer that is nearly passed, IL 
would eat a hasty luncheon and walk down to 
the end of Manhattan Island. There was usu- 
ally a breeze there—there was the Aquarium, 
always fascinating because so many of the 
strange fish were replicas of persons one knew, 
there was that amazing vista of architectural 
beauty that marks the beginning of Broadway, 
there was the sea to look out upon and ships 
whose passengers one could envy. 


* * * 


ND one day I met a man who had strange 
ideas indeed about insurance. I sat on a 
bench and he sat down beside me. He was mid- 
dle aged, well dressed, English, I thought. 
“Well, young fellow,’ he said, “this is a rip- 
ping day.” Instinctively may heart warms to 
anyone who calls me a young fellow. I said it 
was. Then he asked: “What business might 
you be in that you can be sitting at noon so 
far down town. 
* x * 
TOLD him that I was with an insurance, 
magazine. That started the deluge. His 
eyes brightened. “By God, young fellow,” he 
said, “you'll have a grand story one of these 


days.” 
* Ok Ok 


IS enthusiasm excited me. Perhaps he 
was going to give me a tip of incal- 
culable value. “What?” I asked. His reply 
left me cold. “When New York burns up,” 


he said. 
kk OX 


UT my lack of interest did not dampen his 

ecstacy. “Iv’e been waiting to see it for 
years,” he said. “There will never have been 
anything like it. Rome or London or Chicago 
or San Francisco burning were nothing com- 
pared to what this will be. It will burn for 
days and days and days and nothing will stop 
it. It will start about halfway up the island 
and will burn north, south, east and west and 
men and women will run to escape as Lot did 
from Sodom and some of them will jump into 
the rivers and most of them will be burned up 
and you will think its a fine story until you 
and all your insurance companies are burned up 
along with everything else and all your insur- 
ance won't help any.” 


* * * 


= had said all of this not without consid- 

erable gesticulation and his voice had 
grown almost to a shout. But suddenly he 
calmed down and ended in a calm monotone: 
“The Lord’s will be done.” 

He left me abruptly with no further explana- 
tion or elucidation. I sympathize with the as- 
pirations of many dreamers but I hope the ful- 
filment of this man’s vision is far, far away. 
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GAIN AND LOSS EXHIBIT 
OR the year 1927 THE SPECTATOR is 
able to present results of 218 life in- 
surance companies, as taken from the 
Gain and Loss Exhibits filed by them with 
the several insurance departments. This 
makes the thirty-second annual publica- 
tion of the essential points of the exhibits 
of the companies. Since 1906 this table has 
been the only summary giving essential 
items from the elaborate Gain and Loss 
Exhibits as prepared by the National Con- 
vention of Insurance Commissioners. 
Careful scrutiny is given to each com- 
pany’s exhibit so that any tendency to in- 
efficient management, poor investment re- 
turns or excessive mortality may be 
promptly discovered, and proper remedies 


applied. The tables begin on page 9, 


In the series of tabulations no company 
is included which was less than five years 
old on January 1 last or which had under 
five millions of insurance in force. 

The companies are divided into 192 or- 
dinary companies and 26 industrial com- 
panies. The net gain and loss in each 
item, the totals of which are the realized 
gains from insurance proper, are shown, 
with the gain or loss from changes in se- 
curity values and investment earnings. 
These latter items added to or deducted 
from the insurance gains show the appar- 
ent surplus earnings of the year. The re- 
maining items show the distribution of 
the surplus earnings as apportioned to 
policyholders and stockholders, assigned 
to special funds and added to the surplus 
amount. The final item gives the surplus 
at the end of the year. 

The table of aggregates shows that the 
192 ordinary companies had a net in- 
crease in surplus during the year of $38,- 
929,973; therefore while their total sur- 
plus earnings, including $48,383,308, from 
investments, were $438,257,557, they paid 
out in dividends to policyholders $340,- 
641,970, increased their surplus funds by 
$44,461,258, and paid to stockholders in 
dividends $14,224,350. 

The twenty-six industrial companies 
had an increase of $25,151,997 in their 
surplus. Their total surplus earnings 
were $201,030,851. This includes a gain 
of $593,715 from investments. They paid 
to policyholders $149,299,314 and to stock- 
holders $2,863,300 in dividends. They 
increased their special fund $23,716,240. 

Of general interest are the great sav- 
ings which companies effected on the mor- 


TABLE OF AGGREGATES 





ToraL (192) Toratrs (26) 

ORDINARY INDUSTRIAL 

CoMPANIES CoMPANIES 
Scam Sette Be Pp Oy WON aoe oso da c's oa od win dct orn 6B Gd Slee pane eoaiadteleee 296,331,493 235,549,522 
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Reserve Released by Surrender and Lapse................. 
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Percentage of Reserves Returned on Surrenders and Lapses .............200 eee eee 
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Dera tis 0 ie NN os ince Sag bop ep toe en 4 be Coaeaie Hears bee 


Soufce of Net Gains or Losses— 


Ce ee Oe ee ee 
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Gain or Loss from Surrendered or Lapsed Policies........ 
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et nage Bile le QS a 
Diuidends Applied During the Year................... 
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396,659,159 275,227,141 
.32 3.26 


i ida RE atte Wace aad are trace uate (a) 440,577,036 221,787,169 
Pe Cc C Ore CEE OPK. (b) 268,160,575 145,947,965 
Se cema ih aialetal swe waded ath 164.25 152.03 
SIRES Meese ERE pelts CES 567,024,274 287,183,940 
PP et ER eee 298,959,698 172,578,478 
Sa), Were GE aXe inlet agate. seanaberals 47 .30 60.10 
cer eee Pre corte 292,734,699 178,622,671 
sa dis, cigs ar orap rane ghate: Br awial ame 263,491,484 142,799,051 
90.04 79.96 
ee aeremaa ae cares a eae 29,184,202 4,335,015 
re eer ere PRT EL 47,561,312 21,488,154 
hice ah do elated ea —61,472,893 —8,678,011 
Le dig decent sed od vila eng patented +268,064,576 +114,605,462 
athe Revenge cei a aaa eee +29,243,215 +35,823,620 
ah sar exe sai ot eT otk a ae aoe hierar +172,416,461 +75,839,204 
sie sate aiee a Oe me aden eee —18,377,110 —17,153,139 
oa nb maa oer apt ee +389,874,249 +200,437,136 
ba on Gam ae Nee A Ria ee sare nee +48,383,308 +593,715 
sf ike dia orl arahen tae a ecaeat ae eter etaais +438,257,557 +201,030,851 
Ptr Pee eo a Py 340,641,970 149,299,314 
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a se A Pa ee Oe ee eae +38,929,973 +25,151,997 
ere coo cer ree 335,261,466 260.701,519 


tality costs. The percentages of Actual 
to Expected Mortality in the case of or- 
dinary business companies was 47.30 per 
cent and of industrial companies 60.1¢ 
per cent. On the interest side ordinary 
companies earned on their investments 
164.25 per cent of the interest required to 
maintain their reserve, while industria! 
companies have earned 152.03 per cent of 
this amount. 

The percentage of insurance expenses 
to the loading for ordinary companies 
was 118.32 per cent, while for industrial 
companies this ratio was 103.26 per cent. 
In comparing these various amounts with 
the aggregates obtained in 1926, it may be 
noted that the mortality ratio is lower. 
There was a greater margin of earnings 
on investments, while the expenses were 
proportionately decreased. These facts 
hold good both for the ordinary and in- 
dustrial groups of companies. 





THE PROPOSED AMENDMENTS TO 
SECTION 97 
HE several exchanges of corre- 


spondence which have taken place 
between Julian S. Myrick, president of 
the National Association of Life ‘Under- 
writers, president of the New York State 
Life Underwriters’ and 
member of the firm of Ives & Myrick, 
managers in New York City for the 
Mutual Life Insurance Company of New 
York, and James A. Beha, superintendent 
of insurance of New York State, have 


Association, 


reached a state which augurs no good to 
the proposed amendments to Section 97 
of the New York Insurance Law, which 
refer to the limitation of ex- 
Writing in the second capacity 


agency 
penses. 
mentioned, Mr. Myrick recently accused 
Mr. Beha of being over-zealous in respect 
to legislative control of life insurance 
expenses. Mr. Beha has subsequently 
replied rather heatedly to this and other 
charges, pointing out that there is nothing 
in the present proposals which points to 
increased bureaucracy ; in fact he justifies 
the proposals upon the reverse ground. 
Entirely aside, however, from the nature 
of the argument between these two lead- 
ers in the insurance business, is the obvi- 
ous fact that each letter from one to the 
other has been a shade more heated, so 
that from present indications it would 
appear that the discussions are in a fair 
way to degenerate into a hurling of de- 








Life Insurance 


THE SPECTATOR 


Thursday 








fiance which might influence the New 
York legislature into activities little de- 
sired by either side and entirely uncalled 
for. A contemporary has pointed out 
that the entire controversy is wrapped in 
a shroud which effectively conceals the 
real opinions not only of the agents but 
many company actuaries. Very few 
actuaries have appeared to be wholeheart- 
edly in favor of the amendments, although 
most of them have stamped them with 
their approval. The objections of the 
agent are curiously lacking in specific 
qualities. They are apparently centered 
around the thought that the present 
statutes have adequately served the needs 
of the business for some twenty years 
and that therefore any change is not only 
unnecessary but dangerous. Unless there 
is a decided change in the situation be- 
tween now and the time when the pro- 
posals are submitted to the legislature, 
presumably this winter, it will be hard to 
predict what form the opposition will take. 
It appears that the agents are determined 
to continue their present stand, one which 
they have maintained strongly for some 
years past. Judging from their present 
attitude, Mr. Beha has undertaken a 
rather hopeless task in attempting to per- 
suade them to his views. The question 
seems more to be how strongly the com- 
panies will give their support. It seems 
reasonable to suppose that if the com- 
panies really desire the amendments, 
much of the agency opposition will melt 
away. Meantime Mr. Beha is_ very 
strongly committed to the thought that 
the changes are vital to the continued 
proper conduct of the life insurance busi- 
ness of New York State. Those oppos- 
ing the proposals should certainly be quite 
certain that such is not the case before 
definitely withholding their support. The 
present status of the case seems rather 
unfair to Mr. Beha who has honestly en- 
deavored to bring about what he believes 
to be a necessary reform. 





INCREASES LIMITS 
Provident Mutual Will Write $250,000 
on One Life 
PHILADELPHIA, PENNA., September 11.—An- 
nouncement was made at the three-day conven- 
tion of the Provident Mutual Life’s Quarter 
Million Club that the company had increased 
its limit on any one policy from $200,000 to 

$250,000. 

In the announcement issued last week, the 
company said: 

In view of the current demand for life in- 


surance in larger units of amount, and the 
growth of our company in recent years, the 
limits of insurance issued on male lives on the 
life or endowment plan without disability pro- 
vision are increased, effective today. No change 
has been made in the limits for term insurance 
or for insurance on the lives of women. The 
new limits are as follows: 


we Other Than Term Term Insurance 


Ages en Women Men Women 

14-15 $20,000 $20,000 Se © With 
16-20 60,000 50,000 $20,000 $20,000 
21-22 150,000 100,000 50,000 50,000 
23-2 Bs tice 200,000 100,000 50,000 50,000 
25-50..... 250,000 150,000 100,000 50,000 
51-55 200,000 150,000 50,000 50,000 
roe 120,000 MEE eeaay | henaies 
61-65..... 50,000 BE wawtas OOM Glan 


_ Change in limits on life annunity with speci- 
fied payment at death contract—it has been 


found advisable to restrict the limit of amount 
issued on this contract to $100,000 specified pay- 
ment at death, which, as a matter of fact, is 
the largest amount the company has issued on 
any one such contract since it was placed .on 
the market over three years ago. 





American National Makes Big Gains 

During the first six months of 1928 the Amer- 
ican National Insurance Company of Galveston, 
Tex., made substantial gains in various items of 
its statement, having increased its insurance in 
force by over $44,000,000, its assets by over $2,- 
000,000, and its surplus by about $70,000. The 
company, on June 30 last, had $31,579,550 of as- 
sets, a surplus as to policyholders of $4,045,845, 
and $511,355,241 of life, insurance in force. 
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substandard risks. 


of the larger companies. 
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COMPANY 
346 Broadway, New York 


DARWIN P. KINGSLEY, President 
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Pioneering 


Progress always requires pioneering. 
steps, must lead in the exploring of new fields, must ‘go before and 
remove obstacles for those who follow.” 


Today, Nylic Agents are enabled to ob- 
tain insurance for approximately three 
out of every five clients who other- 


NEW YORK LIFE INSURANCE 


Wd \WA YD 


Someone must take the first 


In order to fulfi! its obligation to humaniy, life insurance must seek 
new ways of service, in addition to extending the old. And so it 
must have pioneers. The New York Life has always recognized this 


Many years ago this Company undertook to pioneer in the field of 


After a long and intensive study of declined cases, it found that spe- 
cial rates could be calculated, permitting, with safety, the acceptance 
of many risks which previously had been rejected. 


On July 1, 1896, the Company issued its first sub-standard policy. 
Since then, the writing of insurance on impaired lives has been a part 
of the New York Life’s regular service to the public, and has grad- 
ually been adopted by a majority 





New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 











yn, 
of 
in 
ms 
he 


5, 


——_—<—$<—$——<——$<—————— SSE SRE RR ON OEE OG S| 











September 13, 1928 


THE SPECTATOR 














— 


LIFE INSURANCE 








FINANCIAL SECTION 
PROGRAM 





Branch of American Life Convention 
to Meet October 9 





W. H. HINEBAUGH IS CHAIRMAN 





Discussions of Life Insurance Investments 
and Investment Laws Occupy Promi- 
nent Place 


W. H. Hinebaugh, president of the Central 
Life Insurance Company, Chicago, IIl., chair- 
man of the Financial Section of the American 
Life Convention, has announced the program 
for the meeting of the Financial Section to be 
held at the Statler Hotel, St. Louis, Mo., the 
afternoon of October 9. 


The Financial Section session will be part 
of the annual meeting of the American Life 
Convention to be held in St. Louis, October 8 
to 12, inclusive. It is anticipated that the 1928 
meeting will be the best in the history of the 
American Life Convention. 


The fact that St. Louis is the headquarters 
for the convention and is centrally located for 
practically the entire membership should bring 
many new faces to this year’s gathering. 


Chairman Hinebaugh was assisted by Robert 
J. Merrill, vice-president of the United Life 
and Accident Insurance Company, Concord, 
N. H., secretary of the Financial Section, in the 
preparation of the program for its meeting. 
The list of speakers secured and the subjects 
assigned to them assures a splendid session for 
the Financial Section. 

The complete program for the Financial Sec- 
tion follows: 

“Life Insurance Investments of the Future,” T. D. 
Torrens, vice-president and loan officer for the Kansas 
City Life Insurance Company, Kansas City, Mo. 

“Should the Investment Laws Affecting Life In- 
surance Companies Be Liberalized, and How?”, R. T. 
Byers, vice-president and loan officer, American Cen- 
tral Life Insurance Company, Indianapolis, Ind. 

“Real Estate Appraisals with Special Reference to 
City Property,’”’ Mark Levy, real estate investment 
expert, Marquette Building, Chicago, IIl. 

“Bonds and Stocks as Investments for Life Insur- 
ance Companies,” Wilbur S. Sherwood, assistant 
treasurer, Travelers Insurance Company, Hartford, 
Conn. 

“Real Estate Titles and Title Insurance as Protec- 
tion to Investors,” Herbert Becker, vice- president, 
Chicago Title and Trust Company, Chicago, IIl. 

Reports of Committees: 

Committee on Farm Mortgages, Jndge C. B. Rob- 
bins, president, Cedar Rapids Life Insurance Com- 
pany, Cedar Rapids, Ia., chairman. 

Committee on City Mortgages, Walter H. Eckert, 
general counsel, Federal Life Insurance Company, 
Chicago, Ill., chairman. 

Committé® on Investment Laws, F. H. Rowe, presi- 
dent, American Bankers Insurance Company, Jack- 
sonville, Ill., chairman. 

Election of officers for 1928-1929. 


be 


International Life Affairs 

St. Louis, September 8.—United States Dis- 
trict Judge Albert L. Reeves, of Kansas City, 
Mo., has appointed Conway Elder, former judge 
of the Missouri Supreme Court, as special 
master ‘under the receiverships of the Inter- 
national Life Insurance Company and the In- 
ternational Company, of St. Louis. Judge 
Reeves has directed the receivers, Massey Wil- 
son and Ben C. Hyde, to file monthly reports 
with the clerk of the United States District 
Court, of the financial affairs of the two compa- 
nies. September 1, 1929, has been set as the 
time limit for presenting claims against the In- 
ternational Life and the International Company. 
R. C. Toombs is still being protected by the 
United States District Court in Chicago from 
action by Missouri authorities, the court named 
having forbidden his removal from its juris- 
diction because his testimony is necessary ‘n 
the bankruptcy proceedings of the Toombs & 
Daily Company, of Chicago. 


Made Agency Supervisor of Central States 


St. Louis, Mo., September 10—James A. 
McVoy, president of the Central States Life 
Insurance Company of St. Louis, has announced 
the promotion of C. W. Breidecker to the post 
of agency supervisor. Mr. Breidecker will 
travel out of the home office and for the pres- 
ent will confine his activities to the forty-ninth 
State, as the district immediately surrounding 
St. Louis in Missouri and Illinois has been 
named. 

Mr. Breidecker joined the Central States Life 
in July, 1926, and qualified for membership in 
the Central States Life Club in about five 
months’ time. The following year he was ele- 
vated to manager of the home office, where he 
demonstrated remarkable ability for discover- 
ing and developing good insurance men. 

The annual convention, the fifteenth meeting 
of its kind, opened on August 29 and continued 
through August 30 and 31, the final business 
meeting beimg held in the beautiful new home 
office building of the company at 3663 Lindell 
boulevard the morning of August 31. 

The annual banquet, a feature of the night 
of August 30, and the mid-day luncheon gather- 
ings, were all held at the Coronado Hotel * 


Manhattan Life Appointment 
The Manhattan Life Insurance Company of 
New York announces the appointment of Rob- 
ert Lee Ward as manager of its Chicago office. 
Mr. Ward has had considerable experience in 
the life insuramce business. Five years ago he 
entered Chicago and connected with the Griz- 
zard System of Insurance. While with the 
Grizzard System Mr. Ward was transferred te 
Detroit and later to Cleveland, his work in 
these cities being mostly organization and man- 
agement. Mr. Ward resigned from the Griz- 
zard System to join the sales organization of 

the S. T. Whately agency of the 7Etna. 
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PLANS SERIES OF 
LECTURES 


Philadephia Managers to Meet 
Every Month for One Year 








CALLED FRIENDLY CONFERENCE 





Arrangement Made by E. J. Berlet for Ses- 
sion—Are in Effect Post Graduate 
School for General Agents 

PHILADELPHIA, PENNA., September 10.—The 
Friendly Conference of General Agents, Man- 
agers and Superintendents of the Philadelphia 
Association of Life Underwriters, in its pro- 
gram for the coming year has taken a radical 
step forward in so arranging the program that 
the series of addresses in reality become a 
school for managers. 

The committee, which is headed by E. J. 
Berlet, terms its program “Post Graduate 
Helps for Life Managers” and declares that 
“it is, perhaps, the first time that all arrange- 
ments have been made for meetings of man- 
agers extending over an entire business year.” 
In addition, the cost of the meetings is being 
underwritten by the managers themselves. 

The program follows: 

September 27—Building the Agency—by 
Hugh D. Hart, vice-president of the Penn Mu- 
tual Life. 

October 25—Direct Mail Work—Alice E. 
Roche, office manager of the Louis G. Paret 
agency of the Provident Mutual Life in Cam- 
den, N. J., will describe how to get agents 
through direct-by-mail and how to develop 
leads for agents. 

November 22—Securing agents—Friend L. 
Wells, general agent A<tna at Baltimore, will 
present methods used by him. 

December 27—A speaker to tell soms of gen- 
eral agents about the life insurance profes- 
sion; prizes for greatest number of sons, 
brightest red hair, tallest, heaviest, etc. 

January 24, 1929—A leading producer from 
New York city will tell “What the Agent Ex- 
pects of His Manager. 

February 28, 1929—Training the Agent: 

a) The mass, or school method. 

(b) The individual method. 

March 28, 1929—Methods That Will Stimu- 
late Business, by Ernest W. Owen, managcr 
of Sun Life at Detroit. 

April 25, 1929—Standardized Sales Talks, by 
Raymond G. Gregory, Buffalo, agency manager 
for the Equitable of Iowa. A discussion on 
standardized presentation. 

May 23, 1929—Essential Factors in Agency 
Management and Development, by Mansur B. 
Oakes, of Indianapolis. 

June 27, 1929—Selecting and Training Agents, 
by Frank A. Wesley, general agent of the Co- 
lumbian National at Pittsburgh. 
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Years of Life Insur- 
ance Ideals and Serviceg 
N IDEAL became u reality when, on February 
Ist, 1843, “THe Mutua, Lire oF NEw YorK”’ 
issued its first policy. The business of life insurance 


on the mutual plan started in America then and 
there. 

Priority in its field is not the Company’s claim to 
greatness—age in itself is no great distinction. THE 
MutTvaL Lire began with high ideals of business 
conduct, which still prevail. It aims at quality and 
to be highly honorable in all its dealings. 


In its relations with policyholders and their repre- 
sentatives THE MUTUAL LiFe has an outstanding 


record. 


Those who contemplate life insurance soliciting as 
a career are invited to apply to 


The Mutual Life Insurance Company 
of New York 


GEORGE K. SARGENT 
2nd Vice-President and Manager of Agencies 


New York, N. Y. 


DAVID F. HOUSTON 
President 


34 Nassau Street 














CASUALTY SURETY 


GUARDIA i’asuatty 
COMPANY 


(A New York State Stock Company) 
Special Automobile Rates 


Insurance Policies provide for Assureds 
participation in profits. Writing all types 
of the following classes of Insurance and 


Bonds. 

ACCIDENT CONTRACT BONDS 
AUTOMOBILE FIDELITY BONDS 
BURGLARY JUDICIAL BONDS 
LIABILITY LICENSE & PERMIT BONDS 
PLATE GLASS PUBLIC OFFICIAL BONDS 


WORKMEN'S COMPENSATION MISCELLANEOUS BONDS 
Surplus to Policyholders $1,700,000 


Agencies Open in the Following States 


DELAWARE NEW JERSEY 
OHIO NEW YORK 
MARYLAND RHODE ISLAND 
MASSACHUSETTS PENNSYLVANIA 


NEW HAMPSHIRE DISTRICT OF COLUMBIA 


























, WM tie up with a fast 
pwing Aggressive Company 


Starting in 1920 with a capital of $500,000, and a premium 
income of $2,794,390, Union Indemnity Company has in less 
than eight years amassed a capital and surplus in excess of 
$4,000,000 and a combined premium income that will exceed 
$14,000,000 for 1928. 

Sound underwriting, liberal policies, aggressive management 
and resources adequate to handle the largest contracts, have 
made this possible. 

YOU are looking forward to a connection that will help you 
grow with a growing company. Write us about it. We will 
be glad to go into details. 

ADDRESS AGENCY DEPARTMENT 


Union Invemniry Company 
NEW ORLEANS 


Bankers & Merchants Fire Insurance Company 
Northwestern Casualty & Surety Company 
Union Title Guarantee Company, Inc. 

La Salle Fire Insurance Company 














THE CONSERVATION OF HUMAN LIFE—THE NA- 
TION’S GREATEST ASSET—IS FULLY DISCUSSED IN 


HEALTH & WEALTH 


A New and Comprehensive Survey of the 
Economics of World Health 


By Louis I. Dublin, Ph.D. 


Statistician, The Metropolitan Life Insurance Company 


The eminent investigator and statistician named, in this entertaining 
and informative volume of 361 pages presents the results of years of 
study regarding the losses through sickness and death, and also 
describes measures and movement instituted to counteract such 
ge The principal topics treated are shown by the following chap- 
ter titles: 


The Economics of World Health 

The Cost of Medical Service 

What It Costs to Neglect Our Children 

The Problem of Heart Disease 

The Problem of Tuberculosis 

The Chance of Death from Cancer 

The Problem of Old Age 

The Great American Family 

On the True Rate of Natural Increase 

Birth Control and the Population Question 
The Education of Women for Home-Making and Careers 
Life, Death, and the Negro 

Health of the Workers 

Has Prohibition Improved the Public Health? 
The Possibility of Extending Human Life 


This work is a valuable one for insurance men, physicians, public 
health workers and social workers. 


PRICE, $3 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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PERCENTAGE OF INSURANCE EXPENSES TO LOADING. Percentage or [NTerest Eaanep To [Nrerest Reoorrep. 
COMPANIES. 
1918. | 1919. /1920. | t92t. | 1922 | 1923. | 1924. 1025 1926. | 19 1918 | 1919. | 1920. | 1921. | 1922. | 1923 | 1924 | 1925 | 1926. | 1927 
| 

PRMMLERING 2 vis Soa nieasescewnes 164.55] 197.82) 226.00! 207.90) 190.05} 176.51) 210.72| 247.90 229. 82| 220.76| 166.95] 159.15] 178.00| 174.96] 146.98] 171.45| 161.20] 150.70| 139.21| 140.43 
American Central..............-++- 224.75] 191.89| 198.68, 234.43| 265.03| 268.91| 332° 10| 359.20| 367.99] 288.13] 155 23] 148.98] 168.10] 152.54] 150.02| 156.18] 149.05| 148 6p| 145.25) 137.96 
American Life, Mich..............-- 215.24] 199.79] 207.50 287.74| 253.55| 274.08] 248 .25| 256.30) 250.42) 389.30] 156.64] 149 79] 185.18] 164 10) 167.27] 152.23] 161.45] 154.30) 160.02) 156.57 
MIMO TMB cae cose cc seca scdacicasst 120.45] 113.49] 114.86] 106.83] 109.37] 108.10) 106.35] 121.00) 119.56, 117.48] 201.44] 190.49] 184.89] 186.47) 188.38) 194.26] 172.45] 178 55] 175.91) 169.60 
Bankers of lowa............--+++- 115.86] 128.68] 137.40| 139.40] 137.28] 140.55} 141.20| 135.50) 138.31) 139.43] 115.86] 297.40] 261.33] 242.70] 232.06| 210.50} 191 80) 139.51] 138.94) 138.08 
Bankers of Nebraska.............--- 83.54| 105.44| 104.25] 78.99] 77.94] 89.78] 121.90| 84.24) 91.62) 93.46] 176.94] 175.49] 178.23] 189.88] 199.18] 198.77] 191.35] 174.01] 173.72) 173.13 
Bankers Reserve.............-+++- 109.84] 130.40] 145.20] 131.94) 137.47} 148.01] 150.70] 153.25| 156.86] 180.60} 163.09] 157.30] 157.52] 157.00] 147.05] 147.10] 155.35] 147.08] 150.15) 150.32 
WANE ooo ois cscecccecscns: 114.34] 119.61] 122.67| 151.75) 116.41] 113.59] 122.15] 151.00] 153.80 162.50) 235 50) 208 91/ 216 00] 211.24] 218.45] 220.60] 224.60] 191.20] 196.55) 146.05 
PE occ ccicanaccwcccacesss 108.60] 116.95] 126.56| 120.96] 128.32] 126.12] 128 65) 119.73] 124.38) 118.16) 133.84] 135.10] 133.82] 141.65] 144 10] 149.25] 153.15] 140.69] 145.77] 148.90 
CRIM Sa cscs ew iniccosenemoseees 113.21] 157.53] 163.65| 156.71| 157.43] 150.64] 145.30| 141.75| 128.86 128.46) 181.49} 200.71] 198.51] 199 30| 203.50] 193.27] 189.15) 184.45] 180.06) 185.15 
CEE a ios caches consicseccosts 153.73] 137.83] 118.98] 118.70] 122.43] 112.59] 123.80] 128.75] 134.10) 136.70} 195.06) 183.86] 186.26} 185.10) 189.60} 185.95] 182.10| 176.05] 171.05] 169.60 
WURDE. Je cccccers ssccseeccs 158.73| 147.96] 158.74| 172.96] 199.49] 226.62] 234.00] 235.50) 257.86) 269.92) 151.68] 160.31] 151.24] 173.36] 165.71] 158.91] 157.30] 164.08] 151.43) 146.15 
Ti) a 114.44] 120.36] 123 81| 136.99] 138.72] 150.12) 165.20' 168 39| 154.25) 165.17) 188.69] 186.91] 179.10] 181.43] 194.94) 165.80) 157.35] 172.19) 162.88) 145.06 
Central Life, lowa.......0.c<008000 158.48! 147.39] 136.81| 130.70) 123.86] 135.62) 130.00| 115.45| 120.05) 124.23] 165.73] 160.05| 177.53] 186.10] 192.63} 187.29] 182.50 153.15| 153.25) 155.98 
Columbia: HIG... i..0icccoccesese' 112.18] 123.91] 140.45 192.04] 186.93] 198.42} 143.35] 140.42| 158.21) 164.01) 162 02) 158.25] 175.43] 187 75| 183.30) 174.45] 152.70) 151.32| 156.73) 162.37 
Columbus Mutual.................- 92.16} 102.42} 106.43| 110.28] 105.58] 102.71) 100.85) 96 66| 95.52 107.28] 212.05] 51.45] 187.61] 196.45| 209.70| 183.70| 179.10! 165.38] 155.10) 164.18 
Columbian National................ 222.35] 281.80| 283.60] 283.04] 305.01] 271.31) 317.50] 437.10| 321.98] 333.28) 152.05} 146.52] 147.64] 148.63] 164.68] 168.31] 165.25| 158.95] 158.43] 161.52 
Connecticut General...............- 165.04} 193.80] 224.70] 193.43] 188.87| 223.60] 236.30] 290.32| 268.07) 258.70] 152.39] 142.91] 148.82] 152.95] 159.50) 161.46) 160.20| 158.67) 147.58) 144.80 
Connecticut Mutual..............-- 110.51| 122.56] 131.21| 121.49] 117.30] 121.46] 123.45] 120.45| 123.22) 121.08} 149.95] 151.44] 148.14] 157.94] 166.22) 163.30) 163.35] 160.93] 160.67) 157.60 
Conservative, W. Va............-.+- 156.20] 165.45| 174.01| 164.00] 163.14] 160.13} 156.60] 182.67| 175.60 164.50) 226.70) 185.25] 172.62] 187.20) 135.60} 159.01) 156.00| 185.22) 165.77) 155.54 
Continental American, Del.......... 118.89] 126.36) 133.72] 127.79] 120.36] 125.80) 132. 40| 120.70] 123.15) 129.25] 280 89| 238.76] 209.30] 208.74| 189.78| 199.22] 192.50] 172.10| 166.70) 164.65 
Equitable, New York.............-- 87.08] 101.13] 118.64] 109.63] 106.32] 107.53] 106.00] 106.78] 103.17) 97.45] 159.74] 160.65| 157.72] 170.31| 173.85] 172.01| 168.75] 161.76| 166.84) 163.95 
Salers time Pace cciesnanranes 119.06] 135.96! 133 68| 128.01] 126.75] 128.34] 125.80| 124.20| 124.92) 122.03] 155.17] 150.29] 146.15] 155.09) 164.71] 169.45) 166.98| 162.90) 159.61] 150.26 
LE Se eee 202.70] 173.70| 184.82) 203.20] 197.01) 183.85] 217.90) 209.20) 208.71) 194.03) 153.01] 152.79] 161.87] 165.94) 180.30] 171.60] 192.45] 190.05] 168.13] 164.60 
Fidelity Mutual MS ceva du eesec suet: 98.09} 104.99] 117.96| 115.03} 108.95] 109.48] 108.25] 105.80| 105.30, 109.25) 159.94) 155.75| 155.72| 163.58| 167.23] 169.85) 167.10) 171.85| 166.31] 164.48 
MRA Eerie: ccc ss qce ses cncces 154.39] 157.89] 167.13] 182.74] 199.60] 186.35] 217.50| 196.85| 206.69| 201.75] 144.15] 140.43] 149.67] 141.90] 147.96| 157.35] 153.82| 143.10] 140.75) 142.13 
ROM ooo Naicocnigccelodececsnqnees 119.12} 125.19] 118.21] 118.18] 114.73] 113.18) 120.95] 115 35| 121.67) 122.38} 196.65] 195.96| 179.19| 184.23] 177.50] 172.80] 172.05] 168.21) 164.78) 171.03 
Great Southern Tex................ 157.11] 187.40) 151.13] 192.02) 149.55) 166.85] 180.65) 172.30] 175.87| 215.49) 186.21) 148.35] 147.73] 153.52) 143.76) 165.50) 169.80) 171.41) 168.84 188.17 
GORPAIES PAIB 2 coco ccccevaceces 202.39) 174.64| 158.87| 156.06| 175.74] 205.64] 222.45! 243. 15| 239.21) 254.78) 203 86] 174.07| 187.73] 183.36] 179.50) 171.33| 154. 62| 131.20) 133.32) 116.94 
Guardian of America............-.-- 115.14] 130.00] 146.11] 149.78] 133.33] 131.25] 129.85] 131.90] 127.83) 123.85] 153.47] 150.80} 146.91] 187.61] 189.28] 194.40] 197.10] 195.46} 190.05) 190.90 
Homie, New Yorks oo... scsescescnes 115.82} 130.50| 128.20] 117.45| 112.69] 115.08| 117.00| 119 32| 118.75| 123.10] 136 74] 138.51] 289.99] 148.63| 152.07| 160.43| 162. 10| 162. 70 166.70) 169.95 
RRB << 208005 cece ovieseie 33 193.88| 177.59| 179.93| 190.65) 192.76] 185.71) 194.00| 190.00| 191.80, 190.30) 157 18] 158.24] 163.09] 156.00] 158.27| 151.20) 146.50| 150.80) 158.18 157.14 
MRM cea soo cniccccile cede xo 111.94] 128.20] 131.78] 139.15] 119.43] 117.95] 117.00] 121.45] 123.45) 127.37) 150.35] 144 14| 153.51| 175.30] 159.18) 146.45) 148.60) 170.85) 171.26 150.90 
International, Mo................-- 112.38] 106.97| 116.47] 109.72| 108.50| 112.72] 175.15) 184.40| 189.67, 173.96] 162.42) 157.77] 149.89] 157.37| 155.71] 7.83) 131.00) 139.20] 145.78) 139.66 
Ennber-Southiernh..- ..5.5.000sccecsscnce| ese es 157.12] 136.11, 135.43] 138.15] 138.59) 147.40, 166.30) 135.33] 169.37)...... 140.92} 183.10] 172.67] 157.91] 148.11) 139.10) 111.90, 122.38) 117.15 
Jefferson Standard.................- 130.55} 130.11] 125.33} 109.39) 150.92] 161.61| 147.70! 136 05| 156.99} 139.02) 159.43) 157.01] 158.09) 159.60) 165.79] 146.42) 148.95) 142.20) 156.20 162.79 
SMES ONG DMIs os ccccccvescccesas 123.77) 140.75) 168.79} 167.20) 161.60) 164.82) 212.70) 202.81! 191.51) 210.82] 198.26] 173.22] 168.04] 187.39] 175.62) 166.92] 179.00| 156.95 154.42) 154.04 
Ea Vagette Life, lad... ...00260s0. 116.19] 122.88] 122.96] 114.96] 109.93] 110.77] 120.40) 115.03) 113.86) 121.96] 146.12) 115.17] 158.63} 159.85] 159.58] 167.42) 161.25) 170.15) 162.70 160 20 
amar..... fees ees eeveseasen ess 165.31| 144.21| 157.29| 189.51) 178.78| 178.20| 195.70| 183. 70| 170.05) 180.41| 178.06| 118.36] 148.18] 153.49] 168.80| 157. 68| 143.30| 137. 10| 153.82) 151.09 
Lincoln National..................- 152.72| 163.99] 166.45] 205.58) 174.35] 218.54) 246.45) 275.50) 29.90 300.32] 166.26] 153.20| 170.54] 169.70] 166.20| 143.66| 123.09] 130.30] 132.00) 143.17 
Matietlatts «os cccs caccassccudcass 122.24] 150.65) 165.33) 158.49] 156.52] 163.02] 166.45] 173.51| 167.90! 137.54] 111.00] 112.62] 119.74] 134.56] 133.69] 132.50) 129.90] 127.95} 139.03) 133.11 
Manufacturers, Cam.......ccseece00 [ecceees 149.28| 167.83] 160.65] 143.15] 138.50] 145.75| 154 00) 148.71| 142.89)....... 197.51| 195.80] 191.41} 192.76] 175.89| 182.40] 170.15] 178.66} 186.93 
MapyieI Tiles. os ccs eccense cous 138.78] 151.56] 138.35] 123.17] 127.35] 136.45! 143.05| 155.85| 154.89| 164.54] 145.58| 143.06| 142.41| 150.62| 156.85] 159.62] 161.94] 166.32| 167.55) 169.84 
Massachusetts Mutual.............- 98.53] 111.40] 116.91] 101.92| 103.56) 101.26| 100.85| 97 00| 97.08| 96.87] 143.72] 141.76| 145.52] 151.23] 153.05] 158.75] 161.50| 166.52) 163.05) 159 73 
CoS aes 125.59] 118.25) 103.43) 155.35) ..... 150.58] 169.35] 133.70} 123.25] 157.68] 189.94] 53.96] 161.69] 174.83] ...... 177.91| 172.73| 141.50} 162.19] 156.49 
Midland Mutual................+-- 109.95) 111.26) 109.13) 114.94) 114.28) 110.46) 108.34) 106.21 109.23] 111.39] 173.76] 166 89| 173.81] 179 50| 189.92] 189.01) 182.85] 173.60] 170.77| 168.60 
Midland National*,...............- 142 45) 134.05] 141.93] 171.71| 159.98] 172.12] 154.45| 156 40| 175.90) 190.61) 214. 49] 210.89] 198.60) 204 00/ 211.50) 197.61} 205.60| 172.10) 188.26 189.69 
Midwest Neb...... ‘ ; -10| 244.39] 305.80] 310.30) 242.26] 318.60] 268.82| 258.15) 225.02) 192.50] 190.75] 180.70) 179.75| 177.50] 174.0 | 172.65] 145.80) 139.55 135.72 
[sey orig 118. :76| 115.89| 112.29] 109.62| 113.55] 104.83| 108.48} 107.68| 109.53) 174.39] 166.00] 168.25] 168.98| 181.35) 178.87) 180.00| 135.50) 135.95 150.45 
Missouri State. . . ‘ 143.89| 159.30| 166.93] 165.80| 171.50| 165.78| 170.86| 173.55] 206.63| 197.61| 217.68] 203.42| 208.42] 186.41] 178.30] 177.00| 167.32) 152.54 
Mutual Benefit. .. 98.20 87.28} 87.03| 88.34} 90.06) 89.08| 86.90, 87.17| 161.65] 158.28] 159.83] 168.64| 173.95| 174.54| 173.70| 174.25] 172.09] 169.51 
Mutual, New York ao i "@8| 104.63! 89.48] 87.24 87.07| 84.26] 82.24} 80.48; 74.59] 160.96] 157.23| 160.93] 171.78| 171.24| 173.45] 171.25| 161.00] 161.41] 159.95 
Mutual Trust....... ae. i '31| 167.51| 152.42| 150.84) 164.15] 155.70| 159.15] 159.73) 148,65) 187.08) 167.11] 175.49] 173.94) 186.10) 182.48) 162.20) 168.16) 162.38 159.23 
National of U.S. of A mee : “g0| 167.27| 182.58) 197.51) 196.52| 221.45| 218.25) 213.25) 238.61] 153.82] 150.09) 160.24] 140.17] 160.19] 167.14) 171.73} 133.00) 123.45 149.16 
National Life‘ Vt. . ere i .99| 126.23) 110.74] 110.75) 113.87] 112.35) 105.85) 104.14] 101.88) 164.94) 165.01) 1 175.78| 176.05| 177.28] 170.45] 161.35| 161.10) 158.15 
New England......... ‘ ; "85! 107.29| 98.15} 98.86 90.46] 93.80| 93.40| 91.29] 91.86] 133.18] 141.53] 136.87| 152.13| 155.32} 164.10] 167.45| 169.75] 173.25) 173.80 
iC ee wool TEA J 89.40| 82.36| 79.82| 81.44! 81.04; 81.34| 83.84 83.89] 175.81| 176.01| 172.29| 176.68| 186.48} 189.08| 188.25| 185.55] 182.41] 172.06 
North American, (Canada) See Y “411 170.64| 157.20! 151.20) 153.62! 157.50] 153.05| 148.24 141.79] 189.28] 184.05 190.75| 196.10] 209.70| 196.20] 206. 10| 193.00] 195.51| 199.90 
fests Amezioan, I 184.34| 203.40| 197.72| 209.63| 218.85| 213.20| 196.88) 199.11] 190.15| 175.79] 175.54| 176.08] 179.10] 179.13] 180.09| 175.85] 179.19) 171.82 

WOE ce tinacudvavaws sedan 102.13] 121.84} 127.65) 140.11) 138.75] 157.25) 149.41) 153.46) . 195.21) 212.10} 205.72) 197.25 68} 183.15] 171.60) 169.62) 165 
celouben Mutual 91.08| 85.89] 77.99| 81.84] 83.78] 80.96) 78.83) 76 07| 156.72] 156.70] 158.41] 166.76] 174.80) 177.16) 1 174.50} 173.66] 174 ° 
Northwestern National 121.89| 123.23] 129.20] 125.99] 125.45) 118.40] 116.95) 123.36) 159.94] 139.51] 162.24] 161.43} 171.62) 171.28] 141.55] 142.13) 139.10 143.1 
OGuebtental Cal... ..0sccssccseeseces 153.10| 200.63) 172.54] 175.06| 191.70| 269 00| 318.02) 275 40] 207.38] 177.55] 183.98] 195.64| 214.85] 216.89] 204.15] 163.75) 160.77| 149 96 
GUROTINS o vigdccdincseccksexsees 182.68| 187.90) 210.64| 206.10] 229.00] 162.80| 181.92) 177.88 5. 19.49| 155.38! 112.58| 179.38] 167.40] 139.55) 161.80) 163.1 
| SEER Raa tre toe 143.78) 1 138.20} 126.64] 125.35| 102.40| 113.67) 108.37] 170.62| 170.49| 165.75] 169.68] 176.10] 175.15] 178.09| 172.60] 155.07) 163 * 
CUMIN ac ccecs cinsnenccccveuen 147.45) 165 195.35| 197.64) 207.15| 223 05| 232.00) 218.20] 187.15) 179.71) 182.77| 193.33 204.30) 210.15| 161.52) 164.32] 165 - 
Patil MAGEE ooo ssc cennccnaecer ; 25.09| 127.15|-131.92| 140.56] 136.95] 138.30) 133.70) 128.18] 127.50] 178.38] 168.06) 170.55] 171.02] 183.88} 183.95) 187.73] 184.65) 182.41 181.0 
1 ee ree a. 88.85 “01! 104.18|" 89.13} 92.16] 95.95} 99.241 98.32) 98.09) 97.49] 178.82] 175.58] 178.45] 186.49] 193.61] 187.80) 183.55) 181.41) 181.13 173.00 
a incxccccccxoscscoxscess 2) | Sepa 222.85] 199.13] 219.23] 235.30) 284.50) 312.70) 303.35) 148.61] ......] ...... 215.50) 171.10] 192.3 | 241.35| 173.40) 171.66] 161. : 
PROGRES sco cessceecsnsscccess 146. 05) 144.15) 158.02| 156.72| 148.85] 168.80] 155.60/ 153.61) 155.58) 208.19) 199.64] 178.31) 179.65) 195.92) 194.92) 189.85 169.61} 168.87 5 
PRM MIR cc ccwsediecceyacncsnsw ee 153.29 "79| 166.08] 180.17| 182.31| 190.82| 230.00| 231.90] 182.35| 186.83) 152.94] 113.49] 165.21] 128.40) 144.10] 150.5€| 150.43| 138.22] 144.23) 132. - 
DUNN or aicc son's av ccincsace/sisann 22. .68| 136.31] 138.40) 132.68] 134.15} 132.35) 136.70 145.85| 146.25] 154.62] 151.82) 15% 190.20| 166.62} 161.43) 159.25] 163.75) 163.79 a 

SC eens ‘ .08| 127.69} 117.96) 106.17) 110.18] 109.32) 111.55 116.05) 111.67| 159.01] 158.69] 157.09] 157.09| 161.60] 164.21) 160.85] 157.85) 155.38) 149 
PUG Soc ccscakncsccsceacssies .8 : 98.28] 99.00] 97.99] 81.14] 67.17| 97.76| 99.65| 98.02] 109.46] 117.10] 117.80] 112.83] 127.31] 128.60) 135.20) 124.30] 124.52) 121 = 
Presbyterian Ministers 6| 24.72) 48.06] 53.17] 61.44) 51.21) 53.17| 78.84 94.71| 132.04] 133.10] 136.79] 133.41] 139.81! 152.84) 158.15] 137.79] 149.20) 148 = 
BNW oo oc rc sacaxconsicccenus 139.48] 196.30] 141.11] 146.88| 139.20| 154.57| 143.12) 180.58| 242.30] 220.92| 223.42) 220.06] 235.18| 223.80) 261.75| 237.20) 239.93) 187 : 
soeaens Mutual 128.50] 127.27) 105.63} 96.60} 95.56 8| 89.32) 91.07| 140.07) 137.46] 142.20] 145.25) 144.55) 142.84 83] 147 00| 151.04] 150.40 
ERS Sele ROR 126 99| 119.96] 132.13] 124.40] 120.72| 115.55! 118.40] 121.86] 177.53] 175.06| 173.78] 167.43| 169.00] 165.60) 162.60| 150.00) 155.55 183.06 
ca i as pee Te “68| 123.86] 120.95| 133.24! 122.68| 126.49] 128.65| 140.10| 146.14) 153.22] 168.35] 175.94] 175.91] 189.20] 173.12) 139 68| 143.55) 148.55) 128.94 we. = 

RWW IONE. «occ dcscccdccssecanss : "14| 180°42| 194.66] 176.48] 161.61| 195.40| 205.48| 189.40! 200.54] 166.65] 166.16] 169.56] 174.84| 181.90] 182.80] 178.40] 163.80) 155.83) 149 
ROWERUNMORS oiic devas ctsssenseccses F : 87.56| 96.60) 96.38] 168.90] 135.40] 124.82} 110.04) 97.66] 158.44] 165.76] 164.38] 155.01) 171.11} 209.08) 143.53] 100.32) 100.16 100. 38 
BRMMOEUES va ccoccvecceccaveves i “13| 114.02] 110.66] 114.71] 118.81| 115.75) 123.42 122.30] 112.15] 148.01) 139.95] 147.48] 157.50| 162.71} 162.01] 163.74) 165.25) 167.48 3 
Security Life of America............ 184.59| 180.56! 174.72| 201.75} 208.31] 203.45] 192.20] 193 77| 204.07) 190.66] 158.70] 157.45] 157.68] 158.20] 173.35] 142.76) 164.15) 134.15) 150.36 167.68 
Security Mut., Neb.............06+- 136.49] 161.32] 153.63| 216 85| 146.96] 166.71| 154.55| 134 05| 177.38] 159.46] 129.06| 154.00] 162.52] 160.89] 174.05] 193.42| 176.49] 175.79) 166.97 167.45 
Mutual, N. Y 150.62] 147.74] 145.1U| 150.50| 155.02| 124.74] 127.02| 130 32) 128.89) 125.02} 149.89] 147.75| 154.27] 162.35] 162.34| 159.85] 163.74) 159.48) 154.25 a5 
156.95| 170.59| 215.28} 179.58| 187.15| 188 30| 198.39! 238.33] 170.61| 128.41] 162.23| 148.24] 147.40| 143.28| 146.90) 145 38) 163.15) 158. ; 
130. 23| 132.65| 151.75| 160.80] 186.40] 183 20| 193.68, 187.32| 153.72] 148 19| 142.28] 145.60] 158.25) 152.07| 172.75) 159.69) 156.45) 144 - 

149.04| 190.64] 213.75| 216.40| 222.57| 230 06) 243.50) 262.11] 177.30} 147.10] 137.28] 153.35] 156.13) 163.48] 165.90| 162.06) 163.90 159 
161.90! 176.03 201.82) 214.00) 202.38) 207.51) 212.80) 186.10) 178.42) 1 201.80} 197.45) 204 201.22) 195.30 
132.92] 118.71] 124.71] 140.44) 127.85| 125 61| 125.85) 121.80] 198.74, 186.34) 177.43] 185.40} 1 194.49] 186.30] 197.10} 190.65] 166.80 
109. 14| 107.42| 96.08] 100.23] 104.90] 99.86] 92.91| 150.17| 142.89] 128.96] 150.71| 161.73| 170.32) 174.54) 174.65| 178.20) 179.70) 175 ss 
oi 6 1 | ee eee 117.75] 126.20) 126.88 128.37] 189.29] 181.03] 184.55] 197.89]..... .|.-....- 09.60} 211.40] 218.21) 223.9 
149.70| 182.65| 178.27] 159.18] 165.10] 190.16) 214.50| 220.82| 139.60] 113.27] 142.30] 207 91] 145.50] 219.69) 202.05| 219.10) 161.00 154.36 
539 62| 419.90) 439.64| 511.29] 556.00| 615.60) 638.00 380.38) 135.74) 132.53) 130.36| 137.80} 241.86] 144.69} 140.10) 137.10) 132.33 133.10 
121.93} 109.65] 106.40] 113.38] 111.78] 113.02| 104.78) 107.23) 180.85] 174.49| 173.80] 178.73| 176.38] 178.81) 167.15) 157.65) 152.42 =< 
102.78| 101.03] 102.00] 107.57) 107.06| 110.30| 110.34, 120.68) 143.56| 134.36] 137.61] 136.15| 137.69| 138.58) 141.60) 140.95) 148.41 143.38 
238.08| 260.70| 274.85] 278.79] 451.50| 249.50) 297.31) 337.60) 125.44) 128.96 133.97| 136.92) 135.24) 136.72) 145.00 131.38} 129.29 130. 66 
164.45| 166.56) 146.58) 167.58) 174.15) 176.75) 181. 82) 192.13] 165.32] 165.31] 188.43) 188.51| 176.12) 187.92] 186.00) 177.06) 179.35 176.38 
139.64| 136.57| 127.25) 126.35] 127.35) 140.50) 153. 70) 211.25] 221.62| 187.45] 176.06] 179.58| 178.14| 128.49) 123.45) 126.10) 124.78 = a4 
ey | 161. 10) 195.80) 210.35) 211.49) 201.60 vet 184.77) 247.02) ...... 210.50| 192.67| 191.44| 190.25) 176.60) 169.25) 142.51) 143.87 148.20 

| eae 

. 102.82'§116. 2a t115 05'§117. 68§115. 35 $118.64 §120. 90'§121.35 Pegs eye 163, 53(§158.48 §161.82 §170.21 §173. 20'§174. 18°§173.01 §167.55'§166.g6' §164. 25 
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Bigger—and Better! 


“The Peoria Life will celebrate its second hundred 
million dollars of business in force with a club outing 
in the Canadian Rockies!” 


Members of the Peoria Life production clubs, a party 
of 150, spent a delightful vacation during the latter part 
of August on Bigwin Island, in the Lake of Bays, On- 
tario. While they were enjoying every form of recrea- 
tion and pleasure that can contribute to a perfect vaca- 
tion, they wondered how their Company would maintain 
its record of providing each year a more attractive out- 
ing than the last. 


Then came the announcement and they wondered no 
longer: the Peoria Life expects to reach its second 
hundred million during 1929. To celebrate this special 
event, it has prepared a special club outing in Banff, 
Alberta, in the heart of the Canadian Rockies. 


The Peoria Life reached its first hundred million in 
its sixteenth year, and plans to arrive at the $200,000,000 
mark during its twenty-first year—every bit of its busi- 
ness produced by its own agency organization. Its 
progress, in service as well as in size, has been accom- 
plished by setting an ambitious program for its agents, 
giving them every cooperation in achieving their plans, 
and offering worth-while inducements for their most 
conscientious efforts—such as, for instance, an outing 
in the Canadian Rockies. 


Peoria Life Insurance Co. 


Peoria, Illinois 



































(Cink uP (wir rue (LINCOLN) 












How does The Lincoln Na- 
tional Life Insurance Com- 
pany help its agents to in- 
crease the average size of 
their policies? 

The successful methods that enabled 

other Lincoln Life men to write larger 

policies, plus the thorough training given 
them, plus the stimulating leadership and 
painstaking service make a iotal equip- 
ment that can hardly help but enable am- 
hitious agents to grow in their work and 


to increase their volume. It has proven 
so. Ask us about it. 


THE LINCOLN NATIONAL 
LIFE INSURANCE COMPANY 


“Its Name Indicates tts Character” 
FORT WAYNE, INDIANA 
Insurance in force more than $550,000,000 


Answer: 























The 42tna Fire Group 


Three strong companies providing 
dependable insurance in Fire and 
Allied Lines and in Casualty and 


Surety Protection 


“ETNA INSURANCE COMPANY 


THE WORLD FIRE AND MARINE 
INSURANCE COMPANY 


THE CENTURY 
INDEMNITY 
COMPANY 


HARTFORD, CONNECTICUT 











Life Insurance Library 


of Six Books 


LIFE INSURANCE: ITS ECONOMIC 
and SOCIAL RELATIONS 


A Series of Comprehensive and Specialized Insurance 
Studies Edited by Dr. Solomon S. Huebner 


Six of the books in this informative series have now 
been issued, as follows: 
THE ECONOMICS OF LIFE INSURANCE 


By Dr. S.S. Huebner. The fundamental volume in the series, develop- 
ing a new conception of the economic function of life insurance. 


WILLS, TRUSTS AND ESTATES 


By James L. Madden. A discussion of the basic principles that apply 
to the building of a sound insurance estate. 


TAXATION 


By Harry J. Loman. An analysis of the connection between life insur- 
ance and taxation, particularly for use of insurance salesmen, tax attor- 
neys and tax accountants. 


THE LAW OF SALESMANSHIP 


By E. Paul Huttinger. On the legal aspects of a salesman’s respon- 
sibility both to his company and to his client. 


EDUCATION AND PHILANTHROPY 


By John A. Stevenson. A study cf the important relation or life insur- 
ance to the fields of education and philanthropy. 


THE SOCIOLOGY OF LIFE INSURANCE 


By the late Edward A. Woods. Concerning the vital bearing of life 
insurance upon the numerous problems of sociology and social workers. 


The remaining book of the series, not yet published, is entitled 


SAVING, CREDIT AND INVESTMENT 


By Dr. S. S. Huebner and James L. Madden. Discusses the ways in 
which life insurance serves the insured in the fields of finance. 


PRICE, each volume, $2.50 


Orders will be promptly filled by 


THE SPECTATOR COMPANY 


135 William Street 
NEW YORK 


Insurance Exchange 
CHICAGO 
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GAIN AND LOSS EXHIBIT FOR 1927—Continued 




















































































































































































































PercentaGe oF [INSURANCE Expenses TO LOADING. Psecentaae or [nN Terest Earnep To INTEREST ReQuiReD 
COMPANIES. | , 
1918. 1919. | 1920. 1921. | 1922. | 1925 1924 1925. | 1926 | 1927 | 1918. 1919. 1920. | 1921. | 1922. | 1923. | 1924. 1925. |-1926. | 1927 
Industrial Companies. | 
American National, Tex............. 106.59} 102.00) 106.19) 106.23) 124.95) 149.01) 149.35) 209.60) 195.09) 124.90] 212.62] 144.05) 156.61] 158.94) 167.12) 179.52] 147.50] 164.75) 156.16] 152.48 
Dalene LAG. occ. cces vcivvecess 94.91) 103.12) 99.41) 94.48) 95. 84) 95.58} 96.32) 109.76) 111.96) 130.76) 146.39] 137.21] 135.39] 142 90) 153.18) 154.41] 161.25) 173.75) 171.62) 156.90 
COMMAUIIE 5, oo vo ccadaesnesseecess 117.03} 109.81) 114.03) 110.82) 107.89) 106.98} 116.00) 113.75) 125. 26| 113.35] 170.62} 161.75) 165.58) 171.90) 176.39) 185.23) 189.83) 179.35) 177.72) 175.21 
sont, MNCs dacacevncexceeee 109.23) 111.82) 109.37) 132.90) 138. 76| 151.79) 166. 15 159. 85| 157.64/ 155.22) 150.18) 143.58) 159.03) 165.73) 184.30) 188.49) 184.4)| 174.30) 179.78) 178.05 
Bur ki-Maryland........ evieeeenes 119.89} 102.29) 103.99} 97.43) 100.92) -59/ 110.19} 123.00) 139.25) 148.64) 159.65} 152.85] 144.61] 138.38] 161.23] 170.45) 170 3°} 141.70) 151.06] 142.55 
OMG BIER ciesnc cs cvervasvecns 134.90) 139.25} 135.11} 132.07] 132. 27| 130.41) 140.05) 148.40) 147.20) 140.65) 133.40] 126.40] 138.56] 146 50) 194.43) 162.28) 166.15} 1u8.35| 164.18) 156.96 
SOR HAMOODMs. 5 5.0556. cceciecesees 99.93) 106.55} 115.02! 103.17} 104.83) 185.85| 105.65] 104.30! 109.27] 104.97) 142.30] 139.30] 141.05] 146 92) 144 13} 149 28) 148.29) 153.78) 153.01) 151.90 
Lille lee: C6: 0 VBi6cccsccscevcases 120.05) 117.98) 141.91} 143.78) 149. 95 160.18) 158.35) 155.40) 177.89) 163.00) 183.81] 172.87) 183.15) 290.85) 198.87) 193.69] 194.10) 191.19] 186.29] 184.30 
MEMO 5a 5.5 care. daieeswsiseeoees 107.69) 123.50) 126.31) 119.27) 114.71) 114.28) 113. 78) 117.85) 112.02) 109.00) 139.30} 134.40} 133.76] 143.20] 146.41] 149 62] 150.59] 154.38) 154.87) 155.42 
Mutual of Baltimore................ 102.39) 106.31] 130.17) 109.18) 119. 08) 124.63) 113.62) 136.13) 131.68! 161.30) 130.43] 144.93] 126.54] 136. 19| 125.85] 133 21] 133.52] 131.98] 110.46] 111.64 
ee Peciccacsceseuces 133.26] 136.15} 133. 90) 131. 15| 128 30/125.46 |129.25 | 154.06) 150.30) 169.76) 190.07} 164.60; 166 38) 175.49] 174 31] 176.81) 179.30) 72 30) 180.58) 171.23 
MRO OND Fe oc sor aicic ase aicielne oe 106.90] 106.75] 110.01! 108.37} 103.14) 99.03! 100. 10) 99.44) 100.13) 97.28) 133.23) 126.45) 130.19} 137.32] 141.5%] 140 22) 142.13} 147.80} 146.40) 145.48 
‘Western and Southern.............. 103.97} 119.41 _ Hs. 81) 116 52) 114. 73) 120. ss 121.45) 137.46) 134.77! 123. 30 147.67) 136.95) 149.30) 160. 11) 164.45) 170.05) 173.83 18. 61] 172.26) 169.53 
AVOESINES 66 din cnsccccs saseuner e+» 107.05'§114.50 $118. 32: $113 12 ‘§110. 17 §109. 67! $110.41 $112.77 $111. 68-s1¢ 103. 25) 133,55 55 '§132. 73'§137.09 $142. 64/§145.81 31'§147.53'§143.6) $152.07 §152.2 ‘3152.0 
§ Averages comprise figures of all life companies more than five years in business and with more than $5,000,000 of insurance in force.  * Formerly Dakota Life. 
PERCENTAGE OF ACTUAL TO ExpecTev Morta ity PercentTaGE oF Reserves ReTuRNED ON SURRENDERS. 
COMPANIES. 
1918 | 1919 | 1920 | 1921 | 1922 | 1923. 1923, | | 1924 | 1925 | 1926 | 1927 | 1918 | 1919 | 1920 | 1921 | 1922. | 1923. |1924 1925 19 26 | 1927 
PNB osc 5s caiwn's eatdiogaceareea os ake deel eI 99.61| 66.01) 62.27 54.65) 59.10 68.72) "63.95 61.32) 64.44) 64.36| 92.76) 95.64) 92.49) 72 55) 88.62) 92.81) 89.24 $4.19 19) 83.79) 85.86 
MMMICBTY COULIRE Ss «65's a dacaislsinseWosice sSaivieaiviewiee' saucers 103.83) 62.62) 46.11) 52.17) 42.28) 46.86) 50.40) 48.40) 62.89) 59.67| 94.02) 93.44] 94.04] 92.51| 89.94) 93.88) 90.76) 93. 10| 90.69) 92.05 
American Lite, NIE cara. coeey amen nae te edancodesacere 93.21) 59.42) 49.99) 41.78) 50.36) 50.35) 48.42! 52.86) 45.42) 48.05] §4.07| 90.75] 86.70] 81.80) 89.50) 89.51) 85.40) 87.10) 89.43) 95.84 
AMINE acaic s'sig cd vais dlarnsiede'desictegwer ence civadsl 06.07) 49.11) 55.48) 42.81) 36.24) 38.25) 52.45) 42.89) 57.40) 48.43) $8.10) 83.11) 77.79] 81.76) 89.94) 95.30) 94.68/ 96.44) 93.23) 92.74 
Sicken-el nos Resa suencvGevicedausad sieauwanwsedasease 78.16) 66.38) 65.88) 61 46) 62.58) 66.90) 61.80) 74.74) 73.02) 70.33) 64.50) 59.36] 57.24! 57.31) 69.34) 70.28! 77.90) 82 08} 76.71) 79.34 
SUDEETE CO NOMOMEI S26 oo o.5.5 5 cccec'ncuceuseocccinewacses 93.66] 46.79] 42.23] 30.18] 39.19] 39.86] 35.38! 38.87| 32.95) 36.30) 49.25) 38.53) 29.68] 38.51| 52.47) 85.51| 86.14) 85. 19) 83.60) 86.76 
RMR Ge oe ca ala cues scn acinus adaoeatl ica 89.15 52.26) 39.65] 38.59] 43.20) 49.21| 37.38) 49.11) 46.81) 40. 02| 83.10] 79.02) 79.61| 65.64| 75.44) 84.46) 84.64| 82 28) 84.62! 85.84 
Beneficial Life PON ew AG el cvc sete tieeccsdeviekaKeneucseseced 131.41) 83.72) 53.13) 47.56] 54.83) 44.62) 46.41/ 28.56 40. 13} 43.40) 82.18] 67.62) 83.48) 85.57| 81.98) .....| 86.82) 87.10) 89.82] 88.35 
MRMLO S35 els Ss'ccxa sctcesieresicancanduesesesaevacrace: 92.83| 76.66) 69.54) 63.63) 51.32) 71.98) 58.93) 63.60) 62.66) 53.82) 94.36] 95.89] 94.51) 93.01] 93.42) 94.17) 95.34) 94.04) 94.26] 95.03 
CRB Ness ses casera eee ne 99.70) 56.19] 54.61) 49.45) 51.21) 53.28) 41.77) 33.62) 56.28) 54.12) 93.05) 93.70) 87.91] 78.67| 84.68) 91.60) 89.10) 91.32) 90.70) 92.87 
IER EREN io) Ses ac cos a sarees pes Mee oes Sane 147.46) 77.21] 68.06) 45.94) 51.36] 51.19) 50.08) 55.81] 69.40) 72.38) 77.91] 86.13) 97.02) 92.36] 88.15) 94.34) 97.78) 94.56) 92.72) 93.02 
cE RS CRE eis, 6 So 8 NE ON 72.51) 41.56) 47.79) 28.88) 37.83) 14.41} 27.00) 21.70) 23.73] 31.52) 84.82) 75.70] 85.23) 87.63) 93.99) 95.64) 95.64) 92.73) 96.96) 97.50 
MAMORU cing cco a Sais sa heme eo dos woiceeeeauaeee 88.48) 34.71) 43.94) 41.69) 42.55) 36.54) 25.00, 35.51) 42.14) 41.06) 78.80) 81.03] 77.94] 85.86] 87.88) 90.72) 91.64) 97.69) 95.26) 98.26 
Central Life, lowa aio 4:0. eatk Barwa aidsnlaraie’ dia! aR: @ este acacalalatae Ske 126.15} 62.51] 50.78} 33.02} 34.88) 33.28 38..05| 37.98] 37.79] 31.63) 84.84] 82.57] 80.90] 77.04) 85.84) 87.01) 89.63) 94.27) 93.92) 94.22 
MMI OOD oo 5's. wersoa'acide sidste atc ds Cds ose ae 81.92) 48.88) 48.07) 50.16) 45.95 JOO} 46.04) GO.Ga) GO.68 79.0) 06.60) O28 Te). ca) ical cowcsivacencl succchiaxessh canes | anda 
Columbian 11 STAR Rees Anes Revenotae am SRO AA Fie 100.27] 54.70) 48.08) 35.48) 57.26) 58.20) 52.28) 51.11) 64.19} 49.49] 75.15) 73.08] 66.67) 59.10) 59.18) 75.21) 78.10) 76.99) 81.61, 81.70 
WUMIMAET Sc dcx oucea cae taaveUsatuenee ne 60.77| 46.82) 30.91] 27.21) 32.09) 35.23) 30.27) 32.83) 45.44) 31.47! 91.87] 93.52| 87.90) 87.83] 89.50) 93.46) 92.38! 92.58) 89.65) 91.06 
COCR CONNORS 5 cies u ccnccn snidai ate sisdcstuasiocan ees 107.83) 54.11) 55.18) 57.35) 53.74) 52.72) 49.05) 51.36) 55.04) 49.61] 83.47) 85.76) 84.70) 76.85] 81.98) 88.50) 83.26) 82.74) 86.27) 85.38 
OMBRCRU AORIAL a 5 siccccdicccsccuaestensdcdscaseusts 87.25] 66.04) 61.68) 57.94) 47.83] 49.41) 46.43] 46.28] 52.65] 52.20) 91.22] 93.33) 90.88] 88.76) 90.70) 92.50) 93.26) 93.24] 93.24) 93.77 
COIMESERING WE Wiss os 756 sissiain os vcjcivacisis'eeeaaevosenen 151.28} 90.76) 71.80} 69.06) 65.38) 67.95 ats 63 06} 55.34) 68.44) 32.04) 60.11) 45.31) 52.57) 63.93) 73.74) 79.50| 75.50) 82.93, 84.00 
Continental, American: Deby .0c05 5 iccccesssecscccccccese 126.67) 54.82) 44.94) 36.37| 48.25) 59.26) 25.08) 42.56) 69.06! 29.24) 89.97] 91.63] 86.58] 91.03] 94.94) 96.98) 96.28) 95. 64 97.701 96.57 
Equitable, New WON ssc icts'e scien nex musics kad eawe ed iaeeles 101.82] 71.24) 61.51) 52.89) 58.22) 56.12) 54.08) 52.15 54. 18| 54.00} 92.42) 89.42) 89.58} 88.33) 91.96) 92.66) 89.12) 89.26] 88.67) 87.58 
ATR DUMP NW AE 2 oo sa tae reacat a hicts Ceiaromea sash 96.70} 48.67) 46.97) 34.74| 40.31) 44.52) 34.95) 30.55) 35.20) 33.95) 82.39) 82.84) 77.33] 70.68] 73.86) 79.92) 80.36) 82.4¢| 80.24) 81.70 
MPRMMEMII, gon nec occ on oa, eran nannies dia tacoe 96.50) 58.74) 47.41) 52.09) 57.56) 46.60) 48.86) 54.94| 44. 97| 44.68 .96} 95.88) 94.23) 91.61) 91.66) 90.81) 89.56) 92.56) 91.90 91.60 
meen MUMINE cscs ascch cade dc canddadsoeeerscoe, 117.49] 74.32) 67.84) 59.45) 57.10) 59.59) 60.70) 52.82) 57.69) 58.74) 98.09) 95.84] 95.12) 85.10) 83.95) 86.48) 86.40) 90.92) 89.20) 88.10 
PUMNMUN ERM was 5 calcd cio cusacde Soa eT a 86.72) 64.24) 49.82) 44.63] 52.77) 50.31! 53.56) 54.94! 51.70 50.55 94.26] 97.63] 96.20) 94.34) 96.12) 98.07) 99.82) 98.94) 94.08 99.34 
1 Se ea ten paar APL te tia MR ORE 112.08) 69.85) 77.58) 43.63) 55.00) 59.48) 47.76 55.32| 42.45) 37.79) 92.20) 90.94) 93.61) 85.86) 95.70) 92.53] 95.20) 94.54| 96.37) 95.71 
COE ROUTAN ROE oo 5 cnniscs ne ceivacideceeoseseunecne: 134.04 64. 63 | 79.71) 52.43! 61.06) 51.99] 52.04| 48.58) 48. 82/ 46.54) 91.47) 87.97| 87.44/ 93.27) 96.56) 95.08) 93.14, 96.65) 96.63) 95 64 
CUURERN RE oa) os ia gohan cat dees meena 96.72) 44.65) 40.92 36. 67| 40.23) 45.48) 29.08 17.05) 22.68) 29.95) 84.76} 87.02] 93.18} 81.82) 95.70] 91.20) 92.00) 92.10) 94.29) 83.55 
Guardian of America SN en Ree OT es Bee ee 109.24! 66.56) 54.82) 46.59} 56.48) 52.02] 49 64) 53.31] 49.71) 47.90) 90.47] 89.90] 85.81| 83.73) 84.70] 89.26) 88.82/ 91.32) 90.72 89.76 
D2 EN ae ee ela en plo tae Se RRL 105.98} 64.40) 57.39) 53.44) 52.86) 56.05) 62.40) 58.84) 54.65) 54.80) 88.71) 93.84] 92.94) 87.28) 88.283) 90.26) 91.50) 89.74) 92.74) 92.16 
WIMMER accord 20s ctacies Wa candviaetectee Red eiaause 87.20} 61.72] 56.68] 51.22] 47.16) 49.16) 42.82! 45.77| 45.29) 48.96) 89.32) 93.07] 91.75] 83.01] 66.35) 86. fr 59| 87 75 85.70 86.41 
In ianapolis CE ness eras dees ihard acta sdnedeeeonawe™ 91.40) 49.53) 61.18) 26.79) 35.70) 26.58) 42.72) 40.47) 38.60) eal 85.06| 85.66] 81.20) 74.06] 75.56) 79.96) 79.89) 76.16 59.37) 84.51 
MEME Boo oi dae’ capa awaoecwasweiaseaseee 100.77} 63.60) 52.08) 51.66) 49.58) 52.56| 47.62| 46.52 49,25, 52.74) 86.15) 88.48] 87.42) 84.79] 86.48) 91.01) 87.66) 88.78) 88. 83) 92.79 
IRAE RMNUMNE 5 Wc cio'a. c's a race aclatals Vounoonendonan Coreen 85.82) 65.66) 51.34) 61.27) 55.04) 57.62) 56.61] 51.73} 33.55 ae sake 108.20] 88.60] 87.29] 94.00) 95.62| 94.44] 94.00) 93.20! 88.82 
MUI DORAN sooo inidaccacviess caancusacoswewrn 104.64) 57.66) 66.72) 46.51) 62.01) 45.44) 49.65; 46.16 46.64! 43.34) 91.30) 87.20) 84.91) 79.32) 83.32) 86.35] 88.18) 91.44) 91. 17| 91.68 
Kansas City Life............... 101.66) 57.30) 48.77| 39.58 40.32! 65.08 34. 08} 40. $2) 40.72) 44.02) 80.86) 95.86] 71.33] 70.14] 73.48) 84.03) 83°12) 89.34) 90.61) 87.17 
La Fayette Life, Ind........ 57.71) 56.56} 23.53) 45.97) 45.02) 46.08 45. 20| 40.74) 41.14) 62.22) 67.63] 82.03] 67.38) 67.90} 75.92) 81.86) 80.58| 86. 05 | 94.29) 93.28 
ae 121.00} 61.08) 67.95) 41.34) 49.74) 55.16) 37.95) 46. 26| 51.90} 62.66] 62.09] 79.06) 78.73) 84.50} 83.36) 86.20) 95.34) 82.34) 75.21) 88.28 
tenis National. . 98.41) 47.88) 47.26) 37.56 41.99) 55.61} 44.99) ati 52.02) 58.72) 74.58] 81.44] 70.34) 65.24) 72.23) 80.45) 81.28) 83.12) 84. 37 90.27 
| 
Manhattan........ 107.63) 73.83) 67.91) 70.80 76.05) 28.95) 73. a 62.78) 78.68 77.92 95.27] 95.40} 97.31] 88.64} 93.30) 95.95) 95.34) 94.06) 93. 70) 91.78 
WaMeR GIN CM). os «sic ccccocwes cevicnueceuedee tieeee 66.49) 51.17) 48.59) 45.98) 45.30) 42. 19) 47.12! 46.80 5] Pee 88. 80.22) 64.19} 69.12) 77.26) 79.66) 75.26) 79.54) 77.44 
JTL AT” A a ee Pi ep eer RN 115.30) 80.80) 47.14) 62.15] 57.64| 61.92) 44. 19) 61 58) 50.63) 47.54) 77.22) 84.89] 77.27| 72.93) 82.66) 84.88) 84.34 86. 18) 88.88) 92.52 
DECHUMD DAULUMD sso ccscacnoade Secedersnadwaceese 91.29) 57.21) 57.63) 47.17) 52.86) 49.77) 50.00) 47.66) 50.68 47.70 94.30) 96.76] 94.41! 92.44] 94.61) 96.78) 96.96) 96.89 97.36, 97.33 
MOND oceania beue coupon cet se aee mands aekaes 88.81) 78.00) 86.90) 57.51) ..... 49.55} 40.85] 39.61| 53.13) 53.57) 22.86] 70.69] 65.05] 67.04| ..... 95.83) 96.26) 98.91 = 97.83 
MMMM MIRE aaa ones aa adene cd oas coueaaaen 75.01! 55.65) 42.15) 31.73) 32.29) 27.49) 32.21) 42.93) 25.87/ 49.48] 84.46] 89.65] 92.68) 87.03) 88.76) 89.38] 89.26) 90.04 90.51) 94.89 
HO NORNONM Es coe sce ike ncancaccotesnccoasecede: 117.70} 53.93} 30.11) 25.35) 46.79) 45.30) 30.48) 21.63) 60.12) 40.48) 90.00) 77.76) 82.95) 83.38) 93 60) 97.66] 94.74 91.10) 94. 13) 93. 66 
MONE as cris resco Sax ooecdc cece dee doakdncndeunced: 111.86) 35.26) 45.19) 35.91 26.93| 25.94) 27.82) 31.62) 29.29 36.15 74.33) 76.46) 86.40) 84.11) 86.22! 88.96) 88.14| 87.04 89.33} 91.06 
DRONA RNIN 5 e560 vss wowncs cwerssindwecsoseeuaces 99.19} 60.26) 48.23) 44.60) 47.32) 53.75 49.54) 52.36) 50.88| 40.05/195.86] 91.05) 84.30) 77.77) 89.16] 93.38%) 94.83) 95.10 94.39) 93. 64 
MNES oof, rin sce acer eis caoe sehen onunusnees 115.24} 64.80) 54.96) 48.40) 52.42) 53.94) 55.80) 54.82) 58.58 58.91 02.43] 94.27] 91.96] 89.81) 94.45) 96.28] 95.40) 95.18) 96.76) 97.62 
WOMB UU Soa g b ciscowaclie us soavwne ere n Roos anes 86.67) 60.76) 52.24) 48.69 45.00] 53.24) 55.75) 48.64) 53.44) 50.16 95.24] 95.24] 95.22) 94.52) 97.76) 98.93} 98.68) 98.72) 98.92) 98.98 
RE OM WARES soe unide eda atsca so asvacanasussacont 95.69} 63.01) 66.74) 56.45) 59.83) 63.41) 56.26] 52.85) 51.42) 54.45] 93.94) 98.61] 83.45) 92.24) 95.88) 95.68) 95.60) 92.68 86. 66) 92.50 
el eee aees futicdvewacuceaoks 114.30} 48.35) 58.46) 44.65) 49.17) 48.16] 50.52) 49.18) 46.42 43.90 66.79] 61.22) 46.92) 46.67) 69.92) 71.82) 75.34) 75.92 78.28) 80 54 
| LS oO ea) Seep pity ipek: 116.46] 68.06) 64.82) 54.20) 57.79) 48.22) 53.66) 52.13] 56.02) 56.71) 92.84) 94.34) 93.34] 90.50) 94.86, 96.33) 97.46 96. 26) 95.61) 95.04 
PIMEMMMEERIOS WO cies ica hat dcceu sta Ses duewonaseasanes 84.03} 63.23) 58.33) 51.72) 50.64 49.85] 47.85) 49.90, 51.90| 53.41 95.50) 95.64) 93.99] 89.67) 92.38) 93.41) 94.08) 94.06 94.41) 94.98 
New England. ROP a made Devisd veneer Tes NenNULeekwadenawet 100.27] 53.13] 58.79] 43.55) 52.84| 46.69] 52.69] 45.88) 45.79) 49.75) 94.13) 94.80] 92.86) 86.58) 93.84) 95.88) 95.92 87.08) 97.19 97.67 
ROOMS ich ssce peace vacenasaainn Luceucdenasonne 94.63} 78.62) 68.79) 56.24) 56.85 55.59| 55.82 53.72| 54.48) 52.12) 91.68) 93.00] 91.54] 79.97] 87.49] 84.52| 85.05) 82.40) 80.11) 79.35 
PORN AR ORE oe aac cincacdaine scat wacdasdean es 110.00) 55.79} 67.61) 40.18) 40.01) 48.78) 45.87) 40 21) 32.47| 46 91) 85.18) 85. ~ 87.02| 78.97) 80.62| 85.69} 85.90) 82.60 83.74) 90.86 
POON AUG IIE, oic.c'cns.n vs insides cesidedieieevenacacss 101.07} 55.60) 53.04) 45.21) 48.18) 48.30) 58.30) 34.33) 50.09) 49 57} 80.44! 83. 84.00) 77.86] 84.50) 92.00) 92.94) 91.66 91.64) 92°90 
I Si oan ounce Sdicdinc tous Oeek eadnea ue tan aee 6.36) 45.99) 42.55) 40. 35 a 27.22) 47.40) 27.98} 44.16) ..... 90. 3 87.66} 90.94) 92.69] 85.43) 98.84) 93.78) a 93.03 
| j | | 
PeneRONe MntaRE os isis wie soc Sawiuebsoweacneeds 78.11] 57.06) 54.55) 47.72) 50. 02| 50.23} 47.50)..... | 48.38] 48.81) 96.53] 97.22] 95.97 94.51) 96.13) 97.92) 98.10 97.89 97.87) 98.91 
HRB IENENIS RGUEDS oon 55.05 dc cedetracceresruewedees 119.22} 61.56) 53.30) 44.16) 41.79) 41.33) 38.51) 40.68) 45.36) 46.11) 82.84! 70.62| 72.80) 71.36) 76.06) 80.30) 92.84 94.31) 95.00 94.56 
CIMENEN OM oa ia cea ciecevavakaeneveesuadeakecnacss 18.83) 64.97) 49.02) 33.35) 35.93) 46.40) 49.01) 39.15) 44.14, 45. 25} 92.46) 93.26! 89.71) 90.03) 90.64) 85.61] 88.38) 91.62 92.38| 89.95 
MRR eis see swacdts au aketors dads vesaucuasnaenes 133.66) 63.01) 79.71) 64.73) 47.47) 48.64; 39.00) 45.82) 56.09) 53.96) 90.60) 88. 75| 85.31) 81.24) 86.34) 89.47 90.48 92.70 87.56) 89.61 
RIDUMME SS isa'cnavececntddetevavsnvcccandevesuseuesre 77.30| 65.74) 35.48) 20.99) 52.43) 37.53] 36.44) 42.79) 55.00 52.47) 76.06, 77.58) 64.52 . 98) 82.45) 84.67) 95.04) 91.46) 93.06) 99.48 
Ee Ae Nehay Een Ore ee 79.94| 57.01) 40.68) 34.13) 31.11) 35.64) 28.00) 36.28) 47.19) 43.85) 75. 48) 79.20! 83.50) 70.72) 76.25) 82.23) 73 06) 75.49) 69.30 73.73 
PUM POMUNEE 6.0. ni cade cde vtec snscncwovusucsisanceeancs 104.56] 63.58] 51.50) 54.27) 46.78} 47.85) 43.31 44.68) 43.59 45. 20) 93.05] 92.45} 91.46] 87.31| 91.06) 93.33] 92.18] 93.05) 93.12 94.54 
WE Fo ons cna cmsccudcs bots atecdbemecwuce canada 1105.25) 68.44) 70.09) 53.05 60.20) 61.48 | 59.29) 53.53) 57.70 56.49} 92.60) 93.69) 92.06} 91.38 93. 68| 96.09) 96.78) 96.91) 97.22, 97.30 
PRM ain cede dices seducceccceccdoacdegdie suscestes 1105.97| .....| ..... 44.00] 20.23) 88.96) 64.06) 58.39) 60.85, 58.22) 89.59) .....| ..... 73.10) 77.69} 69.58) 84.90) 83.68) 83.67) 83.16 
SS 0 conn cs, ogy acececonecatomt eetaseds | 65.31) 42.04) 55.86) 41.09) 46.24) 31.36) 49.84) 42.22) 55.16, 46.44) 91.80) 92.10, 89.94) 66.09) 71.52) 74.79| 73.54) 77.16) 81.98) 88.06 
NNN ng his ewaccacdueacuuude Uies clemwadtcecewde eel 82.37) 58.59) 41.98) 34.31) 29.02) 39.45) 30.70) 35.06) 44.02 43.12) 97.57} 88.52} 89.13) 88.82) 72.38) 81.84) 79.05) 77.62) 91.76) 97.44 
SINE sv coc coc dxosanbniusdaccecccsbousaneedsds 1106.20) 73.61) 67. 45) 76.91| 75.18) 63.98) 58.28) 62.82) 84.14) 77.84) 90.60} 76. v4 83. 16) 82.31) 85.55) 88.91, 90.63) 92.54) 94.22) 94.10 
MPMER MIDE ac pate csdscccudccdsdeder ssaedeereseces 98.00) 61.31) 54.01] 49.26) 53.83) 54.02) 59.40 49.55) 48.81) 52.06) 82.90) 83.09) 79.13) 81.40! 80.71) 87.73) 90.20) 90.60) 89.02) 83.66 
MUN oOo os ons acie nite saieeewsciothaee mee ote euere 102. 84) 84.72/101.20| 75.24/111.55/106.27! 86.06| 78.60) 82.06, 81.17 95.50! 96.71! 95. 98) 96 68! 93.25) 95.33) 96.04) 96.00; 95.64) 95. 15 
Po Oe eee ere rrr ee ee 44.02! 48.43' 53.03' 42.07! 32.14' 30.41 31.39 43.90 54.48 29.87! 92.81' 94.47) 77. 45! 90. 12( 81.44! 85.02! 91.40! 93.42! 97.10. 99.23 
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NOW READY 
AN IMPORTANT NEW BOOK FOR LIFE 
UNDERWRITERS AND TRUST OFFICERS 


LIFE INSURANCE 
TRUSTS EXPLAINED 


By Herbert M. Olney 
Member of the New York Bar 
Trust Officer, Liberty National Bank and Trust Company 
in New York 


Life Insurance Trusts have already been estah- 
lished for sums running into the hundreds oi 
millions of dollars, and 


The Possibilities for New Business 
Are Enormous! 


The Life Insurance Trust is a Common meeting 
ground for 


The Underwriter and the Trust 
Officer 


and the business of both can be promoted 
through the greater use of Insurance Trusts 
Policyholders and their beneficiaries are like- 
wise very greatly benefited by the combined 
services rendered by 


Life Insurance and Corporate 
Trustees 


Every underwriter and trust officer should 
study Mr. Olney’s book, which contains the 
information needed by them for the develop- 
ment of the best service in adapting insurance 
to the needs of beneficiaries. 


The chapter titles are: General Explanation 
and Definitions; The Unfunded Insurance 
Trust; The Funded Life Insurance Trust: 
Matters of Trust Administration; Planning 
the Trust; Trust Settlements Increase Useful- 
ness of Insurance. The General Policies for 
Cooperation adopted by the Life Underwriters’ 
Association of New York and the Corporate 
Fiduciaries Association of New York, are also 


given. 
Price $1. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 








THE 
Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “7%,Company of the — BOSTON, MASS. 


H. O. EDGERTON President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 


A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms_of up-to-date contracts issued. 
CORRESPONDENCE “SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 


ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, Founder 





Greatest Illinois Company 














A PRACTICAL AID FOR AGENTS 


A BRIEF COURSE IN THE SELLING 
OF LIFE INSURANCE 


By Tressler W. Callihan, M. A. 


The author of this excellent new work for life insurance agents, who is head 
of the Department of Education of the John Hancock Mutual Life Insurance 
Company, is well qualified to render assistance to agents in the selling of life 
insurance. 

In the two volumes of this book, which is intensely ponatient agents are 
shown precisely how to write new business and retain the old. ‘The methods 
set forth are based on actual experiences, and are clearly presented for the 
guidance of field men. 

In Two Volumes 


PRICE PER SET, $5.00 


THE SPECTATOR COMPANY 


CHICAGO Selling Agents NEW YORK 























The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 





INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
Fagg gre gontpin a SPECIAL DISABILITY and 
TO A PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and a esperoreell by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. we Kyle, Medical Director 
Independence Square Philadelphia, Pa. 














for INDIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 
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GAIN AND LOSS EXHIBIT FOR 1927 
(Concluded from page 11) 





































































































: PercentaGe or Actuau Expecrep Morta.ity Percentage or Reserves ReTorNep on Surrenvers. 
COMPANIES. | : 

1918 { 1919 | 1920 | 1921 | 1922 | 1923 | 1924 | 1925 | 1926 | 1927 | 1918 | 1919 | 1920 | 1921 | 1922 | 1923 | 1924 | 1925 | 1926 | 1927 
Protective.........cccccsecsccssvcecs cee eeceecesssecees 84.45) 66.10) 44.98) 41.55) 42.01) 53.89) 50.66) 44.84) 57.79) 69.49) 75.53) 69.36) 66.79) 50.96) 63.92) 76.33) 74.88) 80.95) 77,08] 91.48 
Provident Mutu al..........sessccsssecscccceees **seeeee 88.16) 51.59) 49.37) 51.05) 42.78) 51.65) 48.61) 43.21| 49.21) 43.24) 93.86) 94.26) 92.26) 91.45) 93.46) 93.57) 93.92) 94.16) 94.49] 95.31 
ROWANOB. «000 ccccssssccccsecccocesscssevecccesevecers 101.86) 53.70} 54.23) 49.91) 49.33) 52.56) 49.38] 49.67) 55.43) 51.84) 71.02) 78.34) 73.39) 72.78] 75.33) 80.37) 84.65) 89.64) 85.99) 87.23 
Register, Iowa..... see eceecceeees eee ecceeececees 75.69) 43.62) 37.15) 36.16) 39.53) 26.21) 39.01) 37.70] 33.72) 39.91) 98.70) 99.26) 99.23] 98.65] 98.65) 98.99) 99.05) 99.17) 98.51] 93.10 
Reserve LOan......ssccccccscccccccccccceccccccsccvcces 89.58) 59.35) 52.85) 48.85) 42.94) 40.94) 45.46) 48.37) 49.98) 51.31) 97.47) 96.06) 94.48) 88.98) 88.02) 89.32) 89.68] 89.38) 89.39] 90.10 
Royal Union......cccccecesescccccccccssccccccccoseeces 127.47) 61.99) 66.48) 45.37) 46.20) 45.51) 43.87) 49.55) 48.73) 41.58) 92.68) 94.89] 96.22) 97.30) 95.06) 85.04) 88.50) 89.02) 90.63] 96.86 
Soranton Life. .........sssssecccccsscscccccesscsccsces 131.06} 60.98) 75.48) 54.95) 51.33) 58.20) 48.60) 51.02) 54.19) 58.08) 88.25) 85.49) 79.62) 73.80) 90.45) 91.29) 93.12) 94.83) 93.51) 96.06 
Security Life of Am.........sseccsccccseccccccccesscces 113.92) 52.56} 62.85) 46.74| 48.50) 43.08) 39.57) 38.54) 51.86) 60.31) 86.63) 81.21) 95.52) 70.45) 85.02) 88.28) 93.16] 95.86) 92.76) 83.84 
Security Mutual, Neb.......ccesseccccccsecccscccceccecs 150.01) 46.51) 51.41) 28.17) 47.68) 21.48) 22.34) 26.87) 43.34) 29.93] 78.26) 87.16) 89.28) 91.73) 96.43] 98.02) 98.26) 99.18) ..... 116.29 
Security Mutual, N. Y........sseeseesseeeeeeeeeceneeees 111.88} 76.84) 66.01) 62.10) 64.05) 75.25) 74.91) 60 79) 72.16) 70.42) 78.26) 79.86) 80.73| 83.69] 86.50) 87.16] 92.1 -20) 87.31) 81.01 
Southeastern. ......sccesescccccccsccccccccccccccceces 79.36) 63.09) 52.09) 40.35) 27.44) 55.33) 51.74) 29.37) 45.95) 52.38) 87.58) 89.47) 80.06) 80.30) 86.82) 85.43) 88.95) 89.26) 98.74) 97.74 
Southland Life.......... ssssccccessccccccccccccccccers 140.53) 56.44) 41.95) 31.17) 43.10) 41.82) 41.80) 38.70) 47.65) 35.36) 90.26)...... 91.74) 88.68) 98.04/95 09 | 96.00) 95.94) 96.31) 94.65 
Southern States. ......sscscosccssecessscsccccesccccese 95.62) 41 66) 58.25) 58.75) 49.62) 38.70) 48.63) 46.48) 44.65] 53.86).... | 95.46}...... 96.60} 90.00) 98.10) 94.24) 94.57) 94.42) 93.49 
Southwestern. ........ssssescccccceverccccccveccccccce 99.67} 60.82) 54.44) 38.07) 45.91) 41.28) 42.19] 42.66] 40.49] 42.14) 87.39) 93.91) 88.56) 82.34] 90.68) 92.59) 93.96] 93.77] 94.90] 95.06 
State Life, Ind..........0.secsccecccccsccccccescceccces 90.83) 72.39) 72.22) 47.88) 51.91) 55.29) 45.32) 52.93) 65.22) 44.93) 95.56) 95.70) 93.99) 94.01) 94.42) 96.02/ 95.98) 96.94) 97.56) 97.35 
State Mutual.....ccccccsscccsccccccccccsccccccccsccece 84.26) 70.01) 56.34) 52.73) 50.45) 56.98) 50.27) 47.55) 56.42) 43.15) 95.93) 97.78) 94.88) 91 08) 95.70) 91.60) 93.68) 92.06) 88.02) 89.90 
Bu Life (Can.).....s.cccecccccscccecescccecssccoesccos 113.54] 86.74) 74.12) 55.91/149°50)...... 64.16] 55.84) 60.09] 57.99} 85.94) 87.83) 86.34) 79.80)......]...... 90.16} 89.20! 90.00} 86.29 
MORRO LHG, «2.0 0050sercvesercerseescccosecccestesseces 110.46] 64.66) 52.82) 31.68) 50.94) 50.30) 47.16] 40.57) 43.73) 46.05) 88.16) 84.70) 77.38) 85.97] 85.94) 91.48) 90.00) 89.94/ 90.66} 93.04 
BVEIEES... 22 sccccccsscccscccccssccccccosccecccscvoees 98.16] 56.68) 53.84) 50.56) 50.20) 49.14) 48.89) 50 35) 52.02) 55.00) 82.84) 80.01) 73.01) 75.47) 77.10) 81.16) 82.76) 83.41) 81.22] 84.60 
Uniomt Comizah . 6:0 022.0 ccseccsssecesecsevsscccossvesees 89.26] 63.59) 56.02) 52.70) 58.61) 49.78) 50.43) 52.83) 52.12) 49.59) 95.32) 94.21) 93.09) 88.06) 91.28) 95.78] 96.14| 96.30) 94.89) 95.85 
WMOMIMIIRORN ciclo accel cnerucssareseccasneccancdecees 80.86) 69.58} 68.18] 70.28} 62.03] 68.88} 60.20) 69.07) 56.88) 71.00) 97.19) 98.60) 97.44) 95.82) 94.58) 95.69] 94.26) 93.48| 93.52) 93.30 
MNGG ORE soc cccccsccccesscecsrccecoccssccnccessees 93.38] 94.36] 82.14) 78.56) 73.91) 72.58) 85.48) 38.58) 73.30} 66.14) 97.12) 92.66) 95.70) 90.56] 92.68) 90.52) 87.10) 87.12) 85.97) 84.67 
WORIMPOET UNIO ss os 500 ver ccecesevcvesseceescccesaceets 96.01) 61.53) 54.60) 38.78) 53.65) 46.31) 50.62) 59.40) 59.05] 53.45) 93.04) 90.93) 86.04) 88.99) 92.03) 92.41) 94.96) 95.34) 91.02) 94.48 
Western Union. ...........++ssseecsesccesecceeceresees 104.33) 64.34) 79.88) 55.56) 35.45) 38.46) 59.78) 43.62) 69.12) 65.00) 73.21) 82.86] 81.29) 93.80) 87.05) 86.02) 87.56) 83.16) 76.86) 88.85 
Wisconsin Nat’l.......cccccccccccccccccsccccccccccccccce| coese 77.74| 45.08) 41.79) 41.88) 35.22) 42.56) 41.37) 57.82) 34.14) ..... .57| 79.74) 77.82) 87.40) 87.42) 84.90) 86.67) 87.22) 87.47 
Averages........ apts as Peer 95. 42) §64.88/§63. 16) §51.52)§53. 44) §54. 16) §52. 20/§50. 86) §53. 27) $47.30) 92.32) §93. 08) §93. 06) §86. 75 | §89. 86) §90. 77| §90. 62) §90. 09) §89. 03) §90. 04 
American National, Tex. . |130.79} 82.66) 77.53) 63.68) 61.25) 65.70) 68.02) 42.53] 56.32) 37.71) 74.79) 76.08] 81.28] 77.34) 56.09) 67.80) 58.62) 87.26| 62.45) a 
Baltimore Life. 170.68)100.87) 88.68} 84.67) 85.48) 97.70) 94.60) 76.76) 83.84) 78.38] 71.00) 59.62) 62.06) 61.29] 62.55) 67.50, 74.76) 73.74) 84.84) 50.66 
Colonial Life... .. 160.46) 98.38) 92.66) 86.73) 90.47) 94.77) 91.88) 99.52) 97.48/110.68| 38.51) 45.12) 48.58) 47.32) 50.85) 50.30) 53.18) 52.82) 55.21) 56.66 
Equitable, D. C.. 138.80| 83.50) 81.84) 57.70) 58.36) 75.61) 63.70) 64.52) 66.81) 62.24) 33.47) 68.42) 33.91) 38.86) 8.82) 55.06) 48.90) 52.52) 62.78) 66.56 
Eureka-Maryland 101.03) 73.26) 78.00) 66.84) 79.98) 80.92) 81.12) 76.50) 75.60) 79.43) 15.35) ... | 10.68] 12.19) 13.45) 24.58) 25.26) 39.21) 50.28) 47.69 
Home Life, Pa... 145.01 68] 70.68] 62.06) 65.03) 66.53) 59.30] 61.46) 73.21) 70.85) 17.33) 22.91) 48.15) 63.27) 67.01] 77.42) 75.66) 70.86) 71.46) 76.10 
John Hancock... 126.23) 69.07) 64.45) 56.54) 60.38) 61.46) 57.47) 60 72) 63.93) 61.78] 83.26) 81.43) 79.09] 77.57) 80.64) 82.79] 82.86 82.88) 83.35) 82.27 
Life Ins. Co. of Va 142.99] 73.93) 69.98) 59.15] 59.70) 61.01) 59.50) 59.40] 67.20) 65.90) 38.24) 50.14) 34.14) 45.79] 51.30) 54.56) 59.40) 59.98) 55.49) 53.86 
M tan... 126.07] 81.48) 69.13) 56.32) 57.06) 59.89) 56.40) 56.87) 58.66) 58.60] 76.04) 85.52) 81.40) 70.18) 83.92) 86.72) 82.74) 85.68) 82.45) 84.83 
Mutual of Baltimore 60.22) 76.12) 68.66) 81.11) 79.42) 88.22) 56.25) 55.35) 48.28) 41.76)...... 35.35} 49.31] 41.15) 34.76) 44.61) 33.30) 44.16) 69.19) 69.28 
se eseceeeeeees 148.70) 48.88) 74.27) 42.14) 47.00) 33.47| 38.70) 24.85) 52.88] 48.44) 62.10) 71.82) 63.83] 75.30| 92.95) 97.02] 96.28) 96.04) 89.14) 95.18 
Prudential....... 129.54) 74.62) 65.94) 56.75] 58.03) 60.17) 59.62) 59 76) 61.63) 60.40) 72.15) 70.82) 73.46] 72.52) 74.31] 72.47) 72.90) 72.70) 77.23) 77.66 
Western & Southern 129.51] 84.14) 80.81) 69.04) 65.39) 72.11) 64.88) 66.84) 68.83) 68.48] 39.92) 36.55) 36.16) 56.65) 41.78) 52.29) 49.07) 56.74/ 54.60) 52.48 
AVELAZES. 0.2... cece cece ee cece cn ereccccsceceeeseeeeee! 128,32 §77.30'§68. 19'§57. 46' §58. 71! §60. 95' §58. 46' §58. 60 $60.77: §60. 10 74.351 §79. 24|§77. 04'§75. 04 §78.36|§79.48 §76. 68! §78. 43'§78. 58! §79. 96 





a Unavailable § Averages comprise figures of all life companies more than five years in business and with more than $5.000,000 of insurance in forse *Formerly Dakota Life 











Life Underwriters in Session 
(Concluded from page 3) 

in connection therewith. He took advantage of 
the opportunity to speak strongly against the 
proposed amendments in New York State to 
section 97 of the insurance law of that com- 
monwealth. The section referred to has to do 
with the limitation of agency expenses of life 
insurance companies. The proposals also in- 
clude the permissive use of the American Men 
Table of Mortality as a standard for the valua- 
tion of life insurance policies. 

Much of the discussions in the meeting of 
the executive committee, which was presided 
over by William M. Furey of Pittsburgh, chair- 
man, centered around certain amendments to 
the by-laws, which would radically change the 
method of nominating officers of the association, 
as well as the number of vice-presidents, and 
are intended to make for a more decentralized 
control. While the text of these resolutions has 
been withheld pending action on the floor of 
the convention, it may be assumed that they will 
meet with approval and will react in a manner 
calculated to revive the interest of the member- 
ship at large in the activities of the association. 
These amendments were proposed and strongly 
supported by President Myrick. 

Two ex-presidents who have passed away 

_ during the interval since the last annual con- 
vention of the association were memoralized by 
several speakers, including President Myrick 
and Managing Director Hull. These were Ed- 
ward A Woods of Pittsburgh, and Orville 
Thorp of Dallas. The demise of these two 


strong leaders of association affairs will also be 
fittingly noticed on the floor of the convention 
when it officially opens tomorrow. 

Much favorable discussion followed the pres- 
entation of the report of Miss B. B. McFar- 
lane, chairman of the committee on education, 
who replaces Frank L. Jones of Indianapolis, 
lately became agency vice-president of the Equi- 
table Life Assurance Society of the United 
States. Miss McFarlane is the only woman 
member, by virtue of her office, to hold a post 
on the executive committee of the association. 
She is a general agent of the Pan-American 
Life Insurance Company of New Orleans. 

Institutional advertising was discussed favor- 
ably by such able speakers as Paul Clark and 
President Myrick. The former called attention 
to the possible benefits, not only in overcoming 
sales resistance, but also in building up the 
agency body. A better class of men, he said, 
would be attracted to agency posts were such 
a campaign to be instituted. The success of the 
American College of Life Underwriters was 
outlined by Dr. S. S. Huebner, who pointed out 
that the first examinations, held last June, at- 
tracted more candidates than did the first ex- 
aminations for the degree of certified public ac- 
countant. About 125 candidates are expected to 
present themselves at the January sittings. 

The Detroit association has made elaborate 
arrangements for the comfort and enjoyment 
of their guests at this convention, and expects 
a registration of at least two thousand, a pre- 
diction which at present seems likely to be ful- 
filled. Several companies are holding agency 
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meetings or get-togethers in advance of the 
regular sessions, and the attendance has been 
further augmented by the holding of an agency 
managers’ school under the auspices of the Life 
Insurance Sales Research Bureau. 

Ernst W. Owen, manager here for the Sun 
Life Assurance Company of Canada, is gen- 
eral chairman of the local committees. A large 
number of delegates are already on hand, in- 
cluding many agency officers of companies. The 
bulk of the attendants are, however, expected 
to arrive on the morning trains tomorrow. 


Confederation Life Takes Over Security 


The business and assets of the Security Life 
Insurance Company of Toronto, Canada, have 
been taken over by the Confederation Life As- 
sociation of Canada. Hon. J. A. Robb, min- 
ister of finance, on the recommendation of G. 
D. Finlayson, superintendent of insurance for 
Canada, recently approved of negotiations being 
entered into for the reassurance of the busi- 
ness of the Security Life. Two or three life 
companies, it is said, had considered taking over 
the company. The offer of the Confederation 
Life Association, one of the oldest and largest 
of the Canadian companies, was accepted, and 
was approved by the board of directors of the 
Security Life. Under the agreement the Con- 
federation Life Association takes over the en- 
tire insurance in force on the books of the 
Security Life, amounting to about $10,500,000, 
and protects fully the interests of the policy- 
holders therein. 
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AS park~ Then Thousands of Dollars 
Going Up in Smoke, Never to Return 


Even with full fire insurance protection, your clients 
will suffer a certain amount of loss in case of fire. 















Oy 


Review every risk you have in your office now. You'll 

be surprised at the lack of protection some of your 
clients still have. Urge that they protect their 
investments as fully as possible. 

Your action may suggest concurrent policy 
forms, Co-insurance, Use and Occupancy, 

Rent, Leasehold, or some other service best 
calculated to serve your clients. 
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INSURANGE- 
OF AMERICA 


Capital $5,000,000 
HEAD OFFICE AND EASTERN DEPARTMENT: 150 WILLIAM STREET, NEW YORK CITY 
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WESTERN DEPT. SOUTHERN DEPT. PACIFIC COAST DEPT. 
F. P. Hamilton, Mer. S. Y. Tupper, Mgr. H. R. Burke, Mer. 
CHICAGO ATLANTA SAN FRANCISCO 


FIRE, AUTOMOBILE, WINDSTORM, MARINE & S'UBSIDIARY LINES 
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FIRE INSURANCE 





BIG FIRE INSURANCE 
FIGURES 


The Insurance Year Book Demonz- 
strates Great Advances in 1927 








STOCK COMPANY ASSETS 
$2,217,819,290 





Stock Company Premiums Last Year Ex- 
ceeded $980,000,000—Total Income 
was Over $1,116,000,000 
During the year 1927 the number of stock 
‘companies doing business in the United States 
made a net increase of 31, including foreign 
‘companies, and they closed the year with assets 
amounting to $2,217,819,290. This sum repre- 
sents’an increase of $239,000,000 over the assets 
a year earlier. The capital of the United States 
companies increased $37,000,000, amounting to 
$315,689,330, and the surplus of stock companies 
increased over $150,000,000, now aggregating 
$726,347,858. These figures are disclosed by the 
Fire and Marine Volume of The Insurance Year 
Book for 1928, which also contains a tremen- 
dous amount of information relating to fire and 
marine insurance companies and allied interests. 


The premiums written by the stock com- 
panies in 1927 aggregated $980,103,934 and their 
total income was $1,116,966,049. During that 
year their losses paid amounted to $501,583,487, 
and their payments for dividends reached the 
sum of $52,590,548. These figures represent 
a considerable decline in the amount of losses 
and a substantial increase of dividend pay- 
ments. 

Including the figures of 451 mutual com- 
panies and 111 Lloyds and reciprocal exchanges, 
data are presented for 981 organizations with 
assets amounting to $2,569,917,775 and surplus 
funds amounting to $945,774,738. Their pre- 
miums last year aggregated $1,154,922,292, and 
their total income was $1,309,471,001. Their 
loss payments reached the sum of $566,638,877. 
These figures represent increases over those of 
1926, in round figures, as follows: In assets, 
$260,000,000; in surplus, $180,000,000; in total 
income, $82,000,000; in dividends $7,000,000. 
There was a decline in premiums written of 
-$1,300,000, and in loss payments of $37,000,000. 

The 1928 edition of The Insurance Year 
Book, Fire and Marine Volume, which will 
shortly be issued, contains about 1200 pages oi 
information liable to be of service at any mo- 
ment to those engaged in writing fire insurance 
.and its allied lines. 


Conference Program 

(Concluded from page 3) 
ity, the Globe Indemnity Company of New- 
ark, N. J.; and A. W. Spaulding, manager pro- 
duction department, the Hartford Accident and 
Indemnity Company. For the fire group the 
.committee in charge is Warren W. Ellis, chair- 


man; W. W. Darrow and H. V. Chapman. 
Mr. Ellis is assistant to the manager of the 
National Board of Fire Underwriters; Mr. 
Darrow is advertising manager of the Home 
Insurance Company, and Mr. Chapman is ad- 
vertising manager of the Ohio Farmers Insur- 
ance Company, LeRoy, Ohio. The committce 
for the life group sessions is J. F. Lichlider, 
chairman, who is director of publicity and sales 
research of the Missouri State Life Insur- 
ance Company; John Hall Woods, advertising 
manager of the Great Northern Life Insurance 
Company of Chicago, IIll., and B. N. Mills, 
assistant secretary and advertising manager oi 
the Bankers Life Company, Des Moines, Iowa. 
Monday evening there will be a meeting of the 
executive committee at 7:30 p. m. 

The second general session will convene Tues- 
day morning. John Hall Woods, advertising 
manager of the Great Northern Life Insur- 
ance Company, will preside. Second Vice- 
President James E. Kavanagh of the Metro- 
politan Life Insurance Company will speak on 
“Indirect Advertising for Direct Results.” 
Henry E. Niles, assistant manager of the Life 
Insurance Sales Research Bureau, will speak 
on “Public Education.” The subject “Insur- 
ance and the Newspapers” will be covered by 
a paper written by Arthur Brisbane, ihe well- 
known newspaper feature writer. Owing to 
the fact that Mr. Brisbane will be in Califor- 
nia at the time of the meeting, this paper 
will be read by A. Wilbur Nelson, insurance 
editor of the New York American. The fourth 
speaker on the morning program will be J. A. 
Wright of the General Outdoor Advertising 
Company on “Outdoor Advertising.” 

The Tuesday noon luncheon will be pre- 
sided over by Vice-President John W. Long- 
necker of the conference, who is advertising 
manager of the Hartford Fire Insurance Com- 
pany. It will be held at the National Press 
Club and will be a joint affair sponsored by the 
Washington Advertising Club, at which, by 
invitation, representatives of the National Press 
Club, the Women’s Press Club, the Washing- 
ton Advertising Club, the Life Underwriters 
Association of Washington, the Insurance Club 
of Washington and the Fire Underwriters Club 
of Washington will join with the conference. 
The speaker will be Edward I. Taylor, vice- 
president of the Century Indemnity Company 
of the AStna Fire Group. His subject will 
be “Claim Service as a Factor in Public Re- 
lations.” 

Announcement of the winners of the Rough 
Notes and Holcombe Trophies will be made 
at the luncheon by William A. Hart, advertis- 
ing manager, E. J. Du Pont de Nemours Com- 
pany representing the jury of award. Tues- 
day evening there will be a banquet in the 
Hall of Nations. The same groups as for the 
luncheon will join the conference for the ban- 
quet. Immediately following the banquet there 
will be an entertainment especially featuring 
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an original play by Louis F. Paret, generai 
agent, Provident Mutual Life Insurance Com- 
pany, presented by members of the conference. 
This will be a burlesque demonstration of in- 
surance selling and advertising methods. The 
feature of the evening will be an address by 
David Lawrence, editor of the United States 
Daily. Following Mr. Lawrence’s address and 
closing the evening there will be a dance. The 
banquet will be presided over by President 
Clifford Elvins. 

The annual business meeting, including re- 
ports of the officers and election of new officers 
will be held Wednesday morning. It will be 
followed by a meeting of the newly elected 
executive committee. This business meeting 
closing Wednesday noon will mark the offi- 
cial close of the conference, leaving Wednes- 
day afternoon for sight-seeing and bus tours 
in and near Washington. 


Arthur Hadley Dies 


Arthur Hadley, vice-president and manager 
of the marine department of Frenkel & Co., 
insurance brokers of New York, died last Sat- 
urday. He was 58 years of age He had been 
connected with Frenkel & Co for twenty-one 
years and previous to that was with F. Hyman 
& Co. 
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ance Resolution “R,’’ 1927 Conference ( Proceedings, 
page 24), presented by Frank Sanderson, M.A., LL.D., 
F.F.A., F.A.S., consulting actuary, Ontario Depart- 
ment of Insurance. 

4. Fraternal Insurance Legislation: Report theve- 
on, presented by Mr. Foster. 


AFTERNOON SEss1on—2.30 P. M. 
Unfinished Business. 
Further Consideration of Committee Reports. 


GENERAL 

5. How May the Evil of Credit or “Free-Insur- 
ance” in the Fire and Casualty Business Be Remedied: 
Supplementary report pursuant to Resolution ‘P,” 
1927 Conference (Proceedings, page 24) presented by 
Mr. Heath. 

6. Limitation of Risk: Report covering desirability 
of Provinces adopting provision comparable with sec- 
tion 24, New York Insurance Law, prohibiting insurers 
exposing themselves to loss on any one risk or hazard 
under certain circumstances to an amount in excess of 
10 per cent of their capital and surplus or some 
equivalent standard, presented by Mr. Foster. 

7. Fire and Casualty Agents’ Legislation: Report 
dealing with problems concerning, particularly the 
question of the amount of the license fee, presented by 
Mr. Dougherty. 


8. Dominion and Provincial Legislation (1928): 
General review by the secretary (printed). 
9. Uniform Annual Statement Blanks: Report of 


standing committee on blanks, presented by the sec- 
retary, W. K. C. Campbell, chief inspector, Ontario 
Department of Insurance. 

10. Uniform Definitions: Supplementary report in 
furtherance Resolution “Q,’” 1927 Conference (Pro- 
ceedings, page 24), presented by Mr. Garrett. 


FRIDAY, SEPTEMBER 21 
Sesstons—9.00 A. M. anv 2.30 P. M. 
Unfinished Business. 


Fire anp CasuaALty 

11. Fire Insurance Legislation: Supplementary re- 
port in furtherance Resolution “E,” 1927 Conference 
(Proceedings, page 19), covering particularly items 1, 
4 and 5 of the said resolution; also consideration of 
Cooper vs. Toronto Casualty (34, O.W.N. 92; [1923] 
2 D.L.R. 1007), presented by Mr. Fisher. 

12. Over-Insurance of Fire Risks Supplementary 
report in furtherance of Resolution ‘G,” 1927 Confer- 
ence (Proceedings, page 20), presented by Mr. Brace. 

13. Accident and Sickness Insurance: Report 
thereon with special reference to debate in Parliament 
of Canada respecting terms of accident and sickness 
contracts, presented by Mr. Garrett. 

14. Variations in Statutory Conditions (A. & %S. 
Insurance): Supplementary report in furtherance Res- 
olution ‘‘I,” 1927 Conference (Proceedings, page 22), 
presented by Mr. Fisher. 

15. Automobile Insurance Legislation: Report 
thereon with particular reference to forms of written 
application referred to in Resolution “J,’’ 1927 Con- 
ference (Proceedings, page 22), presented by Mr. 
Foster. 

16. Aircraft Insurance Special report thereon, pre- 
sented by Mr. Heath. 


17. Hail and Tornado Insurance: 
thereon, presented by Mr. Brace. 


Special report 


Private Executive Session—8.00 P. M. 
18. Licensing of Insurance Adjusters: 
report thereon, presented by J. P. Dougherty. 


Special 





Made Assistant Secretary of Rossia 
Insurance Company 

Frank Amidon was elected an assistant secre- 
tary at at meeting of the board of directors 
of the Rossia Insurance Company of Hartford, 
last week. The directors declared the regular 
quarterly dividend of $1.50 per share payable 
to stockholders of record September 14. 


Fire Departments Becoming More Proficient 


cities of the United States is now in a 

high plane, it is indicated by a survey 
made by the Continental Insurance Company, 
which shows that in fifty representative mu- 
nicipalities about 98 per cent of the 147,188 
fires which broke out last year were confined 
to the places where they originated. 

“The cities listed,” said C. W. Pierce, vice- 
president of the company, “included Chicago, 
New York, Philadelphia, Los Angeles and other 
leading cities in all parts of the world. That in 
these places the percentage of fires which were 
kept under control and not permitted to spread, 
ranged from 96 per cent to 100 per cent, and 
averaged approximately 98 per cent, indicates 
prompt response to alarms and intelligent at- 
tack upon the flames by the fire departments 
concerned. Of course, the great increase dur- 
ing recent years in the use of motor apparatus 
and generally improved equipment was also an 
important factor. 

“Our survey shows that, on the whole, the 


Fc department efficiency in the larger 


cities in the South and Southwest were less suc- 
cessful in holding fires in check than were those 
located in other sections of the United States, 
but this was probably because climatic condi- 
tions permit less substantial contraction rather 
than because of extinguishment. 

“Our records of 1927 fires confined to the 
point of origin for a number cities are as fol- 
lows: New York, 99 per cent; Chicago, 96 per 
cent; Los Angeles, 98 per cent; San Francisco, 
97 per cent; New Haven, 99 per cent; Jackson- 
ville, 98 per cent; Indianapolis, 98 per cent; 
Louisville, 96 per cent; Baltimore, 99 per cent; 
Boston, 98 per cent; Springfield (Mass.), 99 
per cent; Grand Rapids, 99 per cent; Minneapo- 
lis and St. Paul, 99 per cent; Camden and Jer- 
sey City, 99 per cent; Toledo, 99 per cent; 
Philadelphia, 99 per cent; Seattle, 98 per cent, 
and Milwaukee, 99 per cent. 

Portland, Ore., which in recent years has 
been active in campaign to suppress fires and 
improve its fire extinguishing record, also dis- 
played a 99 per cent score.” 








INSURANCE INSTITUTE EXAMINA- 
TIONS 
Nearly Seven Hundred Students Sat This 
Year 

The Insurance Institute of America is rap- 
idly becoming recognized as an extremely im- 
portant factor in the insurance world. Every 
year more students sit tor the examinations, as 
they and their employers realize the vital im- 
portance and great value of education in this 
field. This year there was a considerable in- 
crease over last year in the number of students 
sitting for the examinations, and a larger num- 
ber of graduates, that is, those completing a 
three-year course. This year thirty-seven qual- 
ified for the final certificate of the Institute as 
against twenty-four last year. The total num- 
ber of.students who sat for the examinations 
was 694 this year, an increase of 171 over last 
year’s record. 

The following is an interesting statistical 
survey of this year’s examinations divided ac- 
cording to the different branches of insurance: 











FirE Brancu 
Course Students Papers Honors Passes _ Failures 

Junior é 1822 607 947 268 

Intermediate 133 804 304 403 97 

Senior....... 99 568 191 328 49 

Total.... 540 3194 1102 1678 414 
CasuaLty BrRaNcH 

Junior ars 55 280 133 103 44 

Inte-meadiate 16 117 66 34 17 

Total... . 71 397 199 137 61 
Lire BRANCH 

First Year. .. 21 42 19 14 

Marine BRANCH 

Intermediate 13 39 1 13 15 
Surety Brancu 

Junior....... 34 408 261 112 35 

SpectaL ExaMINALIONS 
15 28 5 22 1 
Grand Total 694 4108 1587 1981 540 


Lack of Fire Protection in Argentine Cities 

With the exception of a few large cities and 
capitals of the various Provinces, Argentine 
cities are practically without fire protection of 
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even the most rudimentary kind. As time goes 
on this is becoming more and more a serious: 
problem, as the value of houses increases and 
the mercantile stocks represent considerable 
values. Yet the buildings and the goods are 
left practically unprotected and when a fire 
takes place the resulting loss is naturally great. 
It is in one way another case of being penny 
wise and pound foolish, a willingness to take 
a chance that nothing will happen rather than 
to be prepared if it does. 

The authorities in the cities do not seem to 
realize the danger, although there happens from 
time to time conflagrations which should serve 
as a lesson. Only recently a fire started in the 
city of San Nicolas, Province of Buenos Aires, 
36,000 population. It happened what has al- 
ways happened: neither the authorities or the 
population knew what to do and the only fire 
fighting apparatus was pails and garden hose. 
Several houses burned to the ground. It seems 
unbelieveable that a city of this size is without 
hose, or even the smallest kind of an engine 
and not a person who knows what to do in such 
an emergency. 


The case of San Nicolas is by no means rare. 
Recently a fire started in San Martin, popu- 
lation 4000, and almost a suburb of the Capital, 
Buenos Aires. No apparatus of any kind and 
only an open space and shift in the wind saved 
the town. But for this good luck the entire 
town might have been destroyed. If that can 
happen in the Province of Buenos Aires, which 
pays the most attention to fire protection, one 
can imagine the conditions in the more remote 
reg.ons. 

Voluntary fire departments are very rare. In 
the neighboring Republic of Chile voluntary fire 
departments are a national institution and it is 
an honor to belong to them and a public duty. 
It is time that something be done to remedy 
this condition of affairs—From La Revista de 
Seguros. 
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AWARD SCHOLARSHIPS 


Twenty-Five Students Entered in 
Columbia Fire Course 








LARGE NUMBER OF APPLICANTS 





Committee Had Wide Choice in Selecting 
This Year’s Class 


On Monday, September 17, the students who 
have been nominated by the committee repre- 
senting the companies to take the Columbia Uni- 
versity fire insurance scholarship course will 
report in New York city. On that date they 
will be given a letter of introduction to the se- 
lected company, establish their definite contact 
with the company, and sign the contract. 


The first class in this series of scholarships 
was established last year. Nineteen scholar- 
ships were awarded; seventeen of the students 
have come through the year’s work and will, 
when the University opens, enter upon their 
second year. Announcement of the course last 
year was delayed and the number of applica- 
tions was not as large as would have been de- 
sirable. 

The students entering this fall were carefully 
graded from a scholastic standpoint by Coium- 
bia University and the committee in determining 
the awards have been governed entirely on that 
point by the Columbia classification. 

Their home _ residences 


Everett Brill, Jr.. Brooklyn, N. Y.; Charles 
M. Chase, Ridgewood, N. J.; James L. Dorris, 
Nashville, Tenn.; John A. Dorris, Nashville, 
Tenn.; Frank M. Gordon, Madison, N. J.; 
Charles H. Graff, DeLand, Fla.; Russell W 
Herman, Westville, Ill.; James G. Hughes, 
Nashville, Tenn.; Harvey Jenkins, Goodletts- 
ville, Tenn.; Thomas A. Johnson, Dallas, Tex. ; 
David F. Jones, Selma, Ala.; Fred. R. Kelley, 
Richford, Vt.; James P. Kelly, Burlington, Vt. ; 
John W. Lampe, Glen Rock, N. J.; Alex. H. ©. 
Macormack, Brooklyn, N. Y.; George T. Mc- 
Elwrath, Mayfield, Ky.; Edward D. Merikle, 
Madison, N. J.; William Mulder, Staten Island, 
N. Y.; George K. Patterson, Highland, N. Y.; 
Fred Prussak, West New York, N. J.; Harri- 
son Seates, Jr., Fulton, Ky.; James L. Skinner, 
Decatur, Ga.; Harvey B. Swift, Easton, Md.; 
Leslie D. Ulrich, Madison, N. J. 

The companies supporting the twenty-five 
scholarships are as follows: 


American Insurance Company of Newark, 
Atlas Assurance Company, Commercial Uniou 
Assurance Company, Great American Insurance 
Company, Hoey & Ellison, Home Insurance 
Company, Liverpool & London & Globe Insuz- 
ance Company. London Assurance Corporation, 
New York Underwriters Insurance Company, 
Niagara Fire Insurance Company, North Brit- 
ish and Mercantile Insurance Company, North- 
ern Assurance Company, Pacific Fire Insurance 
Company, Phoenix Assurance Company, Royal 
Exchange Assurance, Royal Insurance Com- 
pany, Westchester Fire Insurance Company. 

The Committee on Awards were extremely 
gratified at the large number of applications, 
and, as shown by the information gathered and 
the photographs, at the type of student that 
wishes to enter upon this course. The commit- 
tee consists of the following: E. R. Hardy, 
assistant manager, New York Fire Insurance 
Exchange; W. E. Mallalieu, general manager, 
National Board of Fire Underwriters; Sumner 


names and follow: 


Rhoades, manager, Eastern Underwriters Asso- 
ciation; W. J. Ward, secretary, New York 
Fire Insurance Rating Organization; W. B. 
White, superintendent of surveys, New York 
Board of Fire Underwriters. 


Made Director of Hartford Fire 
Porter B. Chase was yesterday elected a di- 
rector of the Hartford Fire Insurance Company 
and of the Hartford Accident and Indemnity 
Company. Mr. Chase was born in Hartford, 
Conn., May 27, 1896. His father is Charles E. 
Chase, now chairman of the board of directors 


of the two Hartford organizations. He was 
educated in the public schools of Hartford and 
graduated from Yale University in 1919. He 
entered the real estate business with W. A. 
Sanborn of Hartford in the fall of 1919. He 
opened an office under his own name in 1920, 
and joined with H. Terry Morrison in 1922 to 
form Chase, Morrison & Co., Inc. He con- 
tinued in the real estate business until January, 
1926, when he was elected president of the 
Bankers Trust Company of Hartford. He was 
married September 1, 1917, to Marion Tuttle, 
daughter of the late Judge Joseph P. Tuttle. 
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HOME OFFICE OF THE AMERICAN 
INSURANCE CO. AT NEWARK, N. J. 


Home and Abroa 


with 






Lhe American of (Newark 


EARLY 


nine 


thousand agents 








C. WESTON BAILEY 
President 


iN throughout the world are writing in- 
surance in The American against loss by 
fire, marine perils, automobile hazards 
and allied lines. Over five hundred of 
these agents called at the Home Office 
during the past year. The Company 
management has endeavored to provide 
well-lighted, airy quarters in which the 
business may be handled expeditiously; 
a friendly staff whose attitude is one of 
respect for the integrity of the business, 
and sympathy with the problems of the 
Company’s fellow-workers — its agents. 
The American is essentially an agency 
Company depending wholly upon _ its 
agents for premium income. Pursuing 
this policy, it has shown more than one 
hundred per cent. increase in its assets in 
the last ten years. 
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DECLARES HEALTH PREMI= 
UMS ARE INADEQUATE 





J. Walter Scherr Says Danger Lurks 
in Liberalized Coverage 





ACQUISITION COSTS INCREASING 





President of Health and Accident Under- 
writers’ Conference Reviews Business 


Problems 
The greatest opportunity for the companies 


to create better public relations in the health 
and accident business lies in a thorough educa- 
tion of salesmen to a proper understanding of 
such insurance, declared Walter Scherr, of 


the Inter-Ocean Casualty Company, Cincinnati, : 


in his address as president of the Health and 
Accident Underwriters Conference before the 
annual meeting of that body in Chicago last 
week. “If our business is to grow and pros- 
per to the same extent that has been experi- 
enced by the life and fire insurance bus:nesss, 
we must take the necessary steps first, to rid 
the busines of dishonest agents and second, to 
equip our agents with a more complete and 
comprehensive knowledge of the business,” in- 
sisted President Scherr. 

Accident and health insurance, said the 
speaker, has grown in volume during the past 
few years and still outranks in volume all other 
lines of casualty insurance. “From the best 
information available, the total volume of pre- 
miums written by stock, mutual and assess- 
ment companies in 1927 amounted to over 
$228,000,000. Notwithstanding this astonisi- 
ing total, it is said that less than 10 per cent 
of the insurable value of the nation’s income 
from salaries and wages is covered by disability 
protection,” declared Mr. Scherr. 

The president of the Conference reviewed 
such problems as public relations, group cov- 
erage, agency training, laws and supervision 
and institutional advertising and, with regard 
to the last-mentioned, said that before institu- 
tional advertising is undertaken as a definite pro- 
gram “we should use the means at our disposal 
to educate our agents and the public to what 
we have to offer.” 

Speaking of the public relations report sub- 
mitted to the Health and Accident Under- 
writers by the Insurance Advertising Conference, 
President Scherr said: “I believe it contains 
more constructive suggestions for the good of 
our business than anything presented to this 
Conference in many years.” State taxation of 
insurance in excess of the requirements of su- 
pervision was decried by the speaker who 
pointed out that the insurance companies are 
paying over $80,000,000 per year premium tax 
for the privilege of doing business. The main 
problems before accident and health under- 
writers today were cited by Mr. Scherr as foi- 
lows: 

It is agreed generally that we are not chars- 


ing an adequate premium for the health por- 
tion of our policies. While increases have been 
made in the premium rate from time to time, 
there is still abundant evidence that our present 
premium rate for health insurance is inadequate 
to produce an underwriting profit. 





Claim Men Meet 
(Concluded on page 3) 
companies in settling claims can be traced iv 
the fact that agents and brokers sometimes lack 
the knowledge to explain the policy provisions 
properly to the assured. 

Among the committee reports submitted to 
the convention, that of H. P. Gallaher, chair- 
man of the executive committee, suggested a 
change in the constitution of the association 
whereby the number of the executive committee 
would be increased to nine, in such a way that 
three would be elected for three years, three 
for two years and three for one year. A 
committee composed of David Case, H. S. Bean 
and A. R. Chamberlain was appointed by Presi- 
dent Graham to consider this proposal and sub- 
mit its findings to the next meeting. The re- 
port of Treasurer F. Leroy Templeman showed 
that the association had a cash bank balance on 
August 31 of $6378. 

Secretary Robert K. Metcalf, in his report, 
suggested the possibility of holding meetings 
throughout the year in zones devoted to sec- 
tional activity, and there appears a probability 
that this idea will be carried out. 

The fact that the association now has 187 
member companies, forty of which were added 
during the year, was brought forward in the 
report of Wm. A. Dennis, of the Prudential, as 
chairman of the membership committee Of 
the forty new members many are life insurance 
companies. Mr. Dennis was presented with a 
handsome open desk in recognition of his work. 

During the Monday morning session, A. N. 
Mitchell, assistant general manager of the Can- 
ada Life, spoke on “Claims and the Field Rep- 
resentative” and stressed the necessity for claim 
men helping field men and vice-versa. He also 
advanced the thought that both salesmen and 
claim men have a duty to see that the bene- 
ficiary has every needed advice in regard to the 
disposal of money received. “Belief in each 
other’s integrity is the soundest basis on which 
to build public confidence,” said Mr. Mitchell. 

The Tuesday morning session was concluded 
by a discussion of bullet identification as a 
means of establishing liability in gun shot cases. 
This was dealt with by Major Calvin Goddard, 
of the Bureau of Forensic Ballistics at New 
York city. Major Goddard illustrated his ideas 
by a series of lantern slides. The nominating 
committee, which reports Wednesday morning, 
is composed of Chairman William Brimstin, 
Geo. Donovan, J. T. Bost, A. R. Chamberlain 
and E. E. Elliot. Entertainment features of the 
convention include a banquet Tuesday evening, 
golf, bridge, military band concert, boat trip up 
Elizabeth river, and a visit to Langley field. 
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URGES NEW YORK JURY 
SYSTEM REFORMS 





Chairman of Rotary Club Committee 
Advocates “Pool” Plan 





MEN WOULD BENEFIT WITH OTHERS 





Speedier Administration of Justice, Seen 
as Result, Would Help Companies 

Insurance men and insurance companies are 
naturally interested in the caliber of those who 
serve on juries, since it is to them that they 
must, in the event of litigation, look for jus- 
tice. The number of cases which are decided 
against insurance companies is a bane to un- 
derwriting operations. In addition to the 
caliber of jurymen, insurance is interested in 
having the best men serve with the least annoy- 
ance and difficulty possible, so that the various 
businesses and professions in which they labor 
may suffer neither loss nor interruption. 


For these reasons THE Spectator has ap- 
proved and is supporting the jury reforms spon- 


sored by Charles L. Robinson, chairman of | 


the better citizenship committee of the Rotary 
Club of New York. Chairman Robinson’s plan, 
which appears in full in the September issue 
of The Panel, the monthly publication of the 
Association of Grand Jurors of New York 
County, is, in brief, that there should be 2 
jurors’ assembly room to which a juror would 
report direct instead of going to the judge 
to whom he had been assigned. It is proposed 
that juries would be impanelled in the assem- 
bly room where excuses could be heard and 
acted upon by a judge of the court to be 
served who would preside over the entire body 
of jurors. Lawyers in the case next on the 
calendar would be called to select their jury 
in the assembly room and those chosen could 
be kept to themselves until the case they were 
to hear came up, when they would go direct 
to the box in the courtroom. 


Under present conditions, jurymen, many of 
them insurance employees and executives or 
those about to judge a case involving insurance 
interests, are herded with general spectators and 
are subjected to annoyance and needless delay 
while the calendar is being called, excuses are 
being heard and juries are being picked. 

Every judge in a court having such an as- 
sembly room would serve in rotation in that 
room. It is contended by Mr. Robinson’s plan 
that a judge who presides at a trial is supposed 
to have no interest whatever in the issue and 
it should be immaterial to him what other 
judge presided over the selection of the jury 
if attorneys’ rights have been respected. 

THE Spectator believes this plan will oper- 
ate to the advantage of jurymen in general, 
as well as to that of those in the insurance 
business, and will result in the speedier and 
better administration of justice. 
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CONFERENCE 


Aviation Proves Most Interesting 
Topic 








WATSON POWELL PRESIDENT 





J. Walter Scherr Becomes Chairman of 
Executive Committee 
[SpectAL DispatcH to THE SPECTATOR] 

Cuicaco, Itt., September 8—True to pre- 
dictions, aviation and public relations, featured 
the twenty-seventh annual meeting of the Health 
and Accident Underwriters Conference last 
week. 

Watson Powell of the Southern Surety, Des 
Moines, was promoted from the chairmanship 
of the executive committee to the presidency 
to succeed J. W. Scherr of the Inter-Oceaa 
Casualty, Cincinnati. Mr. Scherr in turn was 
elected chairman of the executive committee. 

This unusual procedure, in view of the fact 
that the conference usually promotes its execu- 
tive committee chairman to the presidency, is 
explained by the fact that last year Mr. Scherr 
was elected from the floor when T. Leigh 
Thompson, then retiring executive committee 
chairman, was forced to withdraw from active 
work, because of personal reasons. Mr. 
Thompson again has renewed his connection 
with the conference and was elected to the exec- 
utive committee with the view of electing him 
president next year. 

Other officers include, F. L. Barnes, Sen- 
tinel Life, Kansas City, first vice-president; EF. 
C. Bowlby, Fidelity Health and Accident, Ben- 
ton Harbor, Mich., second vice-president; and 
C. W. McNeil, Massachusetts Accident, secre- 
tary. Others elected to the executive commit- 
tee include H. J. Royer, Great Northern Liie 
Chicago, and E. J. Faulkner, Woodmen Acci- 
dent, Lincoln. 

The: conference adopted the recommendatio:1 
of the executive committee to hold but one meet- 
ing yearly and Philadelphia made a strong bid 
for that. However many of the members ex- 
pressed satisfaction with the Edgewater Beach 
Hotel as the meeting place, so the matter was 
left to the executive committee. 

During the year just past the executive com- 
mittee conducted an informal mail ballot of 
the member companies to obtain their attitude 
towards holding but one meeting yearly, and 
the votes favored the change by a margin cf 
three to one. Over half of the companies fav- 
ored holding the meeting in the spring. 

There was a total attendance of 121, of 
which 98 were from 54 member companies. 
The membership committee reported addition 
of the Employees Indemnity Corporation and 
the Hardware Mutual Casualty Company to the 
conference during the year. 

The matter of public relations came to the 
fore with the reading of the recommendations 
for a public relations and advertising campaign 
compiled “by the Insurance Advertising Con- 
ference. The report was read by John Hall 
Woods, a member of each organization. It was 
prepared at the special request of the health 
and accident underwriters. 


The report was very broad and covered the 
matter of public relations from every angle. 
It estimated the cost of an experimental ad- 
vertising campaign at $300,000 but recom- 
mended that no such campaign be attempted un- 
til the conference and its member companies 
have “cleaned house.” 


The report pointed out that there is a broad 
misunderstanding on the part of the public as 
to health and accident insurance, largely due 
to complicated policy forms and unfavorable 
claim settlements. It was pointed out that 
petty competition would be eliminated if all 
policy forms could be made more or less uni- 
form and simpler. 


It was pointed out that some agents criti- 
cize the loss payments of competing companics 
to get business, which causes an unfavorable 
impression. Another fault lies in the failure 
of the agents to inform their policyholders as 
to the contents of their policies until a claim 
arises. 


The report urged that everyone connected 
with the business, from the soliciting agents 
to the clerks in the home offices should under- 
stand it thoroughly. Bulletins and pamphlets 
prepared by the conference and distributed by 
the member companies was proposed as an im- 
portant public relations aid. 


Newspaper advertising prepared by the con- 
ference and to be paid for by the agents, was 
suggested, along with news articles for publica- 
tion in papers. A sales manual is needed also, 
it was said. A director of public relations, 
with headquarters at the conference offices was 
proposed also. 


E. C. Budlong, chairman of the publicity com- 
mittee of the conference, in commenting upon 
the report, highly praised the ad conference 
for its co-operation in preparing the report and 
pointed out several of the recommendations that 
could be adopted immediately. He summarized 
them as: Establishing closer relations between 
company and agents; training of all home of- 
fice employees in order that every clerk shall 
know the vital principles of the business; the 
development of house organs and policyholders 
publications and careful preparation of litera- 
ture; and appointment of a public relations 
committee to consider these matters and work 
them out. He advised against employing a full 
time public relations man at the present, say- 
ing that the present executive committee with 
the aid of Harold R. Gordon, executive secre- 
tary, could handle the matter. 


S. C. Carroll of the Mutual Benefit Health 
and Accident, Omaha, said the report was an 
indictment against the companies and that it 
should drive home to each company the need 
for a house cleaning. 


The discussion was not very prolonged. 


It was voted to appoint a committee of three 
to work out specific recommendations for sub- 
mission to the next annual meeting. 


The matter of aviation was introduced by 
Harold Jackson, vice-president of William H. 
McGee and Company, New York. He urged 
against liberalizing accident policies to include 
aviation until more adequate statistics are avail- 
able and until the safety has been improved. 
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CONVENTION ENDS 





Health and Accident Conference Dis- 
cusses Health Insurance Problems 





PROFITABLE OPERATION POSSIBLE 





George Manzelmann Advocates a Waiting 
Period 

The concluding session of the Health and’ 
Accident Conference was signalized by two 
round-table discussions which bore on the con- 
vention theme of “Underwriting.” They were 
presided over by F. L. Barnes. The one, in- 
troduced by Ted M. Simmons of the Pan- 
American Life, asked the question, “Is the 
Number of Policies Declined Too Large?”, anc: 
the other, introduced by George Manzelmann, 
North American Accident, Chicago, asked, 
“Are Health Insurance Rates Adequate?” 

The discussion on each simmered down to 
the proposition that the business needs better 
qualified agents, both to produce the kind oz 
applications that will not be declined, and to 
procure health risks that will not malinger, and 
thus add to the insurance cost. 

Mr. Simmons did not specifically answer his 
question, but cited the experience of two com- 
panies, the one with a declination rate of 25 
per cent and the other with a declination rate 
of 4.3 per cent. He developed his subject to 
show that the agency methods of the compa- 
nies were directly responsible for this wide 
spread. The company with the high rate makes 
an enthusiastic bid for brokerage business, while 
the other has a field organization of full-time 
salesmen and at its numerous training schools 
stresses the importance of underwriting at the 
source. 

H. G. Royer, of the Great Northern Life, 
pointed out that rejections are bound to occur, 
but advised the delivery of some other form of 
policy where possible. 

Dr. Fisher, of the Ohio State Life, declared 
that the agent should be given the benefit of 
personal attention. E. C. Budlong echoed the 
suggestion of Mr. Royer that more than one 
executive pass on each declination. 


PROFITABLE HEALTH UNDERWRITING PosSIBLE 


Mr. Manzelmann declared that the unfavor- 
able health insurance is attributable to the lack 
of a waiting period before claims are paid. He 
believes that elimination of one week’s disability 
would solve the health problem and based his 
answer upon the experience of his company. He 
pointed out that of two policies sold, an elimi- 
nation rider allowing a 20 per cent reduction 
in rates, is attached. The first policy, paying 
from the first day shows a loss ratio over eight 
years’ experience of 41.6 per cent, and with the 
rider, only 26.8 per cent. Policy number two 
with first day coverage shows 52.1 per cent 
against 41.6 per cent. 

He declared that elimination of one week 
minimizes the greatest of all costs, malingering, 
and “places the cost of health insurance on a 
purely dollars and cents basis, making it pos- 
sible to figure on adequate rates, assuring the 
companies of a reasonable underwriting profit 
and fulfilling the needs of the public by giving. 
real protection against real sickness. 
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American Re-Insurance Co. 


of Pennsylvania 


New York, N. Y. 
$5,764,474.52 


67 Wall Street 
Assets - - - 


Capital and Surplus 2,093,903.92 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - 3,157,505.00 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 


Finanelally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 


Writing Fire, Windstorm and all Kindred 
Lines—World-wide Facilities 
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What’s Ahead? 


If the answer does not satisfy, learn the 
advantages of a contract with Fidelity. 
More than 36,000 direct leads a year 
from Head Office lead service. 


Fidelity is a low net-cost Company, 
operating in forty states. Full level 
net premium reserve basis. Over $366,- 
000,000 insurance in force — growing 
rapidly. 

Write for our booklet “What's Ahead?” 


The Fidelity Mutual Life Insurance Co. 
PHILADELPHIA 


Walter LeMar Talbot, President 


OMAHA LIFE INSURANCE CO. 


Distinctive 
Policies and Service 


E. M. SEARLE, Jr., PRES. 


Dodge at 15th Street Omaha, Nebraska 














OPPORTUNITY! 








Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY | 


Denver, Colorado 





























Home Office Building 
Jefferson Standard 


LIFE INSURANCE CO. 


has some excellent 
territory open 


If Interested, Write 


JULIAN PRICE 
President 


OVER 
320 MILLIONS 
INSURANCE IN FORCE 











Security — 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 
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WRITING AVIATION ACCI- 
DENT RISKS 





H. Jackson Is Against Coverage at 
Regular Rates Now 





CITES NEEDED DEVELOPMENT IN 
PASSENGER SERVICE 
Vice-President of Wm. H. McGee & Co. 
Discusses Safety in Operations 


Passenger aeroplane services have not been 
developed sufficiently as yet to warrant the in- 
clusion, without extra charge, of flying hazards 
in the regular accident policy and additional 
premiums, commensurate with the individual 
risk, should be demanded for such business in 
the opinion of H. Jackson, vice-president of 
Wm. H. McGee & Co., New York. Discussing 
“The Effect of Aviation on Personal Accident 
Insurance” before the annual meeting of the 
Health and Accident Underwriters’ Conference 
in Chicago last Thursday, Mr. Jackson said that 
European underwriters were writing aircraft 
accident hazards in the regular policy without 
increased rates because the air service abroad 
are standardized and established and have few 
accidents involving passengers. American air 
mail and transport services are approaching full 
development, but the passenger service here is 
too risky yet to permit of underwriting at reg- 
ular rates. Mr. Jackson, on this point, said: 

In the first place, the planes are not always 
fitted for passenger service. Air mail operators 


have been carrying passengers in mail ships on 
mail runs. This practice should be discouraged. 


In such a plane the passenger usually sits just 
behind the engine, and in the case of a crash, 
has no chance of escape. The pilot, sitting in 
the tail of the plane, often has a good chance 
of escaping scot free. 

Then there is the matter of construction. 
Engines and machines have been improving all 
the time, but the plumbing system (by that I 
mean gas and oil lines, and method of feeding) 
is still usually faulty. Many recent failures of 
long distance flights have been caused by frac- 
tured pipes. 

Another point to be remembered is this. An 
air mail pilot carries a parachute, and in an 
emergency will use it. Will passengers jump 
as readily as these pilots? I think not. 

The second important consideration pertains 
to routes and route operations. 


Fryinc Routes 

In speaking of routes we have two things to 
consider—type of country and weather condi- 
tions.-. Localities vary greatly with respect to 
these two factors. For instance, conditions in 
the Middle West, and Southern California are 
ideal; but conditions in the Eastern States and 
Rocky Mountain districts are bad. What has 
been done to make flying as safe in these bad 
districts as in the good districts? The answer 
is flashing beacons, and emergency landing 
fields on the regulation air mail runs. Are 
these protections adequate? Not at all. They 
are of little or no use in stormy weather. What 
they needs is the following additional equip- 
ment; a dadio beacon which tells the pilot in- 
stantly when he is off the airway. This is 
very necessary when flying over hilly country 
in bad weather. Its use would prevent planes 
flying into hills and mountains in a storm. We 
hear of many such casualties at the present 
time; also a direction finding instrument which 
enables the pilot to determine his position quite 
accurately, and is most useful when flying over 
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SEVEN w POINT FULL COVERAGE AUTOMOBILE POLICY 








of its drama and full significance. 





PUT YOURSELF IN HIS PLACE 


Sometimes because we are so close to our work we lose sight 


What we mean is this—consider the awful tragedy of the man 
who stands before a court to-satisfy a personal injury claim and is 
ordered to pay an amount that ruins him. 


If you really get the feeling of this situation you can talk insur- 
ance and high limits convincingly. 


REPUBLIC —& 


CASUALTY & SURETY COMPANY 
35 East Wacker Drive, Chicago 
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a large expanse of water and country not 
equipped with airways; and lastly a wireless 
telephone which keeps him in touch at all times 
with his traffic department. 


The speaker pointed out that, with regard tu 
air terminals, safeguards should be provided for 
passengers in the shape of enclosures keeping 
them away from turning propellors and pre- 
venting them from wandering all over aero- 
dromes. Touching on factors of aeroplane op-- 
eration from an insurance angle, Mr. Jackson 
said: 


SAFETY Factors 

In the matter of operation we see some of 
the present-day faults where the routes are not 
equipped with radio beacons, flying should be 
confined to clear weather only. Where there is 
any doubt, err on the right side. One recently 
opened air mail line, in the first month of its 
operation, lost five machines and two pilots. 
This was due largely to being over-ambitious. 
The operator wanted to make a good showing, 
and endeavored to maintain a 100 per cent sched- 
ule. The policy which should be adopted is 
“Safety First.” This brings to mind the mat- 
ter of safety straps. Operators do not realize 
the importance of safety straps for passengers 
in cabin planes. Without straps, the passengers 
are apt to be thrown forward (particularly in 
landing and taking off), thereby moving the 
center of gravity so far forward that it will be 
impossible for the pilot to trim the plane. As 
a matter of fact, in case of a slight crash, straps 
hold the passengers in place and prevent broken 
bones. 

After all, that is the most important consid- 
eration. With good planes, good routes and 
operation thereof, and a licensed pilot, all risk 
should be reduced to a minimum. But people 
overlook this fact: there are pilots and pilots. 
One may have any of the following licenses, 
namely: State, Federal Student, Federal Pri- 
vate, Federal Limited Commercial and Federal 
Transport, but of all these only the Transport 
Pilot is allowed under Federal Law to carry 
passengers for hire. Yet you read in the 
paper every day of passengers losing their lives 
in machines piloted by students and others who 
are technically licensed. 

While the fatalities to passengers piloted by 
transport pilots have been remarkably few, dif- 
ficulties arise which, at the moment, prevent us 
from recommending even these pilots as a whole. 

In the first place, the pilots should be li- 
censed to fly certain types of machines. A pilot 
may be perfectly capable of flying a light type 
of machine, and absolutely unfitted for flying 
a heavy trimotored machine. The one might 
be likened to a motorcycle, and the other, a 
heavy truck. While the operation in both cases 
in similar, the maneuvering is entirely different. 
Next, to get a transport license a pilot must 
have flown 200 hours solo, and a reasonable 
amount during the last month before being li- 
censed. This experience may be sufficient to 
get a license, but it necessarily does not mean 
a pilot is capable enough to fly passengers. He 
should be made to serve on the cargo and mail 
runs first; in the same way that good steam- 
ship lines train their navigating officers. There. 
is no doubt that the success of the last three 
years has been due to the fact that most pilots 
employed in commercial aviation have had in 
excess of 1000 hours’ flying time. 


Fidelity Title and Guaranty Increasing 
Capital 
The New York Insurance Department has 
authorized the Fidelity Title and Guaranty Com- 
pany of Mount Vernon to change its capital 
from $150,000 to $500,000. The company began 
business in March, 1928. 
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ARGUES FOR FULL-TIME 
AGENTS 





Ted M. Simmons Discusses Declina- 
tions on Brokers’ Business 





DECLARES IGNORANCE BREEDS UNDE- 
SIRABLE RISKS 





Health and Accident Underwriters Hear 
(Explanation of Important Factor 

Ignorance of their business on the part of 
insurance men and especially on the part of 
brokers breeds undesirable business and un- 
desirable business breeds rejections, declared 
Ted M. Simmon, of the PanAmerican Life In- 
surance Company, New Orleans, in a round- 
table discussion of the subject “Is the Number 
of Applications Declined Too Large?” which 
he led at the annual meeting of the Health and 
Accident Underwriters Conference in Chicago 
last week. Mr. Simmons cited the case of one 
company which declined 25 per cent of the 
completed applications submitted to it last year 
and compared it with that of another company 
which had a declination rate of only 4.3 per 
cent. Discussing the problem of underwriting 
difference here involved, Mr. Simmons gave 
his views regarding the explanation as follows: 


Now wherein lies the difference between these 
two companies? One last year suffered a re- 
jection rate of 25 per cent; the other, writing 
practically the same type of coverage, had a 
rejection rate of only a little over 4 per cent. 
Surely there cannot be this great difference in 
the underwriting views of those passing upon 
the applications for underwriting has, in the 
past few years, become a science and the prac- 
tices of all companies are to a large extent 
uniform. The difference lies, I think, in the 
agency methods of the companies. For instance, 
the company with the 4 per cent rejection rate 
has a field organization composed entirely of 
full-time salesmen—-salesmen whose one 
thought is to write life, accident and health in- 
surance for their company; salesmen.who know 
their loss ratios are going to reflect upon their 
individual records and as a consequence are 
particular to submit applications on only the 
best type of risks. This company conducts 
schools of instructions; it holds sectional agency 
meetings; it holds‘ one large annual convention 
for its successful producers and at all of these 
agency gatherings the important matter of se- 
lection is given a great deal of thought, time 
and discussion. Naturally, such a company's 
rejection rate is going to be low and as a result 
its agents are going to be happy. 

Let’s review the agency methods of the other 
company who last year had a declination rate of 
25 per cent. This company makes an enthu- 
siastic bid for brokerage business and fully 50 
per cent of the applications which it receives 
are submitted, so I understand, by brokers who, 
in every sense of the word, are free lancers— 
men who are giving some business to this com- 
pany, some to that company; in fact, are usually 
leaving it up to the applicant himself as to in 
which company he would prefer to carry his 
protection. Naturally, such a broker can have 
no great amount of company spirit and it is a 
matter of little concern to him whether his 
loss ratios are reasonable or entirely out of 
line. Further, these brokers are usually en- 
gaged in selling all lines of insurance and their 
knowledge of any one particular phase of the 
business is hardly comparable to the salesmen 
to whom accident and health insurance is a life- 
time profession and study. 


INSURANCE COUNSEL MEET 


Holding Convention Today at Old 
Point Comfort 








LEGAL PHASES OF INSURANCE UNDER 
DISCUSSION 





E. A. Jones Presiding—Topics Include 
“Suicide,” “Total Disability” and 
“Suretyship” 

[By A Starr CorrESPONDENT] 

Otp Pornt Comrort, Va., September 11.— 
The International Association of Insurance 
Counsel will hold its annual meeting at the 
Chamberlin-Vanderbilt hotel here on Thurs- 
day, the day after the convention of the In- 

ternational Claim Association closes. 


E. A. Jones, of the Fidelity and Casualty 


Company of New York, will preside over: .the 
sessions of the Insurance Counsel, of : which 
body he is president, and a-program has been 
arranged which will cover. many of the more 
important legal phases , of ‘casualty insurance. 

Solon Gilmore, counsel of the Business Men's 
Assurance of Kansas City, will submit a papet 
on “The Statutory Defense of Suicide.” 

The topic of Hon. W. M. Bullitt of Louis- 
ville will be “Total Disability.” 

David Murphy, of the firm of Harding, 
Murphy & Tucker, Kansas City, will discuss 
the legal aspects of “Suretyship.” 

Inasmuch as the Association of Insurance 
Counsel will, in addition to the topics already 
mentioned, take up other subjects interesting to 
disability and accident underwriters, it is ex- 
pected that many of the members of the In- 
ternational Claim Association will attend its 
sessions. 


GARRETT B. CARMAN MADE MANAGER 
Heads Fidelity and Surety Department of 
Franklin Surety 

The appointment of Garrett B. Carman as 
manager of the fidelity and surety department 
of the Franklin Surety Company, New York, 
has been announced, effective September 15. 
Mr. Carman is now superintendent of the bond- 
ing department of the London and Lancashire 
Indemnity Company, with which he has been 
connected since April, 1925, first as special rep- 
resentative engaged in agency educational work, 
later as assistant underwriter, and since 1927 
as superintendent, underwriting all classes of 
fidelity and surety bonds. 

3efore that, for four years prior to the entry 
of the United States into the World War, he 
was employed by the American Surety Company 
at its home office, starting in the accounting 
department, and proceeding thence to the court 
and contract department, and later to the depart- 
ment of review, as assistant to the underwriters 
in all classes of fidelity and surety bonds. 

Upon return from abroad, after service with 
the A. E. F., he was assigned to the Brooklyn 
office of the American Surety Company, with 
special emphasis on bankers’ blanket bonds, and 


was later appointed resident assistant secretary. 


and resident vice-president at that office. 
From 1922 to 1925 he was connected with the 
Brooklyn branch of the Fidelity and Deposit 
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LIFE INDEMNITY CLAIMS 


W. I. Morrow Explains Such Settle- 
ments Under Accident Forms 








CALLS THEM “A SOURCE OF CONCERN” 





Speaker Makes Plea for Co-operation Be- 
tween Companies—Insists on Correct 
Investigations 
[By A Starr CorrRESPONDENT] 

Otp Point Comrort, Va., September 12.— 
Claims arising under policies which provide in- 
demnity payments “so long as the assured may 
live and suffer disability” are now a source of 
concern to companies having issued this form 
of coverage, declared William I. Morrow, super- 
intendent of the accident department of the 
ZEtna Life of Hartford, in an address on “Life 


‘Indemnity. Claims Under Accident Policies,” 


delivered before the annual meeting of the In- 
ternational Claim Association which was held 
here the first three days of this week. 

Claims of the mentioned type are important 
because the liability runs for an indefinite pe- 
riod, because the reserve requirements are un- 
usually high and because the claimant has a 
special opportunity to advertise insurance in 
general and his carrier by name, contended the 
speaker. 

When the companies began to include the life 
indemnity feature in their policies, they never 
contemplated such contingencies as the chang- 
ing of a claimant’s occupation after an acci- 
dent so that he, with his indemnity, could en- 
joy an income in excess of what his former oc- 
cupation brought him, said Mr. Morrow in de- 
scribing the difficulties of this kind of under- 
writing. 

The speaker made a plea for more co-opera- 
tion between companies with regard to factors 
affecting the settlement of claims and insisted 
that much depended on prompt, accurate and 
fair investigations so that action taken could 
be based on facts and not on theories. Discuss- 
ing questions that claim men and underwriters 
should ask themselves with regard to life in- 
demnity claims, Mr. Morrow cited the follow- 
ing: 

Is the claimant unquestionably totally dis- 
abled? What is the real cause for the disabil- 
ity? Was this cause unquestionably incurred 
after the policy went into effect? Is it com- 
plicated by anything that existed before the in- 
surance was applied for? Is the medical proof 
clear on this point? Is there any suspicion 
of malingering? Would it be profitable to pro- 
long the disability? What is the moral char- 
acter of the insured? 


Death of Steven J. Madden 
Steven J. Madden, special agent of the Penn- 
sylvania Fire and Homeland Insurance compa- 
nies in the New York territory, died last Sat- 
urday at his home in Central Park, L. I. The 
funeral was held yesterday. 








Company of Maryland in the same capacity. 
The company has also announced that the 
Bank of America, National Association, has 
been appointed transfer agent, and the Chase 
National Bank registrar of its new stock issue. 

















neveton naliasisias 


September 13, 1928 


THE SPECTATOR 


Casualty & Surety 








PROGRAM FOR CASUALTY 
MEETINGS 


White Sulphur Arrangements Com- 
pleted by Committee 


FIRST SESSION OCTOBER 2 


Many Interesting Speakers Listed in 
Agenda of Important Conventions 
The completed program for the annual joint 
sessions of the International Association of 
Casualty and Surety Underwriters and the Na- 
tional Association of Casualty and Surety Un- 
derwriters has been announced. The meet- 
ings will be held at the Greenbrier Hotel, 
White Sulphur Springs, W. Va., Tuesday, Wed- 
mesday and Thursday, October 2, 3 and 4.. - 
The program follows: 


TUESDAY MORNING, 10 O’CLOCK, OCTOBER 2 
GREENBRIER BALL ROOM 
JOINT MEETING 
INTERNATIONAL ASSOCIATION OF CASU- 
ALTY AND SURETY UNDERWRITERS 
and the 
NATIONAL ASSOCIATION OF CASUALTY AND 
SURETY AGENTS 

Meeting called to order, presided over and remarks 
‘by the president of the International Association of 
Casualty and Surety Underwriters, E. A. St. John. 

Address.—Walter W. Head, ex-president, Ameri- 
«an Bankers Association: “Changing World.” 

Address.—Thomas P. Henry, president, American 
Automobile Association. 

Address.—Dr. A. Roy Petty, “The Imperatives of 
Achievement.” 

Address.—Hon. James A. Beha, Superintendent of 
Insurance, State of New York. 

Also on Tuesday, women’s and men’s golf tourna- 
ments; banquet in evening. 


WEDNESDAY MORNING, 10 O’CLOCK, 
OCTOBER 3 
GREENBRIER BALL ROOM 
JOINT MEETING 
of the 
INTERNATIONAL ASSOCIATION OF CASU- 
ALTY AND SURETY UNDERWRITERS 
and the 
NATIONAL ASSOCIATION OF CASUALTY AND 
SURETY AGENTS 
Meeting called to order and presided over by the 


president of the National Association of Casualty 


and Surety Agents: Charles H. Burras. 
Address.—Clarence Axman, president and editor, 


The Eastern Underwriter, on “‘“How 1928 Russia Looks 
to a Newspaper Man.” 

Address.—Hon. Howard P. Dunham, Commissioner 
of Insurance, State of Connecticut. 

Address by the president of the National Associa- 
tion of Casualty and Surety Agents: Charles H. 
3urras. 

Address.—Hon. Charles L. Underhill, Congressman 
from Massachusetts. 

Also on Wednesday, women’s and men’s golf tourna- 
ments; bridge and joint convention dinner. 


THURSDAY MORNING, 10 O’CLOCK 
OCTOBER 4 
BUSINESS MEETING 
of the 
INTERNATIONAL ASSOCIATION OF CASU- 
ALTY AND SURETY UNDERWRITERS 
Call to order by the president: E. A. St. John. 
Roll call and record of representatives (preliminary 
report of committee on registration): W. J. Falvey, 
chairman. 
Report of the secretary-treasurer: F. Robertson 
Jones. ‘ 
Report ,of the auditing committee: F. J. Parry, 
chairman. 
Report of the committee on blanks: Benedict D. 
Flynn, chairman, 
Final report of the committee of registration: W. J. 
Falvey, chairman. 
Report of committee on resolutions. 
Report of committee on nominations. 
Election of officers and standing committees. 
Unifinished business. 
New business. 


THURSDAY MORNING, 10 O’CLOCK, October 4 
TUDOR ROOM 
BUSINESS MEETING 
of the 
NATIONAL ASSOCIATION OF CASUALTY AND 
SURETY AGENTS 

Call to order by the president Charles H. Burras. 

Roll call and record of members present. 

Reading of minutes of 1927 convention. 

Report of the secretary-treasurer: Dorr C. Price. 

Report of the auditing committee by its chairman: 
J. K. Walker. 

Report of the executive committee by its chairman: 
James W. Henry. 

General discussion. 

Report of committee on resolutions. 

Report of committee on nominations, 

Election of officers. 

Unfinished business. 

New business. 


THURSDAY AFTERNOON 


Men’s golf tournament (concluded). 


MONK’S MEMORANDUM ON 
MASSACHUSETTS RATE 


Made Public by the Acting 
Commissioner 





SHOWS RATES FOR 1927 WERE 
INADEQUATE 





Defends Massachusetts Automobile Rating 
and Accident Prevention Bureau 

Boston, Mass., September 11.—The long 
looked-for memorandum which embodies Com- 
missioner Monk’s statement relative to the new 
rates and classifications under the Compulsory 
Automobile Liability Law, which he would 
have announced on September 1, had he re- 
mained in office, was, on Monday of this week, 
released for publication by Acting Commis- 
sioner, Arthur E. Linnell, after conference 
with the governor. Most of the important fea- 
tures of the memorandum had already appeared 
in various statements made in the daily press, 
as well as in the insurance journals. 

Reviewing certain parts of the public state- 
ment which he made when establishing the in- 
itial rates, September 1, 1926, Mr. Monk says, 
among other things, that a review of the ex- 
per.ence for 1927 is convincing of the fact that 
rates were not adequate and that they were dis- 
criminatory to a greater or less extent. He 
says that the earned premiums at $16,806,377, 
total losses incurred at $11,538,131, total ex- 
penses of the companies at $6,902,078, showing 
an underwriting loss of $1,633,832. 

The premium rates, he says, for 1927 were 
calculated to allow an underwriting profit of 
2% per cent to the companies. On the figures 
stated, the earned premiums did not exceed all 
losses and expenses by an amount equal to 2% 
per cent of the earned premiums, but there was 
a deficit in the earned premiums of about $2,- 
053,989. The total number of claims under 
policies issued for or during 1927 is 48,519. The 
number of claims actually paid on March 31, 
1928, is 34,988, leaving 13,531 outstanding. 

The paid claims aggregate $6,027,849. The 
estimated value of those outstanding is $5,510,- 
282. 











James L. D. KEARNEY 


As noted in THe SpecraTor last week, these four men were promoted by the Hartford Accident & Indemnity Company. James L. R. Kearney 
becomes vice-president and general manager; Paul Rutherford receives additional duties; J. Collins Lee and Joy Lichtenstein were made vice- 


presidents. 


PauL RUTHERFORD 





23 


J. Cotttns LEE 





Joy LICHTENSTEIN 
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General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 
of Chattanooga, Tennessee 


Life Accident Health Automobile Accident 


Thursday 





NEW YORK 
MINNEAPOLIS 


SAN FRANCISCO 
RICHMOND 


Marsh & McLennan 
INSURANCE 











FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place. Newark, N. J. 





Fire Liability Marine 


175 W. Jackson Blvd., Chicago 























Address Home Oilice for Agency Connection 


uz HAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


| NORFOLK, VA. 


P. D. BAIN HENRY G. BARBEE 
Chairman of the Board President 




















London Seattle Montreal] 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 

















IN FULL SWING 








WHAT LIFE INSURANCE MEANS 
IN DAILY LIFE 
By WILLIAM T. NASH 


A strong leaflet picturing the grievous conditions which would con- 
front the families of the nation if all life insurance should be can- 
celled. Written in Mr. Nash’s inimitable style, it is an irrisistable 
appeal to prospects to secure or increase their insurance, and to 
policyholders to withstand every temptation to surrender or borrow 
upon their policies. Prices: Sample copy, 10 cents; 50 copies, $2.75, 
100 copies, $5; 500 copies, $20; 1,000 copies, $35; 5,000 copies, 
$140; 10,000 copies, $265. 


THE SPECTATOR COMPANY 


Insurance Exchange 135 William Street 
YOR 


CHICAGO 
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Business is Good 




















Faty business is in full swing. 
ComMONWEALTH Agents report it ‘‘good.’’ 
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THE SATISFACTION OF KNOWING 
By WILLIAM T. NASH 


This convincing leaflet graphically portrays what is likely to happen 
if a man dies and leaves to his widow a bank, a factory, a farm, a 
business, or $50,000 in cash. Conversely, he can) know absolutely 
that by his providing a monthly income for her for life by means of 
insurance, she will always have it. This effective leaflet is aptly 
illustrated. Prices: Sample copy, 10 cents; 50 copies, $2.50; 100 
copies, $4.50; 500 copies, $18; 1,000 copies, $30; 5,000 copies, $120; 
10,000 copies, $225. 


THE SPECTATOR COMPANY 


135 William Street 
NEW YORK 





Insurance Exchange 


CHICAGO 





Moronrists returning from summer tours are good 
prospects for Auto Insurance. They have had opportun- 
ities to see the protection insurance affords and now appre- 
Clate its real worth. 


ComMonWEALTH policies are more than 
promises to pay’’ they are “‘service’’ contracts guaran- 
teeing performance. 





Commonwealth Casualty Co. 
(OLDEST PHILADELPHIA CASUALTY COMPANY) 
Philadelphia 


8. C. STEWART 
President 


E. W. COOK 
Vice-Pres. & Gen’! Mer. 























24 




















CASUALTY, SURETY AND 
MISCELLANEOUS INSURANCE 
MONTHLY BULLETIN 


THE SPECTATOR COMPANY 


RESEARCH BUREAU OF INSURANCE 














Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 





Corporate Suretyship Stands the Test! 


Chancellor’s Opinion in Hare & Chase Case Reveals National 
Importance of Indemnity Guarantees 


acid test of emergency was again con- 

clusively proved in the case of Dent M. 
Freeman vs. Hare & Chase, Inc., in the Chan- 
cery Court of New Castle County, Delaware, 
when the chancellor handed down his opinion 
recently, delivered as of July 18, 1928. The 
opinion denied an application for receivership, 
and in so doing pointed out the salient features 
of corporate suretyship and how it met and 
forestalled what threatened to be a collapse of 
the time purchase credit system. 

At the time of the Hare & Chase fiasco in 
Philadelphia early in 1927, the Royal Indemnity 
Company, New York, which had guaranteed 
automobile finance paper for that organization, 
found itself faced with the possibility of tre- 
mendous loss. Issues of THE SPECTATOR at 
that time described the situation in full, and the 
issue of January 5, 1928, gave the reorganization 
plans under which the successful attempt to save 
the business was made. 

The Royal Indemnity Company at the time 
could have let things take their course and so 
cut down on its loss, or it could have anticipated 
its obligations and carried on by reorganizing 
Hare & Chase, thus saving something for the 
stockholders of that concern, and saving the 
time purchase credit system in the automobile 
field. It is highly to the credit of the Royal 
Indemnity that, under the guidance of its presi- 
dent, Frank J. O’ Neill, it chose the latter course, 
and so vindicated corporate suretyship as a 
factor in national and personal financial affairs. 
The chancellor’s opinion, dealing with the re- 
ceivership sought, and denying it, reviews the 
whole Hare & Chase tangle in the following 
language commendatory of corporate surety- 
ship, while at the same time dismissing the bill 
with costs on the complainant: 


ye corporate suretyship can stand the 


The defendant’s business was that of buying 
on a rediscount basis from dealers in automo- 
biles and trucks paper obtained by them from 
purchasers of such vehicles. The defendant did 
a business of great volume and financed it 
largely on credit obtained from banks upon 


notes secured by the rediscounted paper as 
collateral. Its loans from banks in January, 
1927, totaled about $26,000,000. In that month 
a crisis in the defendant’s affairs was precipi- 
tated by its unwise purchase of something over 
$4,000,000 of so-called taxicab notes which were 
discovered to be almost if not entirely worth- 
less. It had maturing obligations in various 
banks and insufficient cash with which to meet 
them. In order to avoid the consequences to 
itself of an immediate crash, but as well to save 
the class of business generally in which it was 
engaged, and the banks throughout the country 
extensively engaged in financing such business 
from the damaging effect which the failure of 
a concern of its prominence in the field would 
entail, those in charge of the corporation called 
for a conference with representatives of Royal 
Indemnity Company, a subsidiary of Royal 
Insurance Company of Liverpool, England. 
Royal Indemnity Company had guaranteed $26,- 
000,000 of the defendant’s rediscounted notes 
which were pledged as collateral to demand 
notes issued under an indenture executed by the 
defendant to Equitable Trust Company of New 
York as trustee. These trust notes were used 
by the defendant for collateral purposes in se- 
curing loans from banks on its own notes to 
them. 

In view of the impending collapse of the de- 
fendant’s credit structure, it is apparent that 
Royal Indemnity Company as guarantor was a 
party most vitally concerned. In the last 
analysis it, a perfectly solvent concern, stood 
in the position of soon becoming a paying guar- 
antor of the defendant’s creditors with recourse 
to the defendant only, a recourse which the im- 
mediate situation showed to be of doubtful if 
any value in the event of the defendant’s threat- 
ened collapse as a going concern. 

It was apparent that if the defendant could 
be supplied with funds with which to meet its 
immediate maturing obligations, and if its busi- 
ness could be kept going, its assets, consisting 
of automoble purchase money notes liquidated in 
an orderly manner, the disaster to the defend- 
ant’s creditors and stockholders as well as the 
damaging consequences to the automobile finance 
business generally which was impending, might 
be in substantial part at least if not entirely 
avoided. Therefore, a plan was devised which 
called for an advance by the Royal Indemnity 
Company of cash in the amount of $1,000,000 
to meet the exigent situation of the defendant 
and an agreement by it to furnish three million 
more. Representatives of four of the two hun- 


25 


dred and forty banks holding the defendant’s 
dmeand notes were called into conference in the 
hope of inducing them to withhold demands 
upon the defendant for payment and of secur- 
ing for it further extensions of credit. The 
four banks agreed to take up to the extent of 
$8,000,000 any slack occasioned by a refusal of 
any of the two hundred and forty creditor banks 
to extend their credit. A phase of the plan 
was that the business of the defendant should 
continue to be operated under the control of the 
Royal Indemnity Company interests. An 
agreement was entered into whereby voting 
stock control was placed in the Royal In- 
demnity Company, and a new board of directors 
was installed consisting of representatives from 
the three groups in interest—the Royal In- 
demnity Company, the banks and the defend- 
ant’s directorate. The complainant undertakes 
to make very much of the point that the is- 
suance of stock by the defendant whereby this 
control was effectuated was highly improper. 
Without touching upon the details of this phase 
of the matter, it is sufficient to say that so far 
at least as the present issues are concerned, 
nothing of damaging significance can be at- 
tributed to it. The stock has been or will be 
returned; and its issuance played an essential 
part in saving to the defendant and its stock- 
holders all of whatever equities could be sal- 
vaged to them out of the wreck of the defend- 
ant’s affairs. 

Upon the completion of the foregoing ar- 
rangements the defendant continued to function 
as a going concern, collected its accounts in the 
ordinary course and took on new business, the 
banks extending further credit thereon backed 
by the continuing guaranty of the Royal In- 
demnity Company. 

It appears to be agreed on all sides that if the 
Royal Indemnity Company had not interposed 
its efforts in behalf of the defendant and re- 
ceivership or bankruptcy had been precipitated 
upon the defendant in January, 1927, there would 
have been absolutely nothing for the stock- 
holders—indeed, the assets would have fallen 
considerably short of paying off the creditors. 

It is unnecessary to detail the various steps 
that were taken to bring order out of the chaos 
in which the defendant found itself in January, 
1927. It is sufficient to state the results. These 
are, the defendant’s debts have all been paid, 
its assets all sold, its business is being continued 
by a new company with a paid-in capital of 
$575,000, an estimated business for its first year 

(Concluded on page 29) 








Casualty & Surety Bulletin 


THE SPECTATOR 


Thursday 











Historical and Statistical 








COMMONWEALTH CASUALTY 
COMPANY 
Philadelphia, Penna. 


Host to 1000 Visitors at Housewarming 


The Commonwealth Casualty Company of 
this city held an official house-warming ‘here 
in its new home-office building, opposite Inde- 
pendence Hall, into which it moved recently. 

The company played host to about one thou- 
sand visitors. As the visitors arrived, they 
were welcomed by the Commonwealth Courier. 
The courier is used in all the company’s adver- 
tising matter and the company secured an actor 
to dress in the way they did in 1776 and por- 
tray the courier. A buffet luncheon was served 
to the visitors. 

One of the features of the new building, from 
an employee’s standpoint, is the restaurant in 
the plant where lunches will be served to em- 
ployees at cost. 


FRANKLIN SURETY COMPANY 
New York, N. Y. 


For the Present Will Write Only Fidelity 
and Surety Lines—New Directors 

The Franklin Surety Company, which has 
home offices on the fourth floor of 123 William 
street, New York city, has begun the writing 
of business. Although authorized for casualty 
lines, it will write only fidelity and surety at 
present. As initially projected, the company 
had a capital of $250,000 and a surplus of $1,- 
430,000. With regard to its present plans, 
William Glatzer, vice-president of the com- 
pany and son of Sigmund Glatzer, president, 
told a representative of THe Spectator that: 


We are changing our capital structure so that 
when the alteration is completed it will show 
a capital and surplus of $2,130,000. This will 
consist of a capital of 70,000 shares with a par 
value of $10, which, at $31 per share, will add 
$1,430,000 to surplus. No promotion or under- 
writing expenses will be incurred nor will legal 


fees be involved. 
At a meeting of the board of directors held 


at its home office the following were elected 
as additional members of the board: 

Albert H. Vitale, city magistrate and a direc- 
tor of the Bronx Fire Insurance Company and 
the Claremont National Banff; Arthur D. Kop- 
pel, Shroder & Koppel, Inc., builders; T. Seton 
Jevons, member of the English Bar; and R. 
Forrest Russell, director of the Myriad Invesi- 
ing Corporation, and John V. Kane, director, 
Traders National Bank of Brooklyn, trustee, 
Fort Hamilton Savings Bank. 


GREATER NEW YORK TAXPAYERS 
MUTUAL INSURANCE ASSOCIATION 
New York, N. Y. 

Status as of June 30, 1928 

The Greater New York Taxpayers Mutual 
Insurance Association, New York city, in its 
financial statement as of June 30, 1928, shows 
admitted assets of $799,436. Officers of this 


association are: I. Reich, president; S. S. 
Isaacs, Nathan Greenbaum, Herman Bauman, 
L. M. Rothman and Chas. Schirrmeister, vice- 
Max Dick, secretary, and Louis 


presidents ; 
The association’s statement 


Roossin, treasurer. 
is as follows: 


BALANCE SHEET, JUNE 30, 1928 


ASSETS i 
hook value of real estate. .....ssccccce $150,000.00 





Mortgage loans on real estate.......... 209,250.00 
Book value of bonds......... $ 43,000.00 
Book value of bonds........ 21,962.50 64,962.50 
Cash in company’s office............+.- 60.00 
Deposit in trust companies and_ banks: 

Not on interest.......... $75,727.10 
Deposit in trust companies and_ banks: 

Oi GRISCESE oop acsaees 250,276.26 326,003.36 
Premiums in course of collection: 

not over three months due.......... 46,402.17 
Interest due and accrued, ......08s0cce. 2,758.24 


Furniture and fixtures, less reserve for 
Depreciation 
Insurance prepaid 


11,088.15 
dbp a's eisiers ¥ele'ewee else 69.23 


Petal Tee OBO os ecaiicw sais cemeew sin sie $810,593.68 
Depuct Assets Not ADMITTED 
Furniture and fixtures ...... $11,088.18 


Insurance prepaid 69.23 11,157.41 





Total: /MAIGOd “BERING Soil ose 5.5c6. 0:6 5:6 os 330 $799,436.27 
LIABILITIES 
Special reserve for unpaid lia- 
DULY AGKOES 6 ic.c6s sinc a0 139,527.08 


Unearned premiums 80%.... 343,332.51 
Estimated amount hereafter 
payable for Federal, State 
Qnd Other 1AMlS. 20. icc csces 
Other liabilities ......... eas 
Balance of reserve for as- 
sumed liability 


$545,598.02 
264,995.66 
$810,593.68 


Total liabilities 
Total surplus 


ee ee 





written, January 1, to 


ee 


Net premiums 
June 30, 1928 


$424,560.78 
LIBERTY SURETY BOND INSURANCE 
COMPANY 
Trenton, N. J. 
Authorizes the Sale of 2400 Additional 
Shares 

The Liberty Surety Bond Insurance Company 
of Trenton, N. J., has authorized the sale of 
2400 additional share of stock at $200 per share, 
thus increasing its capital to $950,000 and its 
surplus to about $500,000. Of the $200 per 
share, one-half will go to capital and the other 
half to surplus. Stockholders have until Sep- 
tember 29 to take advantage of their rights un- 
der the new issue. 

This move puts the capital of the Liberty 
Surety Bond within $50,000 of the originally 
autherized amount of $1,000,000. Although the 
company has, for the most part, contined its 
operations to the Garden State, it has done a 
good volume of business having had premiums 
of $347,849 in 1927, according to The Handy 
Chart of Casualty, Surety and Miscellaneous 
Insurance Companies, published by The Spec- 
tator Company. The company’s statement of 
June 30, 1928, showed a capital of $710,000, sur- 
plus of $226,802 and unearned premiums of 
$260,723. 

At a recent meeting, James W. West was 
elected treasurer of the Liberty Surety Bond in 
place of Emerson L. Richards, resigned. 
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NATIONAL SURETY COMPANY 
New York, N. Y. 
Capital Increase Proposed and Par Value 
of Stock to Be Reduced 

The National Surety Company, New York, 
will, on October 10, vote on a proposal to reduce 
the par value of its stock from $100 to $50 per- 
share by the issuance of two new shares for 
each share now held. 

In addition, the stockholders will vote on a 
recommendation of directors that the capital of 
the company be increased from $15,000,000 to- 
$16,000,000 at the same time as the reduction in 
par value so that the total issue will be 320,000 
shares of $50 par value. The price of the new 
capital stock would be fixed by the meeting or 
October 10. 

Furthermore, it is proposed to increase the 
membership of the board of directors from 5t 
to 63 and the company’s charter will probably 
be amended accordingly. A change in the time 
of the annual meeting of the company will be 
sought so that this will occur on the last Tues- 
day in January instead of the third Tuesday in 
that month as at present. 


PENNSYLVANIA SURETY COMPANY : 
Pittsburgh, Penna. 
Secures Triangle Automobile Insurance 
Company as Running Mate 

A majority stock interest in the Triangle 
Automobile Insurance Company of Pittsburgh 
has been secured by the Pennsylvania Surety 
Company of the same city and Joseph W. Ward, 
president of the Pennsylvania Surety, has been 
elected president of the Triangle Automobile. 

O. S. Heck, president of the Triangle, will 
remain in chief executive charge of its opera- 
tions and Secretary W. H. Drake and Treas- 
urer H. P. Phillips continue in their respective 
posts. 

The acquisition of the Triangle adds mate- 
rially to the scope of operations of the Penn- 
sylvania Surety as the former has a capital of 
$100,000, a surplus of about $200,000 and writes 
a considerable volume of automobile fire, theft, 
transportation, collision and property damage 
business. This stock move marks another in- 
stance of a casualty company acquiring a fire 
insurance running mate and vice versa. 


UNITED STATES FIDELITY AND GUAR= 
ANTY COMPANY 
Baltimore Md. 

July Net Earnings Set a New Record 

Net earnings of the United States Fidelity and 
Guaranty Company in July were the largest 
for any corresponding month in the history of 
the company, exceeding the figures for July, 
1927, by approximately $300,000. 

Net earnings for the first six months of the 
current year also set a record. Income from 
investments for the first half of the year more 
than sufficed to cover dividend requirements for 
the full twelve-month period. 
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RECENT COMPANY HAPPENINGS 

The Liberty Surety Bond Insurance Com- 
pany of Trenton, N. J., has authorized the 
sale of 2400 additional shares of stock at 
$200 per share, thus increasing its capital 
to $950,000 and its surplus to about $500,- 
000. Of the $200 per share, one-half will go 
to capital and the other half to surplus. 
Stockholders have until September 29 to 
take advantage of their rights under the new 
issue. 





The Franklin Surety Company of New 
York, recently organized, formerly opened 
its head office at 123 William street, New 
York city, last month. Its initial capital or 
$250,000 and surplus of $175,000 have been 
increased to a capital of $700,000 and surplus 
of $1,430,000. The board membership was 
recently increased to thirty. 





The New York Indemnity Company has 
announced the appointment of Ryan, Reidy, 
Kennedy, Inc., as general agent for surety 
business at Syracuse, N. Y., and Wetterer & 
Co. as general agent for surety business at 
Louisville. 





J. Scofield Rowe, president of the Metro- 
politan Casualty Insurance Company of New 
York, has announced that the company’s 
Detroit office, located at 2426 Buhl Building, 
heretofore a branch for fidelity and surety 
business only, will in the future transact 
business on these lines and, in addition, clear 
all miscellaneous casualty business. J. W. 
Wilmer, who was in charge of the old office 
will continue as manager of the new. The 
newly created casualty department of the 
Detroit office has been placed in charge of 
Harry E. Bodine. 





Barber & Baldwin, Inc., aviation under- 
writers of New York, have offered a trophy 
and purse of $250 for award in connection 
with the National Air Races now being held 
in California. The purpose of the award is 
to encourage efficient flying under every- 
day practical conditions. 





The Reliance Casualty Insurance Com- 
pany, Newark, which is headed by Russell 
B. Taylor as president and general manager, 
has appointed the Kenny Agency, Inc., of 
80 Maiden Lane, New York city, as general 
agent for automobile liability, property dam- 
age and collision lines to which branches it 
will confine itself in the Empire State for 
the present. 





The New York Indemnity Company has 
announced the appointment of Robert L. 
Boswell, as resident vice-president and man- 
ager for Southern California. For the last 
year, Mr. Boswell has been manager of the 
surety department of the New York metro- 


politan branch office. 





The Equitable Casualty and Surety Com- 
pany, New York, is amending its charter to 
permit the writing of burglary and plate 





glass insurance, according to Chairman cf 
the Board Harold Spielberg. This is being 
accomplished by qualifiying under Subdivi- 
sions 5 and 6 of Section 70 of the Empire 
State insurance law, but no change in finan- 
cial set-up is required as the company is al- 
ready sufficiently capitalized to include the 
additional lines. 





Armand Sommer, prominent in health and 
accident circles in Chicago, has been trans- 
ferred to the home office of the Standard 
Accident Insurance Company of Detroit. 
Mr. Sommer is the author of the Manual of 
Health and Accident Insurance, now in 
press and shortly to be published by The 
Spectator Company. 





The appointinent of W. O. Schilling as 
manager of the Chicago office of the United 
States Fidelity and Guaranty Company of 
this city, has been announced by R. Howard 
Bland, president of the company, to succeed 
the late George Grennan. Mr. Schilling has 
been associate manager of the Chicago of- 
fice for more than three years. 





The Standard Accident Insurance Com- 
pany, Detroit, is holding its sixth annual 
students’ training school in its home-office 
building. The present class consists of 
fourteen students. The training school is in 
charge of F. S. Brown, vice-president of 
the company. 





The Union Indemnity Company, New 
Orleans, announced that E. A. McGlasson 
has been made manager of the compensation 
and public liability department which in- 
cludes the inspection, payroll audits and 
safety educational departments. The safety 
educational department has been organized 
for the purpose of assisting assureds to re- 
duce the accident frequency and severity. 





The Hartford Accident and Indemnity 
Company, Hartford, has promoted Vice- 
President James L. D. Kearney to fill the 
post of vice-president and general manager 
made vacant by the resignation of Norman 
R. Moray to become head of the Southern 
Surety. The Hartford Accident has also 
added to the executive duties of Paul Ruth- 
erford, vice-president in charge of the New 
York business, and J. Collins Lee, secretary, 
has been made vice-president. Joy Lichten- 
stein, in charge of the Pacific Coast division, 
has also been made a vice-president. All 
these men have been with the company 
since it actively began operations in 1914. 





The Hudson Casualty Insurance Company, 
Jersey City, has announced the appointment 
as general agents for Syracuse of J. Josepn 
Nash & Son. The appointment of Edward 
C. Wightman as regional agent for Hornell, 
N. Y., is also announced. 


"”? 





The New York Indemnity Company has 
announced the appointment of the following 
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general agents: Wicker & Co., genera 
agent for surety business at Charlotte, N. C.; 
F. C. Wood & Co., general agent for surety 
business at Los Angeles, Calif.; J. E. Hisey 
& Co., general agent for surety business at 
Los Angeles, Calif. 





The New York Indemnity Company has 
discontinued its Western department office 
at Chicago and Stanley Maynard, manager 
there, has been transferred back to the home 
office. The company’s branch office in Chi- 
cago continues under the direction of Man- 
ager Henry J. Harder. Mr. Maynard will 
work out of the New York city home office 
as executive agency official. 





Wallace A. Ockerbloom has been ap- 
pointed assistant manager, casualty lines, of 
the Worcester branch office of the Travel- 
ers Insurance Company, Hartford, Conm 
Mr. Ockerbloom was assigned to Worceste> 
in 1925 as a field assistant, casualty lines. 
Prior to that time he had been in claim work 
for the Travelers in Springfield. 





Republic Casualty Appoints Assistant 
Manager for Kansas City Branch 


The Republic Casualty and Surety Company, 
Chicago, has appointed Charies F. Williams. 
as assistant manager of the Kansas City branch 
office. Mr. Williams was formerly State agent: 
for the Atlas Casualty. James Brady is man- 
ager, with offices at 413-14 Continental Build- 
ing, Kansas City, Mo. 


PENNSYLVANIA AGENTS’ LICENSES 
Keystone State Commissioner Promulgates 
New Ruling 


Insurance Commissioner Matthew H. Tag- 
gart of Pennsylvania, under date September 1, 
1928, has issued the following ruling govern- 
ing agents’ licenses in the Keystone State: 


As Insurance Commissioner of the Common~ 
wealth of Pennsylvania, pursuant to authority: 
conferred by Section 14 of the Insurance De- 
partment Act of 1921, and that my duties may 
be administered in harmony with the law and 
with uniformity throughout the State, I hereby 
adopt and announce the following as modifica- 
tion of and amendment to the rules, regulations, 
procedure and forms incident to the qualifica- 
tion and licensing of insurance agents as issued 
ao 1, 1927, to become effective October 


In addition to the three existing classes of 
insurance for which an applicant can apply to. 
be licensed and examined, there will be added: 

(d) Health and accident insurance. 

This class will be examined at the same place 
and hour fixed for casualty insurance. 
Those qualified or qualifying for (a) life, in- 
cluding health and accident, and/or (c) casu- 
alty insurance need not take the health and ac- 
cident examination, and those taking the health 
and accident examination and passing will re- 
ceive a license limited to write this class. If 
licensed for a company writing life or casualty 
coverage in addition to health and accident be- 
fore being qualified to write the additional lines, 
they must be examined and pass either the life- 
or casualty insurance examination. 
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Corporate Suretyship Stands the Test 
(Concluded from page 25) 


of $6,000,000 and a plan of reorganization has 
been devised whereby stockholders of the de- 
fendant may become stockholders in the new 
company upon an agreed basis, thus saving 
something out of a situation which at one time 
held out for them nothing but a complete loss. A 
substantial majority of the stockholders have 
expressed assent to the reorganization, and the 
only objecto? is the complainant who holds eight 
shares of preferred stock, out of a total stock 
issue outstanding of 47,008 shares of preferred 
and 118,754 shares of common. 


The foregoing is a very brief resume of the 
story, which if recited in detail would require 
a length of time and space that would hardly be 
warranted. 

On this state of facts the defendant resists the 
appointment of a receiver, first, because in- 
solvency is not now shown to exist, and, second, 
even conceding insolvency, the circumstances 
are such as to make an unfavorable appeal to 
the chancellor’s discretion. 


The chancellor’s opinion, after further dis- 
cussion, continued : 


Here was a corporation which in January, 
1927, was in desperate situation. Liquidation 
at that ‘time would have spelled total loss for its 
stockholders and substantial loss to its creditors. 
One cereditor out of a spirit, to be sure, of sel- 
fish interest, came to its rescue. It called to its 
aid other creditors, extended large credits and 
undertook to save to all parties in interest as 
much as could be saved. I am compelled to say 
that it appears to have done strikiggly well in 
its self-appointed task. It was in the power of 
creditors at that time to resort to a course of 
procedure—bankruptcy or receivership—which 
would have left nothing whatever for the stock- 
holders. The complainant admits that up to 
when the Royal Indemnity Company took the 
helm, there was absolutely nothing in the way 
of equity in this defendant’s assets for stock- 
holders. Had a receiver been then appointed, 
this court would have directed a liquidation of 
assets and a distribution which could not have 
extended beyond creditors to stockholders. In- 
stead of pursuing a coyrse holding that pros- 
pective outcome, the Royal Indemnity Company 
undertook, while saving itself, to effect some- 
thing in the way of a reorganization which 
would save the stockholders whatever possi- 
bilities might inhere in the continuance of the 
defendant’s business as a going one. It has done 
that. I am at a total loss to see wherein the 
complainant as a stockholder has been other 
than benefited by what has taken place when 
contrast is had with what might have happened. 
It would seem to be an abuse of discretion for 
the chancellor now to name a receiver who, if 
he should seek to undo the things that have 
already been done would, if he were successful, 
render nugatory what, so far as appears, ought 
in fairness and justice to all to be left as it is. 
The creditors, who in essence were in one sense 
of the word the equitable owners of the assets 


in January, 1927, took charge and effected a re- 
organization, a thing which though desirable 
could hardly have been accomplished by any 
court through insolvency or receivership pro- 
ceedings, for the simple reason that the mere 
fact of the proceedings would, because of the 
peculiar nature of the defendant’s business, 
doubtless have damaged it beyond hope of re- 
pair. It does not seem that the accomplishment 
which has been effected ought to be harassed 
now by a receivership which, at the most, so far 
as I can see, could produce nothing of good, but 
on the contrary would be pregnant with possible 
injury, not to say mischief. 


Federal Surety’s Semi-Annual Figures 


The Federal Surety Company, of Davenport, 
semi-annual statement filed with the United 
States Treasury Department as of June 39 
shows net premiums for the first six months of 
1928 to be $934,690, or a 10 per cent increase 
over the corresponding period a year ago, with 
net losses of $359,701, or a loss ratio of 38.4 
per cent, being 2.1 points under their experi- 
ence for last year. 

The statement shows the net admitted assets 
of the company to be $2,380,665, or an increase 
over December 31 of $78,187. 

The unearned premium reserve increased $57,- 
139, and the net surplus increased $11,585. 


Accident Business by English Companies 
The following figures are taken from the bal- 
ance sheets of English companies writing world- 
wide accident insurance (1927) : 


Net Losses 
Premium Paid Gain 
Company £ £ z 

Commercial Union..... 9,255,224 5,552,706 25,300 
GHOIIPEAR. es codiciicee casas 6,457,678 4,039,386 191,282 
Lg eS er 3,589,429 2,122,303 72,465 
London & Lancashire.. 2,358,488 1,172,439 144,026 
Norwich Union........ 1,782,671 1,035,076 28,052 
Royal Exchange....... 1,047,254 578,114 28,061 
ORM Soscdesadwandae 646,626 361,871 12,478 
PRONG s.. cawacaws oa 442,887 229,512 16,002 
RGB iacccecndetiaenas 397,018 197,399 21,382 
Employers Liability.... 356,328 y 7h re 
CHEE. 5 ctecacaneas 298,294 170,115 3,696 
MIROREENIIIN ota ac ora’ekoraar are 167,518 97,363 


The average loss ratio for these companies is 
58.9 per cent. 
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HAVE YOU PAID YOUR PREMIUM? 

New York court works out recovery under 
an accident policy, where the premium is 
overdue, on the ground of extension of 
credit and waiver of prompt payment by 
sending of renewal receipt to broker. 

To the ordinary layman the most bothersome 
thing about insurance is the peculiar and per- 
sistent regularity with which the premium 
due-dates come along. The advent of the next 
due-date of the premium payment is usually ac- 
companied by the worrisome feeling that if the 
premium is not paid on the dot and anything 
should go wrong, subsequent to the due date 
and before the payment of the premium, the in- 
sured party would not be covered. 

It has come, therefore, to be an almost uni- 
versal conception that there is no coverage on 
an assured if he fails to pay his premium when 
due and after any specific time elapses, if days 
of grace are given either by statute or by the 
provisions of the policy itself. The recent 
holding of the Appellate Division of the New 
York Supreme Court, First Department, should, 
then, prove of considerable interest. 

It seems that one Kadleburg had a policy 
with the defendant insurance company which 
policy provided that it was issued in considera- 
tion of a premium of $70.00 for the sum of 
$15,000 and containing the usual indemnities in 
ase of accident, death, etc. The policy was 
issued for a period of six months from noon 
of July 22, 1921, and contained the provision 
that it might be renewed subject to all its 
provisions from term to term with the consent 
of the company and by the payment of the pre- 
mium in advance. 

The initial premium which was due on July 
22, 1921, was paid and the policy under its terms 
expired on January 22, 1922. It was, however, 
renewed for six months by the payment of a 
second premium on April 19, 1922, or in other 
words, about three months after the payment 
of the premium was due. The policy was 
again renewed for a period of six months from 
July 22, 1922, to January 22, 1923, by the pay- 
ment of a third premium on the 21st day of 
September, 1922, or two months after the due 
date. On April 7, 1923, or two and a half 
months after the due date, the policy was re- 
newed for a six-months’ period by the payment 
of the fourth premium which made the expira- 
tion time July 22, 1923. No premium was 
thereafter paid and the assured died on the 4th 
day of November, 1923. 

Prior to the expiration on July 22, 1923, 
the last renewal date, the defendant company 
had sent to the assured’s broker the usual re- 
newal receipt which continued the policy in 
force for six months from July 22, 1923, the 
last expiration date, subject to all the terms 
and provisions of the policy. The broker kept 
this receipt until after the death of the assured 
at which time he redelivered it to the defendant 
company and the assured, although he had the 


right to possession of that receipt, never actu- 
ally had personal possession of the same. 

A verdict in favor of the assured in the sum 
of $18,000 was set aside by the trial court, and 
the plaintiff, on appeal, contended that the fact 
that the company had previously waived prompt 
payments of the premium constituted an exten- 
sion of credit for the last renewal thereby 
keeping the policy in full force and effect, and 
that the delivery to the broker, the assured’s 
agent, of the renewal receipt, constituted a 
waiver of the right to have immediate payment 
of the premium. 

In holding that the assured could recover 
under the policy, even though the premium had 
not been paid in advance, as specified by the 
terms of the policy itself, the court of review 
stated. “The postulate is that the course of 
dealing with the payments of previous premiums 
gave rise to a proper inference that an exten- 
sion of credit for the last payment was intended, 
which credit kept the policy in force unless, 
as provided under its terms, through notice 
it was canceled and discharged. A premium 
need not be paid in advance nor tendered on the 
day wher the renewal is to be made, provided 
a course of dealing has been such as to justify 
the inference and belief that credit is to be ex- 
tended. A condition in a policy of insurance 
that the insurance is not to be considered as 
binding until actual payment of the premium 
may be waived by the company or its authorized 
agent, and this waiver may be shown by direct 
proof that credit was given, or such waiver of 
prompt payment may be inferred from circum- 
stances. A mere non-payment of premium un- 
der such circumstances does not destroy the 
policy where the company does not give notice 
of its election to rescind the contract. A hold- 
ing analogous to these views was made in Cor- 
nell vy. Travelers Insurance Company (120 App. 
Div., 459, aff’d 192 N. Y., 597). There a deliv- 
ery of a mere statement of the amount of 
premium due was considered as an extension 
of credit for the first premium. This state- 
ment was sent direct to the insured. In that 
instance, however, the insured happened to be 
an insurance broker himself, but no distinction 
was made between a delivery of such a state- 
ment to the assured himself and to his agent. 
The necessity of a similar conclusion in this 
cause is apparent. 

“The defendant’s manager admitted on this 
trial that these receipts were sent to the broker 
or agent from whom the business was received. 
They were not sent to the insured direct. 
Lowenstein was undoubtedly the assured’s agent. 
He placed the insurance for him and was not, 
according to the testimony of defendant’s man- 
ager, an authorized agent for the company. 
That the renewal insurance was accepted by 
the assured was shown by Lowenstein’s testi- 
mony. He said that he stated to the assured, 
‘Why don’t you send me a check for these pre- 
miums,’ and the assured said, ‘I will shortly.’ 
He died before he had done so, but meanwhile 


30 





no cancellation of the renewal was made by 
the company. Thus the policy remained in 
force by its own terms.” 

(Kadelburg vs. Hartford Accident Indem- 
nity Company, New York Supreme Court, Ap- 
pellate Division, First Department, March, 
1928.) 


WHAT THE RECENT CASES HOLD 

Where a graduate nurse has contracted blood 
poisoning through streptocoocic germs flying 
from a patient, same is held to be a bodily 
injury sustained through accidental means 
within the purview of an accident insurance 
policy. (Moore vs. Fidelity and Casualty Com- 
pany of New York, Supreme Court of Cali- 
fornia, 265 Pacific Reporter 207.) 





Furthermore a death is considered as result- 
ing from accidental means within the wording 
of an accident policy where such death results 
from acts or means which are unforeseen, in- 
voluntary, and unintentional. (International 
Travelers Association vs. Bettis, Court of Civic 
Appeals of Texas, 3 Southwestern Reporter 2nd 
478.) 

In an action by an administrator to recover 
under an accident policy for the death of an: 
assured shot by his wife, who was the bene- 
ficiary under the policy, where the jury found 
that the killing was intentional but not justi- 
fied, such killing is to be considered accidental 
within the meaning of the policy providing for 
payment if the assured dies through accidental 
means. (Mutual Benefit, Health and Accident 
Association vs. Tilley, Supreme Court of Ar- 
kansas, 3 Southwestern Reporter 2nd 320.) 
And in such cases where the assured is slain by 
a third person and such slaying is intentional 
there can nevertheless be a recovery under an 
accident policy which provides for payment in 
the event that the assured, who sustained bodily 
injuries directly or independently of all 
other causes, through accidental, violent or 
purely accidental means, where such killing is 
not precipitated or provoked by the agency of 
the assured, the death in that case being deemed 
accidental within the meaning of the policy. 
(McCullough vs. Liberty Life Ins. Co., Su- 
preme Court of Kansas, 264 Pacific Reporter 
65.) 





Where an applicant for accident insurance 
explained to the soliciting agent of the com- 
pany that he was working part time as a freight 
brakeman and part time as a passenger brake- 
man, the knowledge of the soliciting agent be- 
came the knowledge of the company even 
though his occupation was classified as that of 
passenger brakeman, and the assured had the 
right to assume under such circumstances that 
he was properly classified as a passenger brake- 
man under the terms of the policy issued and 
delivered to him. (Massachusetts Bonding & 
Ins. Co. vs. Chapman, Supreme Court of Ar- 
kansas, 3 Southwestern Reporter 2nd. 
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Agents—an open mind may lead you to a find— 


A* Y time you are in Baltimore, you are cordially 
invited to visit our new Home Office buildings, 
which we believe are different and will interest you, 
no matter in what capacity or branch of insurance you 


may be engaged. 


Maryland Casualty Company 


Casualty Insurance Baltimore Surety Bonds 

















Another Forward Step AuthoriA Author! 


COMPLETELY REVISED POLICY FORMS 


NEW OWNERSHIP, BENEFICIARY 
AND ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties 
who may have an interest in the policy. 
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Srate Tacks 
















These “‘first readers” applaud, 
“DOWN TO BRASS TACKS,” 


the handy office reference-book on Direct-mail Advertising as a business’ 


A PLAIN ENGLISH POLICY Cliff ba gg ex- Bers lomienpaneg rie wan roe Jones & Sons’ Agency), 


Kansas City, ‘Down to Erass Tacks’ has answered every question that has bothered 
us. Logical in its presentation, complete in its subject matter, practical in its application to the 


that will particularly appeal to the conscientious life insurance business, it will be welcomed by every aggressive insurance agent in the U. S. At, 


our firm meeting last night we changed our direct-mail system materially due to your book. 


underwriter. T. F. Horton, Vice-Pres., A. J. Love & Co., Genl. Agents, Omaha, Nebr.: “After start- 

ing the book, I was so interested, I could not leave it till I had read it all. Any agent who will 
read the book will find his enthusiasm aroused and that ought to mean increased commissions.: 
We are going to call it to the attention of our many agents throughout Nebraska and Iowa.”' 


Grover F. Miller, Miller Bros. Agency, Racine, Wis.: ‘ ‘Down to Brass Tacks’ is full 
of real meat. There are more practical ideas jammed between its covers than I have found 


W in_a score of other books and I have searched for something new that could be used in our; 

Also a new LO COST office. This book should be on the desk of every live local agent in the country. 

Lyle A. Stephenson, local agent, Kansas City, Mo.: “Last week I read ‘Down to Bras: 

PREFERRED RISK POLICY | Tacks’. It is stripped of all bunk psychology; it is a real business-builder; and hits the nail on 
the head. Using one of your ideas, I mailed ten letters on which the commission return was 

$285. If one puts the contents of this book into practice in a practical manner, good results 

are inevitable.” 


















THE SPECTATOR COMPANY, 135 William Street, N. Y. City 
e e ° I enclose $2.85 for “DOWN TO BRASS TACKS”. I want to learn how Direct Mail 
Write for information can be used as a Business-Builder. 


PHILADELPHIA LIFE INSURANCE CO. an 
111 N. Broad Street Philadelphia, Pa. || | te 
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Our Agents Have 
A Wider Field— 
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Age Limits from 0 to 60. 
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ly Premium plan. 

Participating and Non-Participating Policies. 
Same Rates for Males and Females. 

Double Indemnity and Monthly Disability Income features for 





An Increased Opportunity Because We Have 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


pl 


———— 

















Males and Females alike. ADAMS ST. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 4 Continental |5 Chicago “ 
| Commercial | > s QO} om 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., : ee 
Kans., Md., Mich., Minn., N. M., Ohkla., $. D., WwW. Va. i pn anes oF. 3 _ 
Fed- Illinois 9 | 3/8 
Colony] eral | w ® 

THE OLD COLONY LIFE INSURANCE COMPANY a ime Res. | 1] Merchants 























of CHICAGO, ILL. 


JACKSON BOUL. 





B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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A PROPHET SEES 
THE FUTURE PROFIT 


The donkey who spent his days on a treadmill had oa Senos ane ae 


too busy, too energetic, 





this to console him on his endless grind—he was 
sure to eat regularly. 

Even if he could be sure to eat his fill every day, 
which he isn’t, the sub-agent finds little consolation 
in his treadmill existence. His human mind re- 
quires future provision assured beyond doubt. 


The General Agent Creates Future 
Wealth for Himself 

Are you ready to graduate into the gen- 

eral agent class? If so, we offer you the 

chance to build your own business—a 


handsome current income and ever- 
increasing security for your own future. 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 
SHREVEPORT, LA. 


Name Your Choice of Territory in the States of Texas, 
Oklahoma, Arkansas, Louisiana, and Write Us in Strict 
Confidence. 














longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client's life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of 


Throw Away the 
Old-Fashioned Card Index 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 


price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
before you. Use the coupon 
NOW! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


(rm a nr oe 


Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: 
ance Register. 


Name 


City 


eee ree esereseeeseeeeeee 


CeCe eer eereeeeeereeeeeeeseseseseeeee 


You may send me literature describing the Life Insur- 


Ceoeereereseeseeeeseseeeeereseese 
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Psychology in Underwriting 


FRIEND of mine was discussing a re- 
A cent statement about 20 leading life 
companies losing $53,000,000 in 5 years 
because of the disability clause, and made the 
unexpected comment that a bad experience is 
bad, but no experience at all would be worse. 
Which reminds me of the answer to the 
query: 

“How dg you like prohibition ?” 

“Well, it’s better than no liquor at all.” 

Accident and health companies have not lost 
$53,000,000 writing non-cancellable disability 
protection, but accident and health companies 
have not ventured that far in the non-can. field. 
It is beneficial that life companies have pio- 
neered so valiantly. The added experience is 
valuable. More valuable yet are the added 
brains to analyze the added experience. 

The $53,000,000 loss may be well worth while 
if it impresses one truth on insurance conscious- 
ness. It is not gall-stones and goitre and gout 
that we are underwriting. It is people who 
have gall-stones and goitre and gout. Human 
nature requires appraising even more than 
physical impairments. 


LikE FINANCIAL CREDIT 

Selecting insurance risks is not dissimilar 
from granting financial credit. Banks sell 
money for immediate delivery with repayment 
in the future. Insurance companies sell money 
for future delivery with installment payments. 

Banks investigate carefully as to character 
in determining credit. So do we. A $5000 a 
year man who lives conservatively is a more 
desirable risk than a $10,000 a year man who 
is extravagant. 

Three things the banker considers: Ability 
to pay—that’s collateral—that’s physical. In- 
tent to pay—that’s mental attitude—and, deter- 
mination to pay—which is a matter of moral 
stamina, more tersely expressed as guts. 

So, also, should the insurance man consider 
three things in selecting accident and health 
risks: physical ability to qualify; the mental 
attitude to regard his insurance fairly; and the 
moral stamina to stand upright in time of ad- 
versity. 

Verily, verily, we insure the minds of our 
applicants as well as their bodies. Mentai 
attitude is even more important than physical 
condition. Determining mental attitude is an 
intricate task, intriguing and interesting. It 
depends on psychology. 

Psychology—science of the mind and how 
it works. The study of behaviorism. As a mai 
thinketh, so is he, and so does he. 


Psychology in underwriting—study of the 


By Harry W. Drineoman, M. D., 
Vice-President, Continental Assurance Company 





Dr. Dingman delivered this address, 
here given in full, before the meeting 
of the Health and Accident Underwriters 
Conference at Chicago last week. He is 
probably the foremost authority on this 
subject in the insurance business and his 
book, entitled “Insurability” and published 
by The Spectator Company, has re- 
ceived world-wide recognition for tis 
clarity, accuracy and comprehensiveness. 
—Enpitor’s Note. 











personalities concerned when a person applies 
for insurance. As a man thinketh, so is he 
and so will he be in insurance transactions. 

Three basic factors affect how a man think- 
eth: heredity, environment and education (mind 
training). These three factors—and oh! how 
complex they are!—we must remember as we 
consider the mental attitude of the personali- 
ties chiefly concerned in any application for 
accident and health insurance: First, the agent, 
second, the applicant; third, the home office 
underwriter; and, supplementarily, the medical 
examiner and the inspector. 


THE AGENT 

First and foremost as selector of risks is the 
agent. He establishes the character of acci- 
dent and health business. He originates it and 
what the grade will be he determines when he 
picks his field of prospects. If he chooses a 
rural field, his applicants are farmers. What 
else? If his field is professional men, his ap- 
plicants are professional men. 

All of which is to say: Even as your agent 
is, so is your business. 

If your agent is foreign-born, so, 
are your applicants. 

If your agent is industrial grade, so are your 
applicants. 

If your agent is a sharp-shooter, so are your 


largely, 


applicants. 

If your agent is highly intellectual, so are 
your applicants. 

If your agent is of strong moral fiber, so are 
your applicants. 

The agent picks the applicants. 
picks the agent? 

The home office agency man picks the agent 
and, in selecting him determines the grade of 
business that the company will receive. 

Does he favor high-pressure type? His field 
associates will be like him. Does he cling to 
the traditions? So also will his field asso- 


Who, then, 
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ciates. Does he study and analyze the trends 
of the times? So also will his field associates 
be sanely advanced and aggressive. 

The agency man should, of course, be rep- 
resentative of the ideas and ideals of his com- 
pany. The company chooses the agency man 
for grade of business as well as volume. Vol- 
ume may be disastrous if the grade is not good. 
The grade determines the underwriting result 
and the grade is determined when the agency 
man selects the agent who selects the appli- 
cants. It is but an end-process when the home 
office underwriter selects the policyholders from 
the applicants submitted to him. 

If then the applicants are chosen by the 
agent, the agent by the agency force, the agency 
force by the company, there is no happenstance 
about certain companies getting certain business. 
Think of any well-known company you wish, 
anyone, whether ever in the headlines or not. 
You have a quick picture of their grade of 
business. Do certain applicants apply to cer- 
tain agents? Do certain agents apply to cer- 
tain companies? Of course they do! 

And be sure of this truth. The agent chooses 
his company at least as actively as the com- 
pany chooses the agent. Company character 
attracts agents of like attributes. Aggressive 
to aggressive. Conservative to conservative. 
Like to like. 

And the agent selects his applicants accord- 
ing to what kind of man he is. How possibly 
else can be choose? 

As a man thinketh, so is he. 

As an agent thinketh, so is he, and so does 
he. Wherefore he picks a certain compaiy 
that hath a certain agency force that accepts 
a certain production type that selects a certain 
grade of applicants. 

He chooses his company and he chooses his 
prospects. The future of the accident and 
health business is—as the agent thinketh. 


THE APPLICANT 
Scarcely secondary to the agent is the ap- 


plicant. Self-knowledge is greater, and self- 
interest. 
Who knows most about you, Mr. Listener? 
Yourself. None else. 


And who knows most about the applicant? 

The applicant himself. 

The agent expects to get part of the pre- 
mium as his commission. But the applicant 
may be scheming to get back more than he 
pays in, and this kind may be too impatient to 
await solicitation. Frequently he initiates his 


(Continued on page 36) 





Life Insurance 
Educational Section 


THE SPECTATOR 





Thursday 








A Life Insurance O 


Copyright, 1928, by The Spectator Company, New York 














ice Alphabet 


give concise and understandable definitions which can readily be referred to, the following clever and useful dictionary of life insurance terms 


M ANY terms used commonly in connection with life insurance are not always fully understood either by the agent or prospect. In order to 


has been devised. This alphabet is sufficiently condensed to be really useful. 
Agents who find difficulty in answering clearly questions put by pros pects in respect to terms germane to the business of life insurance will 


especially appreciate this compilation: 
A 

Agent of a life insurance company is a 
representative of the company and the com- 
pany is responsible for his actions within his 
apparent authority. There is, therefore, a wide 
difference between the agent of a life company 
and a broker who places fire insurance and over 
whom the company has no control. For in- 
stance, a man may be licensed as a broker in 
New York and can secure fire insurance protec- 
tion for his clients from any authorized com- 
pany, but if he also acts as a life insurance agent 
he must obtain a life agent’s certificate for each 
company he acts for. 

Age given in an application for instance 
is generally accepted, but the statement of age 
in an application for an annuity must be sup- 
ported by satisfactory evidence. If after a pol- 
icy of insurance has been issued it is found to 
be based on wrong age, the amount due under 
the policy shall be adjusted according to the true 
age of the insured. 

Annuities in general are contracts where 
a lump sum or an annual amount is paid to se- 
cure to the one designated in the contract an 
income for life, the amount of the income de- 
pending upon the age of the person upon whom 
the contract is based. There are many new and 
attractive forms of annuity contracts devised 
to provide an inalienable income to recipients of 
various descriptions. 

Anti-discrimination, see under Rebate. 

Application. This is a request for insur- 
ance by the applicant in the form furnished by 
the company. It is important that the questions 
thereon be answered in full and correctly. If 
considered a part of the contract a copy must 
accompany the policy, likewise a copy of the an- 
swers to the medical examiner. 


B 

Beneficiary is the one named in the policy 
to receive the proceeds. The right to change 
the beneficiary at any time during the life time 
of the insured may be retained by the insured, 
except under a corporate policy where the bene- 
ficiary is the owner. The owner, however, can 
release the policy to the life insured. 

Binder.—See under Conditional Receipts. 

Broker is a term that does not apply to the 
representative of a life insurance company. 


Cc 

Conditional receipt, erroneously called 
binder, is issued when a premium payment is 
made by the applicant when the application is 
signed. A “binder” is a fire insurance term, the 
company being on the risk until noon of the day 
after notice of declination has been duly given 
by the company, the limit of time, however, be- 
ing 15 days. 

Cash values.--Most forms of policies pro- 


vide that after a stated time the policy may be 
age and character of the policy. Larger cash 
surrender values are allowed under limited pay- 
ment and endowment policies because the re- 
serve is more, for the accumulation period is 
shorter under these forms, the premium paying 
period being shorter than under ordinary life 
policies. 


D 
Death claims are made out on forms fur- 
nished by the company and are paid after re- 
ceipt of due proof of death. This means that 
all the facts that the company can lawfully de- 
mand must be furnished and in proper form. It 
is now common for companies to pay the face 
of policies to those reaching the age of 96, pro- 
vided the policy is in force at that time. 
—See Premium Refund. 


E 

Extended insurance.—See under Surrender 
Values. 

Extended premiums.—Payment of pre- 
mium may be deferred upon request, interest 
being added to the premium. 

F 

Forfeiture of the policy is brought about 
by failure to pay a premium within the time 
limit established by the company, pursuant to 
law. In some cases where policies are allowed 
to lapse through non-payment of premium, they 
may be restored after more or less delay and 
after compliance with the rules which sometimes 
necessitate a medical examination, or they may 
be entitled to receive the benefit of one of the 
options, if any, recited in the policy. 


G 

Grace means that payment of a premium 
may be made within some stated time, usually 
one month after the due date of the premium. 

Group insurance is a policy issued to an 
employer covering employees at a low premium, 
the employee naming the beneficiary other than 
the employer. Inspection of the risk is sub- 
stituted for medical examination. Contract may 
provide for entire or part premium to be paid 
by employer. 


H 
Hazardous travel or occupation may cause 
rejection of the applicant or a policy may be 
issued at a higher premium. 


if 
Inspection with reference to financial 
standing, etc., of applicant is made in advance 
of the issuance of the policy. 
Incontestability, generally speaking, 
means that if after the policy has been in force 
during the life time of the insured for the num- 
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ber of years stated in the policy, the company 
is barred from contesting a claim thereunder; 
if any exception, it will be recited in the policy. 


Joint life policy is a policy issued on the 
lives of two or more individuals, the insurance 
being payable at the death of the first. 


K 

Kinds of policies are based on three 
forms, ordinary life, limited payment and 
endowment. The many forms now being issued 
are merely variations. 

L 

Level premium is based on mortality and 
actuarial tables; cannot be increased during the 
life of the policy, thus differing from premiums 
in fraternal and most assessment associations 
where the premium may be increased to meet 
deficiencies, or as the average age of members 
increases. 

Limited payment is a term used in con- 
nction with a policy which provides that the 
premium payments cease after a designated term 
of years. 

Loans may be obtained at time and for 
amount if provided for in the policy. Some 
companies require the deposit of the policy 
loaned on with the company, while others do not. 

M 

Maturity of a policy takes place only at 
death of the insured, or, in connection with an 
endowment policy at the end of the endowment 
period, or at death. 

Mutual plan as applied to a company 
whose premiums are on the level premium plan, 
means none but the policyholders participate in 
the profits of the company. 

NN. 

Notice is the announcement sent to the 
policyholder by the company calling his atten- 
tion to the date (A) his payment is due, (B) 
a premium refund or so-called dividend is avail- 
able, (C) the date interest on a policy loan 
must be paid. 


Oo 

Options contained in a policy comprise 
the various methods of settlement at maturity ; 
the ways in which premium refunds may be 
availed of; change to another form; change in 
named beneficiary, etc., and in the event the 
policy is allowed to lapse after having been in 
force for the number of years stated in the 
policy, the policy provides for settlements of 
various kinds as set forth therein. 


Pp 
Policy, if lost or destroyed.—Company 
will issue copy upon policyholder complying with 
company’s rules applicable to such cases 
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Policy: Life policy—Premiums paid dur- 
ing life of insured. Limited payment policy— 
premiums payable for a stated term of years 
when the policy becomes fully paid up. Endow- 
ment policy—premium payable for a_ stated 
term of years and at the end of that time the 
amount of the policy is payable in cash. N. B.— 
Under all these forms should death occur at 
any time during the life of the policy the full 
amount due is paid. 


Premium.—Net or mathematical. Annual 
payment according to age of insured and kind 
of policy, required to be paid during the pre- 
mium paying period to provide for the pay- 
ment of death losses and the accumulation of a 
reserve. The reserve thus provided for is cal- 
culated to equal the face of the policy when the 
insured reaches age 96 under ordinary and lim- 
ited payment policies and.at the end of the 
endowment period under endowment forms of 
policies. Gross premium is the net premium to 
which is added an amount designated as loading 
for the expenses of conducting the business of 
the company. The gross premium in a mutual 
‘company on the level premium plan may be re- 
duced in later years by a return to the policy- 
holder of a “premium refund.” The reason that 
the premiums for limited payment and endow- 
ment policies are higher than for ordinary life 
policies is because a larger amount has to be 
apportioned out of each premium to provide for 
death losses, reserve and expenses. 





Net premium in connection with agents’ 
accounts is the gross premium after deducting 
amounts payable to an agent or collector. 

Premium means an annual payment, but 
it may be adjusted so as to be payable monthly, 
quarterly or semi-annually. 

Premium refund, misnamed dividend, is 
made possible by reason of the company earn- 
ing a higher rate of interest on its investments 
than called for in the actuarial table, experienc- 
ing a lower death rate than it anticipated, and 
by not using all the “loading” for expenses. 

Policy is applied to a form of written 
contract between the policyholder and an in- 
‘surance company (a very appropriate term, for 
the word policy pertains to sagacity in connec- 
tion with one’s affairs). A contract is not 
enforceable unless there is a meeting of the 
minds of the parties to it, meaning that both 
must be aware of its terms. This probably ac- 
counts for the general rule that the application 
and the policy combined constitute the contract 
and, therefore, a copy of the application and an- 
swers made by the applicant to the medical 
examiner usually accompany the policy. Apropos 
of this, the author recalls that when attending 
an insurance convention in Washington in 1910, 
he heard an address by President Taft in which 
he said: “I have been on the bench and at the 
bar and I have ruled that men must read their 
policies to know what they contain and in order 
to have an understanding of what the contract 
is, and then I am conscious of never having 
read any of the policies which I have taken out 
because I trusted the man who explained it to 
me, and who knew I would not dare say so in 
court, that I had not read it after his explana- 
tion.” 





Q 
Queries may be made to the company at 
any time by a policyholder who is in doubt on 
any phase of his policy. 


R 

Reserve is that portion of the premium 
that is set aside each year during the premium 
paying period which, pursuant to an assumed 
mortality table and at a stated rate of interest 
added, will in connection with an ordinary life 
or limited payment policy equal the face of the 
policy when the insured reaches age 96, and in 
the case of an endowment policy, at the end of 
the endowment period. 

Rebating, the sharing of commissions with 
the policyholder, is prohibited by statute, the 
agent incurring a penalty for the violation, and 
in some States the recipient of a rebate is also 
liable for a penalty. : 

Reinsurance means that where a com- 
pany has issued its limit on a risk under its rules, 
or for some other reason, it places the excess 
amount applied for in some other company, the 
first company paying an agreed upon premium 
to the second company. So while the first com- 
pany issues a policy to the insured for the de- 
sired amount and is liable for that amount, it 
looks to the second company to make good any 
claim to the extent of the amount reinsured 
by it. 

Restoration of a policy that has been 
allowed to lapse may in some instances be 
granted. 


S 

Stock plan applied to a company whose 
premiums are on the level premium plan, means 
a company with capital stock, and profits wholly 
or in part are paid to stockholders. 

Suicide within one or two years after the 
going into effect of the policy voids the con- 
tract in most companies, but the general prac- 
tice is to refund premiums paid. 

Sub-standard risk means when applicant 
does not come within the class eligible for a 
policy at regular rates, but may be insured at 
a higher premium. 

Surrender values.—Extended insurance 
may be granted in the case of a policy that has 
lapsed, if provided for in the policy, for a term 
of years in an amount equal to the face of the 
policy, the term of years depending on the 
amount of the reserve standing to the credit of 
the policy on the date it Papsed. In the case of 
an endowment policy, if the term of extended 
insurance continues to the end of the endowment 
period named in the policy, the excess if any 
shall be paid in cash to the insured if he sur- 
vives. Paid up insurance may be granted upon 
the lapse of a policy if provided for in the pol- 
icy for an amount that the reserve standing to 
the credit of the policy at the time it lapsed will 
purchase when applied as a single premium. In 
the case of an endowment policy this amount is 
payable in cash at the end of the original endow- 
ment period. 


¥ 
Tontine policies under the New York 
law enacted in 1906 are no longer issued. The 
idea originated in Italy in the 17th century 
where clubs were formed in the Tonti coffee 
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houses each member contributing to a fund, and 
the survivors at the end of a stated time dividing 
the fund between them. This led to crime, for 
it was found that members were mysteriously 
murdered. The government finally abolished 
the practice. The Tontine policies issued by 
some companies provided tht no dividend should 
be paid until the end of a stated number of 
years, and at that time the surviving policyhold- 
ers would be entitled to the accumulation. This 
was the tontine feature. 


Tables.—Mortality—computation starting 
with 100,000 lives at age 10 and showing num- 
ber of deaths each year for ensuing 85 years. 
Expectation—showing number of years selected 
life may live after reaching a stated age. Weight 
—Giving normal weights of individuals accord- 
ing to height. Interest—Showing what one dol- 
lar principal would amount to from year to 
year at various interest rates compounded; 
showing what one dollar payable annually will 
amount to year by year at various rates of in- 
terest compounded. Discount—Showing present 
value of one dollar to be received at the end 
of years stated at various rates of interest com- 
pounded; the same also for one dollar per an- 
num. 


U 

Undesirable risks should never be so- 
licited, for an agent’s record with his company 
is adversely affected thereby. 

Underaverage lives are individuals who for 
some reason are not eligible for standard forms 
of’ policies. 

Vv 

Vital statistics are kept by the companies 
as a means of determining the company’s experi- 
ences under different forms of policies in con- 
nection with age, habits, environment, etc., of 
policyholders. 


Ww 

Warranty.—_The New York statutes pro- 
vide that “all statements purporting to be made 
by the insured shall in the absence of fraud 
be deemed representations and not warranties.” 
This would include statements made in the ap- 
plication and statements to the medical exam- 
iner. The courts have held: If representation is 
false but not fraudulent remedy is rescission. 
To avoid policy as a matter of law representa- 
tion must be material, false and fraudulent, but 
false representation, though not fraudulent, 
avoids policy if sufficiently material. 

Weight, either greatly over or much under 
the average as per the table of normal weight 
for age and height, is an important factor in 
determining the individuals insurability. 


x 
Xtra premiums are often required by 
reason of locality, occupation, climate, physical 
condition, etc. This extra premium may be in- 
corporated in the premium or shown separately. 


¥ 
Year in most instances means the policy 
year, being a period of twelve months from the 
effective date of the policy. 


Z 
Zoilus.—Don’t be one. 
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Psychology in Underwriting 
(Continued from page 33) 
own business. Experience has taught us to be 
wary of self-soliciting applicants. 

The applicant knows more about himself than 
anyone else, and his interest in an insurance 
transaction is greater than anyone else’s. Two 
cardinal truths, these. Forget them not. 

How vital then to know his attitude of 
mind. Herein enters the element of psychol- 
ogy. We must satisfy ourselves that the ap- 
plicant presents himself fairly and frankly wher 
asking for insurance and will do likewise when 
claiming indemnity. Wherefore ‘we 
what manner of man he is. 

What are his ethics in business? 

What is his home life? 

What is his insurance history? 

What are his recreational habits? 

Answer me these questions and you have told 
me far more about the applicant than if you 
tell me only about his personal history of ait- 
ments. . 

Tell me about his ethics and habits and stand- 
ards and then I can judge of his mental atti- 
tude. Tell me of his sicknesses and I get in- 
formation of his physical condition only. Many 
an applicant who is eligible physically is un- 
desirable because of the money he costs with 
his unfair claims. 

Claims we expect to pay. Claims we want to 
pay. We collect premiums that we may pay a 
proper proportion for protection of our pol- 
icyholders who have become disabled unex- 
pectedly. 

Unexpectedly. 


inquire 


There’s the word. 




















Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
includes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 


{| This is the easiest selling life insurance 
offered anywhere, and affords exceptional 
opportunities for wide-awake agents. 


Write for territory to 
Agency Superintendent 


Illinois Bankers Life Association 


Monmouth, Illinois 























_—— BITES 


Unexpected insofar as the individual is con- 
cerned. Expected in certain proportion to a 
group of individuals. But we do not want to 
pay—and should not pay—claims that an in- 
dividual already anticipates when he applies to 
us. + 
For instance, he spat blood, and he told us 
nothing. We should pay him exactly that— 
nothing—when he claims what he suspected, 
tuberculosis. 

For instance, he voided blood, and he told us 
nothing. We should resist his claim for kidney 
stone. It is not unexpected to him. 

Many a fraudulent applicant has said to us, 
“examine me. I’m all right,” recognizing that 
he can qualify physically. But after we con- 
cede his physical insurability, the major part of 
our task remains, determining the moral desir- 
ability. 

Two scales should our applicants measure up 
to. -One physical. The other moral stamina. 
These two evaluations should be made think- 
ingly, in writing, with every application for dis- 
ability insurance. Then can we check our 





OPPORTUNITY FOR 
DISTRICT MANAGER 


who knows how to hire men who can 
sell disability policies (non-cancellabie 
policies featured) for a progressive 
Company. Contracts top-notch in 
every detail. 


Direct connections and proper assis- 
tance to right man. 


Territory obtainable in portions of 
Michigan, Indiana, Illinois, Pennsy]l- 
vania, Missouri and California. 


It will pay you to write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 








FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 
More Than a Billion and a Half 


of Insurance in Force 








claim experience against our underwriting ap- 
praisal. Thus can we convert moral hazard into 
something tangible and measurable. 


THe ExAMINER 

Before discussing the home office underwriter, 
let us consider the medical examiner. He sup- 
plements the home office selector, routinely in 
non-can. by special request in commercial and 
other cancellable classes of accident and health 
insurance. 

His is a double function. He makes a phys- 
ical examination, and, even more important, he 
makes a cross-examination. 

Oddly enough, when non-medical life insur- 
ance was so much under discussion, the value 
of the medical examiner was considered solely 
according to the physical examination as re- 
corded on part III, so-called, the back page of 
the medical report. He was credited little, ii 
any, for the cross-examination that he gives, or 
should give, in recording the personal history 
on part II, which is the front page of the 
medical report. 

Calculations were made, and tables were 
drawn, to show whether the savings in medical 
fees would offset the extra mortality that might 
be anticipated because of heart and blood pres- 
sure and other physical impairments that would 
not be disclosed in non-examined business. 

But calculation was not made for the added 
mortality we must expect because personal 
history is stated less frankly and less fully. 
One basic principle in psychology (behavior- 
ism) was overlooked. It is not in human na- 
ture to tell things unfavorable to our own in- 
terests. 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$5,337,313.74 on Deposit with the 
Indiana Insurance Department 


$686,715.01 Surplus Protection to 
Policyholders 


$47,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAt DOUBLE INDEM- 
NITY PRO US ONT HLY INCOME, 
NUARANTEED SETTLEMENTS, 


Insurance in Force 


TERRITOR YFOPEN INT 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENN NESSEE. TRXAS, IOWA 
AND NS FORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 
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The applicant wants insurance. Naturally he 
is reluctant to tell things that will bar him from 
getting what he wants. 

The agent wants his commission. Naturally 
he is reluctant to record things that will bar 
his from his money. 

The medical examiner, presumably, is a dis- 
interested third party. He gets his fee regard- 
less of the tenor of his report. Wherefore he 
should obtain more personal history than the 
applicant will volunteer or the agent will get. 

I examined 100 life files where we used a 
medical examiner as routine. Average age was 
34. There were 33 who signed part II to the 
effect that they never were disabled and never 
consulted a physician. 

But when I examined 100 non-medical life files 
(average age 29) 80 applicants answered that 
they never had an ailment. No tonsilitis. No 
hernia. No flu. No babies. No nothing. 

Applicants do not tell on themselves and 
agents do not get complete stories—in the big 
majority of cases they do not—unless the ap- 
plicants are cross-examined. Then the big 
majority do give a history. 

Cross-examination of our applicants would 
solve many of our problems. It might not 
eliminate the intentionally dishonest, but it 








will finish. Most of them will. 


appointment. 
Just another way of purchasing security. 
part. 


Nearly 3 Billions in Force. 


Over 4,000,000 Signatures 
on the dotted line. 

500 Million Dollars Paid 
on Policies since Busi- 
ness Began. 











JOHN HANCOCK SERIES 


ENTERING COLLEGE 


N September, thousands of young men and women will begin their college careers. 
good time to call attention to the fact that a life insurance policy is a guarantee that they 
Some of them will not. 


The cost of putting a boy or girl through college at the present time is 
estimated to be between four and five thousand dollars. 
Nowadays parents are learning how to provide this educational fund through 
insurance taken out when the children are very young. 

But here we are considering only the youth just entering college, with high hopes for the 


future which may be thwarted by the sudden loss of the breadwinner. N 
additional cost in premium for enough insurance to secure the family against needless dis- 


The father will know that he has done his full 
The mother will be assured that whatever happens she can ‘‘see it through.’’ 





OVER SIXTY-FIVE YEARS IN BUSINESS 





It is a 


Small would be the 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
197 Clarendon St., Boston, Mass. 














would bar many who are dishonest passively. 
Nor does it follow that we must use physicians 
for cross-examiners, although doctors have the 
advantage of being able to make a physical 
examination as well as a cross-examination, 
There are many here whose cross-examination 





Notice of Removal 


We take pleasure in announcing 
removal to our new Home Offices 


Madison Avenue at 60th St. 
New York, N. Y. 








THE MANHATTAN LIFE 


INSURANCE COMPANY 
New York N. Y. 


Thomas E. Lovejoy, President 








is worth more than the cross-examination plus 
the physical examination of many physicians. 


THE INSPECTOR 


The inspector gives supplementary evidence 
to the home office selector, even as the medical 
examiner does. But whereas the examiner’s 
contact is personal, and even intimate, the in- 
spector’s contact is impersonal. A perspective 
is what he seeks. 

Two-fold his function. He is a collector of 
impressions of other persons and he gathers in- 
formation in order that the home office under- 
writer may form impressions. 

Twofold his responsibility also. Unknown 
to the applicant as he is, he must be sure to be 
fair. Personally unknown to the insurance 
company, his reliability necessarily merges inte 
that of his own organization. 

One question should be paramount in his 
mind—what manner of man is this whom I in- 
spect?—and all the questions on the report 
blank should be regarded as questions making 
possible the answer to the basic reason for the 
inspection—what manner of man is this whom 
I inspect? 

The inspector is an important factor in se- 
lecting risks, and the more he knows about se- 
lection standards the greater his value becomes. 
If he recognizes what the home office requires, 
he inquires more intelligently and he reports 
more pertinently. 

The inspector gives service that is better than 
good. It is a pleasure to acknowledge it. But 
he can improve it as he is the first to insist. 
The broader his knowledge of insurance prin- 
ciples the keener his analysis of individual ap- 
plicants and the surer his answer to the basic 
query in every request for inspection—what 
manner of man is this whom I inspect? 








THE SERVICE LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 








37 





Life Insurance THE SPECTATOR Thursday 


Educational Section 

















WHAT LIFE INSURANCE MEANS IN 
DAILY LIFE 


Telling Arguments for the Purchase and Scranton -Pittsburgh, Pa 


Maintenance of Life Insurance Are 


Presented in This New Leaflet General Agency of a Pennsylvania Company 


Under the title “What Life Insurance Means 
in Daily Life,” William T. Nash has written : 
a leaflet which begins by supposing that every Territory unsurp assed and large enough for 
an unlimited production. 


life policy in force—amounting to 87 billion P 
dollars—should be canceled, and briefly setting Contract as good as the best, with exclusive 
forth some of the effects of such action in rela- rights. 

Gon to credit business, homes, families and old Confidential communication invited from those 
age savings. It then goes on to discuss what ‘ e eqe 

would be the effect on the daily life of the peo- with clean records and with ability to handle 
ple of this country. such an agency. Address 


This would be almost impossible to grasp or Exclusive, care of THE SPECTATOR 
, 


conceive in the aggregate, but each individual 
can consider the subject from his own personal 
viewpoint. Mr. Nash uses as an example a man 
having life insurance sufficient to pay all his 
er <i via yin eon the paragraph wherein the cases of manv enhances their credit and business standing, that 
assurance that all will be well with his family. widows are cited as depending upon their hus- it adds to their peace of mind and happiness and 
Various aspects of the question are taken up bands’ insurance, and who, too late, learned that that it does for them that which they could not 

by Mr. Nash and such groups are considered as such insurance have been allowed to lapse. do for themselves. ; 
those who have provided themselves well with Contrasted with those are the ever-increasing This very appealing leaflet can be secured 
life insurance; those who have lost their health _ millions of thoughtful, home-loving and home- from The Spectator Company at the following 
and are relying wholly or in part on life in- protecting patrons of life insurance, who realize prices : | Sample copy, 10 cents ; 50 copies, $2.75 ; 
the advantages of such protection and avail 100 copies, $5; 500 copies, $20; 1000 copies, $35; 


surance to support their families and them- ; Ste : : 
sibece? those in are able to get insurance, but themselves thereof, knowing that life insurance 5000 copies, $140; 10,000 copies, $265. 


yet are without it and are thus handicapped; 
those who have enjoyed the possession of life 
insurance but have surrendered it and have be- 
come uninsurable, and those who have lapsed or 















































borrowed upon their policies, perhaps needlessly. 
A particularly strong appeal is embodied in 
LIBERAL 
| Contracts, 
C Interpreted 











ONGFELLOW said: “There is an honor 1n_ business 
that is the fine gold of it; that reckons with every 
man justly; that loves light; that regards kindness and 


fairness more highly than goods or prices or profits.” 
Every policy-contract of the reputable life insur- 
ance company of today is based on this premise: that 


the permanent best interests of the zvsured are equitable 





with, and indispensable to, the permanent best interests 
Insurance Company poe apsecite 
T T To the liberal wording of its contract 
INDIANAPOLIS provisions, The Guardian adds an outstand- 


ing liberality of spirit in interpreting those 
provisions. Ask our nearest Guardian rep- 
resentative to show you a specimen of the 
up-to-date Guardian contract. 


Old Line Legal Reserve 








Established 1899 
THE GUARDIAN LIFE INSURANCE COMPANY 


of AMERICA 
“The Company that Guards and Serves” 


HERBERT M. WOOLLEN 50 UNION SQUARE NEW YORK CITY 


PRESIDENT 
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BIG OPPORTUNITIES IN TEXAS WITH 
Great Republic Life Insurance Company 


oF LoS ANGELES Central States Life 


This Company has attractive General Agency openings in 
Texas at Houston, San Antonio, Amarillo and other points in 
the State. Very attractive first year and renewal commissions 


and exceptional line of policies. If you have a satisfactory Insurance Company 


record of successful experience and are interested in building a 
profitable future with a progressive Western company, com- 


municate immediately with W. H. Savage, Vice President, e 

Great Republic Life Building, Los Angeles, Calif., who expects St. Louis, Mo. 

je visit Texas about May 1 and will arrange to see you person- 
y. 


THE GUARANTY LIFE INS. CO, | 


DAVENPORT, IA. 








Policies for All Ages 1 to 70 

Both Participating and Non Participating 

Children’s Policies with Beneficiary In- 
surance 

Disability and Double Indemnity 

Surgical and Dismemberment Benefits 









New Policy Contracts 


Excellent Territory Open 
Representatives Wanted Special Monthly Premium Plan 


L. J. DOUGHERTY, Sec’y and Mgr. Non Medical 
Standard and Sub-Standard 


Sales Planning Circularization 


An Exceptional Opportunity Perseverance and Producers Clubs 


for Special and Standard Polici 
General Agency Contract - is ba pili 
Unusually Liberal Terms 
Splendid Territory 


























| Heme (ities Cooperation AVAILABLE TERRITORY IN 
ARK., 
Oldest Legal Reserve Company in Texas. CALIF., COLO., FLA., IDA., IOWA, ILL., 
Texas Life Insurance Company KAN., MO., MONT., MINN., NEBR., 
Write Today Waco, Texas OKLA., N. M., S. D., TEX., UTAH, WYO. 
EUREKA MARYLAND ASSURANCE CORP. WRITE DIRECT TO HOME OFFICE 
of 











BALTIMORE, MARYLAND 
Incorporated 1882 
A regular OLD LINE Stock Life Insurance 


Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 











MM sinner nine Minne imine mien inien ints 























JOSH. N. WARFIELD, JR., Pres. J. BARRY MAHOOL, Vice-Pres. 
A. W. MEARS, Sec’y A. VICTOR WEAVER, Treas. 
BALTIMORE NEW YORK 
2 
66 ° 7 
A Life Insurance Company a A PROGRESSIVE 








Having a Special Proposition to submit to a 
selected limited number of people in the States SURETY and CASUALTY 
of Maryland and Virginia desires to secure the 


services of two high-class Life Insurance Sales- COMP ANY 


men. 
~ Address: Confidential care THE SPECTATOR 
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Prominent Agents and Brokers Actuarial Independent Adjuster 
= en eames 
LEON IRWIN & CO., Inc., New Orleans, La. | GEORGE B. BUCK ADJUSTERS & APPRAISERS 
Representing ACTUARY LIMITED 
Fidelity Phenix Fire United States Fire National Fire of Incorporated 1914—Dominion Charter 
of New York of New York Hartford Specializing in Employee's 
+ ba of Hart- + eed of ——— Benefit and Pension Funds Claim Adjusters for Insurance Companies 
= Bigyreant of wa a8. SEITE, EF. ew Baw. UNDER ALL POLICIES 
ti Ls RPO 
F tte a BROKERS’ LINES SOLICITED HEAD OFFICE: 465 St. John St. Montreal 
a ephone Main 
JNO. A. COPELAND BRANCH OFFICE: 11 Mountain Hill, Quebec City 
: Consulting Actuar 
Actuarial & y 
Suite 1027, Candler Bldg. 
1| ATLANTA, GEORGIA 
d Parks Fackl = 
EDWARD 8 FACKLER WILLIAM BREIBY|| | en SELLING INSURANCE BY 
FACKLER and BREIBY = 
Consulting Actuaries it E. L. MARSHALL WRITTEN PROGRAM 
Audits Calculations Consultations CONSULTING ACTUARY 
Examinations Valuations 
25 CHURCH STREET NEW YORK Hubbell Building An Excellent Booklet Teach- 
DES MOINES, IOWA ing an Original and Success- 
a | ful Method of Canvassing. 
MILES M. DAWSON & SON _ By 
CONSULTING MB | } W. R. LETCHER 
ACTUARIES T. J. McCO Expert Life Insurance Manager 
Bar Building, 36 W. 44th St. 
NEW YORK CONSULTING ACTUARY Selling life insurance is no longer a 
Colcord Bldg. | OKLAHOMA CITY, OKLA. haphazard business. It has become a 
am specialized profession in which that 
man best succeeds who knows how to 
WOODWARD, FONDILLER and RYAN FRANK M. SPEAKMAN give the public what it wants. 
i. : 
haeemenetnny arenes aca vas tical This interesting booklet offers a de- 
Harwood E. Ryan Fred E. Swartz, C. P. A. finite workable plan for determining 
Richard Fondiller 7o en St EP. wigeins how much life insurance any man needs 
Jonathan G. Sharp New York J. A. Oraig, 0. P. A. and for making that need so clear that 
THE BOURSE ___P a the prospect will be forced to sign the 
application. Write for a copy, use it, 
b ‘ 
DONALD F. CAMPBELL L. A. GLOVER & CO. aan nioneee 
CONSULTING ACTUARY Consulting Actuaries, Life Insurance PRICE, 50 CENTS 
160 No. LA SALLE ST. Telephone State 7298 Accountants, Statisticians Discount in quantities 
CHICAGO 128 North Wells Street, Chicago THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
I| JAMES H. WASHBURN, F. A. I. A. JAMES R. COTHRAN 
Consulting Actuary . 
LIFE_ INSURANCE — Ordinary, Intermediate, Consulting Actuar y 
“amcor | 
i i : 306 Candler Building ° Lye ° 
nevet et iowed Baia ft | ATLANTA, GA. Liability of Automobile Users 
420 LEXINGTON AVE. “NEW YORK CITY — 1 
Room 101 Memorial Bldg., Nashville, Tenn. for Personal Injury 
stp allow . aoe S iety of America 
Fellow, American “institute of “Actuaries, By Clayton G. Hale 
HAIGHT, DAVIS & HAIGHT, Inc. SORE. P. S. ALLEN, D. S-0.,. 
Co Rilcatal ‘ctl  cecscate. Aa tale ak Rmenien, A new booklet for distribution 
onsulting yictuaries i PIPE & ALLEN among large users of automobiles, 
FRANK J. HAIGHT, President Consulting Actuaries = as an unusual and effective sales 
INDIANAPOLIS TE ce Bn TB ts al document for Automobile Liability 
Omaha Kansas City | Insurance. 
i Translations en 
<= Single copy, 50 cents 
H. J. WERDER ; j 
SAMUEL BARNETT Mae? _ lf | 2eeoples.--- 4-80 (50 copies. 16.25 
a ee — French, aa. ages i a “ s 
CONSULTING ACTUARY rutel . anish an orwegian into erman an 
INSURANCE LAWYER —_— 20 years insurance experience THE SPECTATOR COMPANY 
FIRE AND MARINE WORK CHICAGO NEW YORK 
1131 Candler Bldg. ATLANTA, GA. - Sas 
40 








September 13, 1928 


THE ‘SPECTATOR 

















SUPERIOR 
SERVICE! 


The word SERVICE in its true sense, 
is the keynote constantly sounded 
throughout this rapidly growing or- 
ganization. 


Let us prove that our SERVICE is 
SUPERIOR by placing your next 
Bond with the 


DETROIT FIDELITY AND 
SURETY COMPANY 


HOMER H. McKEE, President 


DETROIT, MICHIGAN 




















Field Annuals 


fnsurance Directories 


for 


*Greater New York 

{New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas | 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 





Om A cas 





the territory covered, with address, list of com- 
oanies represented, etc. | 


Many new features are included that will be found 
enly in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 




















Incorporated 
| ®, 0. BOX 617 LOUISVILLE, KY. 





41 








An Extract From 
Best’s 1928 Reports— 


“This Company [Northwestern National Life, Minneap- 
olis] is jointly controlled by its policyholders and shareholders. 
The directorate is composed of prominent business men of 
the Northwest, leaders in the financial, commercial, and in- 
dustrial world, who actively direct the affairs of the Company 
through an executive committee composed of six of its mem- 
bers. . It has had a very rapid, yet conservative 
growth. Its surplus is ample. The expense of management 
and the cost of new business is low. The mortality rate is 
very favorable. Its investments are diversified and yield a 
very good return. Death claims are promptly paid. 
Net cost under its participating policies is very low. 

*Our general rating of this company is ‘excellent’ 

“Dividends on the stock are limited to the interest on the 
capital and the profits derived from non-participating business. 
No surplus derived from participating business paid to share- 


holds. : Thesere provisions are all praiseworthy and 
very fair " —Best’s Life Insurance Reports, New York, 1928. 
LIFE INSURANCE COMPANY 
0.4. ARNOLD, Paesworr 
Minneapolis.Minn. 
STRONG ‘LIBERAL 
The Company combining with all the advantages of mutuality, 


the benefits of a substantial capital. 
*Highest rating awarded. 

















Another ATLANTIC 
Advantage! 


Rated as “Excellent” by 
A. M. Best and Company 


Honestly It’s the Best Policy 


Atlantic Life Insurance 
Company 
Richmond, Virginia 











FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4T" & WALNUT STS. 
PHILADELPHIA 




















ACACIA 


A Service Institation—Not a Commercial Company 


Insurance im Feeces: «2 ss ok 0c He doce Over $284,000,000 
Do. EST a eae ee eee Over 25,000,000 


Ideal Agents’ Monthly Income Contract 
Low Net Cost Real Service 


ACACIA MUTUAL LIFE ASSOCIATION 


William Montgomery, President 
WASHINGTON, D. C. 














GENERAL AGENT 
Wanted 


A prominent middle west life insurance company, 
with a large volume of business desires to establish 


a general agency in the following states: 


lowa 


Nebraska North Dakota 


If you have the qualifications to handle these valu- 
able connections, the opportunities are unlimited 
and remuneration will be more than satisfactory. 


This is an exceptional 
opportunity for a man 
capable of organizing 
and directing an agency 
force. 


In answering give full 
information as to your 
present connections, age, 
experience, and ‘phone 


Illinois 


Thursday 














South Dakota 





EXCEPTIONAL NEW 
POLICY CONTRACT 


Allows insured on Limited 
Pay or Endowment form, to 
change back to Whole Life 
without medical examina- 
tion; without loss of original 


age rate; and withdraw in 
cash excess premiums over 
Whole Life rate, plus 4% 
compound interest, without 


Write Middle West lien or interest charge. 
care The Spectator 


number. Interview will 
be arranged. 























THE HANOVER FIRE INSURANCE COMPANY 
Continuously in business since 1852 
The rea! strength of an insurance company is in the conservatism of its 
management, and the management of THE HANOVER is an absolute 
assurance of the security of its policy. 


Charles W. Higley, President 
J. G. Hollman, Secretary H. T. Giberson, Treasurer 
F. E. Sam ons, Asst. Secy. A. E. Gilbert, Asst. Secy. 


Home Office, Hanover Bidg., 34 Pine St., New York 


Montgomery Clark, Vice-President 














ROYAL 
UNION 
LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Paid to Policyholders, over 
$26,000,000.00 


Insurance in Force 


$141,178,497.00 
A. C. TUCKER, President 








What About Accident 
and Health 


Insurance? 


Do you know what it is? Are you famil- 
iar with its basic policies? Do you know its 
underwriting factors? Do you realize the 
opportuinty it offers salesmen? Can you seli 
it intelligently? Do you know how and why 
it is highly profitable to companies, agents 
and brokers alike? All these and many 
other questions are answered in the new 
book by Armand Sommer called 


Manual of Accident and 
Health Insurance 


This book is far and away the most com- 
prehensive text production on this subject 


ever issued. It describes the business min- 
utely from all angles and tells the salesman 
exactly how to canvass for accident and 
health policies, how to make the sale, how to 
answer prospects’ objections and how the line 
can be used as an opening for other forms of 
indemnity. Everything the production man, 


_ home-office or field, needs to know about ac- 


cident and health insurance is in this new 
book and every phase of the business is ac- 
curately, logically and concisely detailed. 


Price $3. 


Discounts in Quantity Orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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GENERAL AGENT 
Wanted 


A prominent middle west life insurance company, 
with a large volume of business desires to establish 
a general agency in the following states: 


lowa Illinois 


Nebraska North Dakota South Dakota 


If you have the qualifications to handle these valu- 
able connections, the opportunities are unlimited 
and remuneration will be more than satisfactory. 
This is an exceptional 











opportunity for a man 
capable of organizing 
and directing an agency EXCEPTIONAL NEW 


force. POLICY CONTRACT 


In answering give full Allows insured on Limited 
information as to your Pay or Endowment form, to 


: : change back to Whole Life 
present connections, age, without medical examina- 


experience, and ‘phone tion; without loss of original 
number. Interview will age rate; and withdraw in 
cash excess premiums over 
Whole Life rate, plus 4% 
compound interest, without 


Write Middle West | lien or interest charge. 


be arranged. 








care The Spectator 














THE HANOVER FIRE INSURANCE COMPANY 
Continuously in business since 1852 

The rea! strength of an insurance company is in the conservatism of its 
management, and the management of THE HANOVER is an absolute 
assurance of the security of its policy. 
Charles W. Higley, President Montgomery Clark, Vice-President 
J. G. Hollman, Secretary H. T. Giberson, Treasurer 
F. E. Sam ons, Asst. Secy. A. E. Gilbert, Asst. Secy. 

Home Office, Hanover Bidg., 34 Pine St., New York 

















ROYAL 
UNION 
LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Paid to Policyholders, over 
$26,000,000.00 


Insurance in Force 


$141,178,497.00 
A. C. TUCKER, President 














What About Accident 
and Health 


Insurance? 


Do you know what it is? Are you famil- 
iar with its basic policies? Do you know its 
underwriting factors? Do you realize the 
opportuinty it offers salesmen? Can you seli 
it intelligently? Do you know how and why 
it is highly profitable to companies, agents 
and brokers alike? All these and many 
other questions are answered in the new 
book by Armand Sommer called 


Manual of Accident and 
Health Insurance 


This book is far and away the most com- 
prehensive text production on this subject 


ever issued. It describes the business min- 
utely from all angles and tells the salesman 
exactly how to canvass for accident and 
health policies, how to make the sale, how to 
answer prospects’ objections and how the line 
can be used as an opening for other forms of 
indemnity. Everything the production man, 


_ home-office or field, needs to know about ac- 


cident and health insurance is in this new 
book and every phase of the business is ac- 
curately, logically and concisely detailed. 


Price $3. 


Discounts in Quantity Orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 























September 13, 1928 
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NOW IS THE TIME 








To make an agency connection with the 


INTER-OCEAN CASUALTY CO. 


CINCINNATI, OHIO 
Celebrating its Twenty-fifth Year. 
Wonderful Prize offers and Home-Coming. 

Special Commercial and Monthly Policies to mark 

celebration year. 

Write Home Office for liberal contracts. 

Available territory in thirty-five states for men of: pro- 

duction ability. 


























GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 

presents opportunity for liberal contracts covering definite 
territory with Home Office registry apd with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 








DISTRICT MANAGERS WANTED 


We have a few openings in’ West 
Virginia available to men who can 
qualify as organizers and personal 
producers. 

Direct Home Office contracts with 
top commissions and renewals, 
Openings at 
‘ CHARLESTON HUNTINGTON 
CLARKSBURG WHEELING 


Write F. A. HICKS, Superintendent 


Guarantee Fund Life Association 


Omaha, Nebr. 
ORGANIZED 1901 


Largest Organization of its Kind in America 





























FOR FOLDER 
SHOWING ELABORATE DISPLAY 


STATE MUTUAL LIFE ASSURANCE CO. 


of Worcester, Mass. 
Incorporated 1844 


Service to Agents 
Liberal Policy Contracts 
A Low Net Cost Record 


AN IMPROVED DIVIDEND SCALE FOR 1928 
THE SIXTH INCREASE IN EIGHT YEARS 














THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 


Good Territory Everywhere in United States 

and Canada for Qualified Field Applicants. 
Total Funds over $24,000,000 
Benefits Paid since Organization Over 36,000,000 


For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building Port Huron, Michigan 


Miss Bina M. West Miss Frances D. Partridge 
Supreme President Supreme Secretary 
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NSS 
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United Effort 
Always Wins 


Realizing that two, working together, can 
accomplish more than a single individual— 
the Des Moines Life & Annuity Company have 
made co-operation with its agents a major 
feature in its plan of production. 


Interested? Write for openings! 
































MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 
and influential business men in Kansas City 


THE MANAGEMENT Practical insurance men of long experience 
and conspicuous success. 


THE COMPANY 


THE TERRITORY MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


JOHN M. SMULLIN, Secretary 


~ 


DANIEL BOONE, Jr., President 











INTERSTATE LIFE & ACCIDENT CO. 
JOS. W. JOHNSON, M. D., President 
LIFE, HEALTH, and ACCIDENT INSURANCE 


FOR AGENCY CONTRACTS WRITE 
JOHN W. BLEVINS, Vice-President 


Home Office 
Chattanooga, Tennessee 
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N. & E. FLORIDA 


R. F, Valentine, Manager, 
2152 Boulevard Place, 
Jacksonville, Fla. 


S. W. FLORIDA 


Wm. E. Hand, Manager, 
114 West Magnolia St., 
Lakeland, Florida. 


SOUTHERN INDIANA 
Kirk & Walker, Managers, 
215-16 Liberty Bank Bldg., 
New Albany, Indiana. 


MARYLAND 
Louis J. Myers, 
613 Court Square Bidg., 
Baltimore, Md. 


Good Openings for General 
Agents in Maryland, New Jersey, 
Delaware, and Southeast 
Virginia 


FOR OTHER TERRITORY WRITE OR WIRE 


INSURANCE COMPANY 
[——_ ‘INDIANAPOLIS, INDIANA. — 


OKLAHOMA 


J. Virgil Hoover, Manager, 
309 Perrine Bldg., 
Oklahoma City, Okla. 


MISSISSIPPI 


B. R. Kuykendall, Manager, 
Delta Counties, 

Drew, Miss. 

W. D. Ratliff, Manager, 
Eastern Mississippi, 

Pythian Castle, 

Jackson, Miss. 
















